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The People of 
Fergus Falls? 


HE insignificant sum of $3,600 paid to the Springfield’s agent at Fergus Falls, Minnesota, would have 

purchased $3,000,000 of tornado insurance, good for one year. A loss of $3,000,000 spread over a com- 

munity as small as Fergus Falls is a sore calamity, equal in every respect to the devastation created in 
Belgium and France by the recent world war. 

Did the local agents at Fergus Falls do their whole duty in urging the citizens of that city to keep up 
the tornado insurance they had purchased after the previous storm? If they did not, can we blame the good 
people of that city for feeling sore because the matter had not been presented to them as forcibly as it might 
have been? 

Does not the Fergus Falls incident prove that every agent should be an evangel to preach to the people 
of his community that salvation from such disasters can be secured by insurance against windstorms? It will 
not do to say that the people should have looked after their own interests, for it is an incontrovertible fact that 
the people do not look after their own interests in matters of insurance, but depend upon local agents to advise 
them by “precept upon precept,” as their right and his duty. 


It is a serious question for every agent to consider that, should a tornado strike his own home town, his 
patrons would feel that they have a right to reproach him for not having urged them to protect themselves 
against tornadoes as well as against fires. 


The Fergus Falls incident should be a timely warning to every agent that he can only keep the confidence 


of his patrons by constant preachments on the necessity of providing against disaster through the indemnity 
it is his business to sell. 


The Springfield was the pioneer in windstorm insurance, and its tornado policies carry with them the abso- 
lute security, satisfaction and promptness of settlement that are a part of its every contract. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 
A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager J.C. HARDING, Assistant Manager W. H. LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, <i eiitiiataiiattaas 


Agencies in All Prominent Localities Throughout the United States and Canada 
General Marine Managers: TALBOT, BIRD & Co., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 


GEO. W. DORNIN, Manager 
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An Increased 
Opportunity 
























OUR Agents can sell policies on the annual 

premium plan, up to $3,000, to young men 

and young women as young as age 2—protective 
insurance and Educational and Business Start En- 
dowment Insurance. This extension of the age limit 
for Ordinary Insurance down to age 2 helps our Agents 
considerably, and we have other advantages that help 
still more. We provide banking facilities for our Agents 
in the rural districts. We issue Participating and Non- 
Participating Policies. As regards adults, we write 
contracts with Double Indemnity provisions covering 
any kind of fatal accident, or with Double Indemnity 
provisions covering fatal travel accident only, as may 
be desired. We issue policies with waiver of Premium 
and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. | 
If you cannot make a full time contract with us | 
we will let you write our insurance for children J 

as a side line, as long as your Company does 

not object. Some are writing as much as 
$10,000 a month of this insurance for us 

as a side line. 
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Automobile Owners 


All Need Fyr-Fyters 


Find out for yourself. Look at a group of cars. 
How many have fire extinguishers? One in a hundred. 


And the other 99 have just been waiting for 
some live insurance man to suggest that they should 
buy Fyr-Fyters. 


Through our new plan, in successful operation 
all over America, you can make a profit on Fyr-Fyters 
—a real profit. 


Fyr-Fyter is the one real extinguisher for auto- 
mobiles. It is panic-proof. Anyone can use it 
instinctively. No chance for mistake. It shoots 
farther and harder. Pumpsair, not liquid, and accum- 
ulates pressure, rendering continuous pumping 
unnecessary. 


Write for our proposition to insurance agents. 


The Fyr-Fyter Co. 
Dayton, Ohio 
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One Hundred and Thirty-Third Semi-Annual Statement—July Ist, 1919 











ASSETS ; LIABILITIES 
Bonds and Stocks (Actual Market Value June 30th, 1919) - $32,037,706.00 Unearned premiums - - - - $14,206,474.72 
RaslEetatn = « 3 ' r P 3 725,000.00 Losses in process of adjustment - ~- -  1,410,464.70 
Loans on Bonds and Mortgage - - - - 2,700.00 a moor coc Fi = ra % 7 rs nee 
: : : eserve for contingencies - - - ,000. 
ras cae of tg - = = 2,673,439.14 Reserve for dividend, papelle July 10th - 1,000,000.00 
nterest, Divi lends an ents accrued - - - 334,590.28 Capital - - - 10,000,000.00 
Cash on deposit and in office - - - -  3,235,653.03 Net Surplus - - - - - = 11,559,997.66 
Total Assets - - -  $39,009,088.45 $39,009,088.45 
9 
POLICYHOLDERS’ SURPLUS-_~ - - $21,559,997.66 
Officers 


HENRY EVANS, President 
F. W. KOECKERT, Vice-President J. E. LOPEZ, 2d Vice-President and Secretary J. J. HOEY, 2d Vice-President 


F. R. MILLARD, Secretary ERNEST STURM, Secretary J. A. SWINNERTON, Secretary 
J. R. WILBUR, Secretary WILLIAM QUAID, Secretary _C. E. ALLAN, Secretary 


H. W. LARUE, Assistant Secretary O.F. GROVER, Assistant Secretary J. P. HOLLERITH, Assistant Secretary 
PAUL L. HAID, Assistant Secretary J. F. CUNNINGHAM, Auditor 


x * * 


THE CONTINENTAL INSURANCE COMPANY 


Cash Capital HENRY EVANS 
TEN MILLION DOLLARS President 
Home Office: 80 Maiden Lane, NEW YORK 
CANADIAN DEPARTMENT PACIFIC COAST DEPT. WESTERN DEPT. 
W. E. BALDWIN, Manager C. E. Allan, Secretary Alfred Stinson, Secretary 
17 St. John St. Insurance Exchange Bldg. 332 S. LaSalle St. 
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HOME CONCERNS CAN’T 
HANDLE REINSURANCE 


Three Factors Militate Against 
Strictly American Companies 
in That Lime 


STATE LAWS INTERFERE 


Ceding Facilities Lacking and Foreign 
Companies Can Operate at 
Much Lower Cost 


NEW YORK, July 22—Three prim- 
mary factors that militate against the 
success of. strictly American fire rein- 
surance companies, and answer the oft- 
made inquiry as to why home capital 
has not embarked in an avenue that 
has proved and is still proving most 
attractive to foreign investors, are: 
First, the hampering laws of our states; 
second, lack of ceding facilities and, 
third, the low cost at which the busi- 
ness can be conducted abroad. 

No special provision is made in the 
laws of the various states for the gov- 
ernment of reinsurance companies, the 
practice not being in existence when 
the majority of the statutes were en- 
acted. Broadly speaking, the reinsur- 
ance companies, therefore, have to com- 
ply with the same laws as have the 
direct writing offices, imposing upon 
them annoyance and expense out of all 
proportion to the benefits gained. Fol- 
lowing the Chelsea fire, the Massachu- 
setts department called for a statement 
from all reinsurance companies of their 
liabilities in each of a number of the 
prominent cities in the commonwealth, 
and further, asked that the information 
be apportioned as to districts in Bos- 
ton. Similar data is required by the 
insurance department of Michigan as 
affecting’ Detroit. : 


Initial Cost Would Be $50,000 


To check its operations properly, an 
American reinsurance company would 
have to have a reasonably complete 
set of maps, the initial cost of which 
would not be less than $50,000. A staff 
of trained employes would also have 
to be mantained, the expense of which 
would mount into large large figures. 

If successful in securing a number 
of treaties, the American company 
would have to be possessed of sufficient 
Capital to carry the liability itself, as 
no facilities are available here for ced- 
ing lines to other offices. 


Business Distributed Abroad 


In Germany, where the reinsurance 
business has made greater headway 
than in any other country of the globe, 
the practice has been for companies 
entered in the United States to get 
business here at the best possible rate 
—anywhere from 25 to 31 percent—and 
to distribute it in turn among a group 
of subsidiary companies throughout 
continental Europe at an advance of 5 
Percent. The smaller companies are 
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CHARLES R. TUTTLE 
Chairman, Western Committee 


THREE CONSERVATION LEADERS 


W. B. FLICKINGER 
Vice-Chairman, Western Committee 





HE conserva- 

tion work is in 
charge of very ex- 
cellent hands. C. 
R. Tuttle, the 
chairman, is one of 
the forceful, big 
minded, large vi- 
sioned men in the 
west. He has de- 
veloped rapidly in 
recent years and 
since coming to 
higher responsibil- 
ity has shown 
capacity for big 
work that has at- 
tracted wide atten- 
tion. Mr. Tuttle 
is a pleasing 
speaker and is a 
man of reading and 
culture. Vice-Pres- 
ident W. B. Flick- 
inger of the com- 
mittee is an old 
war horse, very 
lovable in his na- 





JAMES F. JOSEPH 
Secretary, Western Committee 


ture, intensely in- 
terested in the 
work, having 
something of the 
zeal of the mis- 
sionary, a splendid 
mixer and a man 
whe gets next to 
people. 

Secretary James 
F. Joseph, on whom 
the detail work 
will fall, has had a 
long experience in 
insurance, has a 
wide acquaintance 
among the field 
men, is well poised 
and has the ability 
to dispatch work 
rapidly. He is just 
the man to handle 
the general work 
of the organiza- 
tion. The central 
west is certainly in 
a fine situation to 
prosecute this im- 
portant movement. 











obligated to take a given percentage 
of whatever business is secured by the 
soliciting office, and are not free to 
cancel or restrict lines in any way. 
Settlement is made, not through bor- 
deraux, but merely upon monthly state- 
ments, setting forth the amount of 
business ceded, \premiums thereon, 
losses and commissions. The average 
annual wage of a responsible clerk in 
a German reinsurance office in pre-war 
days was $225, or just about what a 
first class clerk would expect a month 
from an American company. In other 
continental countries the wage scale 
was even lower than that paid in Ger- 
many. 

As the call from local agents in this 
country is insistently for larger and 
yet larger lines from their companies, 
American offices are on the alert to 





make desirable treaty arrangements, 





and if were possible to secure such con- 
nections from home institutions, in- 
stead of foreign offices, they would 
promptly be made. For the reasons 
above set forth, however, it is apparent 
that we must depend, for a time at 
least, upon foreign organizations for 
our treaty connections. 


Law Union & Rock Plans 


The formal transfer of the Law Union 
& Rock management in this country to 
the London & Lancashire authorities 
will take place September 1, when A. G. 
MclIiwaine of Hartford will become 
United States manager. The business in 
the central west will be reported to 
vianager Charles E, Dox of Chicago. The 
Pacific Coast business will report to 
San Francisco. Hall & Henshaw of New 
York, United States managers, will con- 
tinue as the metropolitan managers in 
New York City. 
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HISTORIC MEETING OF 
CONSERVATION LEADERS 


Nation-wide Movement Inaugu- 
rated to Codrdinate the Work 
of Fire Protection 


WILL APPEAL TO PEOPLE 


New Association Will Be Started in 
Every State and Systematic 
Effort Will Follow 


Charles R. Tuttle, western manager 


‘of the North America and chairman 


of the western advisory committee of 
the National Board in its conservation 
work, remarked at the general confer- 
ence in Chicago at the Morrison Ho- 
tel, Thursday of last week: “This may 
be a historic meeting. We are gath- 
ered here on a most. serious mission. 
This is doubtless the beginning of a 
nationwide movement to link up more 
effectively the fire insurance men of 
the country with ali agencies possible 
in the reduction of fire waste and the 
conservation of resources.” 


Two Delegates From Each State 


The Chicago meeting was called by 
the western advisory committee, each 
state in Western Union territory be- 
ing asked to send two delegates, one 
a Western Union and one a Western 
Insurance Bureau company man to 
discuss the subject of reorganizing the 
fire prevention work under a unified 
national basis. 

To Dissolve Old Bodies 


It was decided at the meeting to 
dissolve the state fire prevention and 
state conservation associations and to 
organize in each state a new body to 
be known as the “Conservation anc 
Fire Prevention Association of oy 
This work will be under the jurisdic- 
tion of the western advisory commit- 
tee, the detail work to be handled by 
Secretary James F. Joseph, 1029 In- 
surance Exchange, Chicago. The Na- 
tional Board has given its approval 
to this important work, believing that 
the effective organization of the war 
period should be continued, additions 
be made to the food depositories and 
vital resources in inspecting, the work 
be enlarged and greater interest 
aroused among the people. .The dele- 
gates, therefore, were asked to go back 
to their states, arrange for an early 
meeting to organize the new associa- 
tion and to carry on the work of in- 
spection. In the grain states, for in- 
stance, inspection of elevators and mills 
will commence at once. Every state 
in Western Union territory was rep- 
resented at the meeting. 


Committee on Constitution 
awn 6 eee -_— > 


A committee consisting of R. T. 
Huggard of the Springfield in Ohio, 
State Fire Marshal T. Alfred Flem- 
ing of Ohio, B. J. Gilmore of the Great 
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C. C. Wright, West Virginia. | 
tuart Morgan, Michigan. 
W. T. Sweeney, Kentucky. | 


C. H. Gorham, Kentucky. 
Kit Wilson, Missouri. 
W. C. Brown, Missouri. 
10 M. M. Hawxhurst, Michigan. 
11 W. E. Fitzgerald, Indiana. 
12 R. T. Huggard, Ohio. 
13 H.C. Miller, Oklahoma. 
14 John Battershill, Kansas. 
15 John F. Zimmer, Nebraska. 
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‘19 Harry G. Casper, IlIlinojs. 


16 H. C. Seitz, Oklahoma. 

17 A. W. Neilson, Oklahoma. 

18 W. H. Riker, Insurance Company 
of North America. 


20 Al Schmuke, South Dakota. 

21 D. P. Lemen, South Dakota. 

22 George H. Bell, assistant manager, 
National. 

23 H.C. Upham, Indiana. 

24 C. F. Hardy, Kansas. 

25 F. H. Harvey, Iowa. 

26 W. W. Waddell, Iowa. 

27 C. M. Cartwright, managing edi- 
tor, The National Underwriter. 
28 B. J. Gilmore, Indiana. 





HISTORIC CONSERVATION CONFERENCE IN CHICAGO 


O. Basse, Wisconsin. 

T. Tanner, Illinois. 

H. Wieben, Wisconsin. 

H. Sherley, Tennessee. 

Graham Hall, Tennessee. 

A. Knopp, North Dakota. 

35 Neal Bassett, manager, Firemens. 
36 B. Auerbach, Herrick & Auerbach. 
37 3S: -. Coates, manager, National 
Liberty. 

38 Captain J. J. Conway, Cincinnati 
Salvage Corps. 

39 T. Alfred Fleming, Ohio State Fire 
Marhal. 

40 John G. Gamber, Illinois State Fire 
Marshal. 


oO 
~ 
PomAME 


11 W. B. Fiskinger. assistant man- 
ager, North America 

42 C. R. Tuttle, manager, North 

America. 

43 James F. Joseph, secretary, West- 

ern Advisory Committee. 

44 Frank M. Pond, Nebraska. 

45 Louis L. Law, Minnesota. 

46 Robe Bird, vice-president, Milwau- 

kee Mechanics. 

47 John F. Stafford, manager, Sun. 

48 A. T. Russell, North Dakota. 


Delegates absent from picture, W. 
H. Zingg, Minnesota; J. C. Jameson 
and B. M. McDonald, Colorado. 








American in Indiana, E. T. Tanner of 
the Security and Reliance in Illinois 
and E. H. Sherley of the Home in 
Tennessee, was appointed to draft tem- 
porary constitution and bylaws for the 
adoption at once by the various states. 
This committee was also ordered to 
draft a permanent model constitution 
and bylaws that shall be submitted to 
the National Board committee for use 
all over the country. Undoubtedly 
the plans originated and followed in 
the west will be largely adopted for 
all sections. The conservation move- 
ment is to be a_ nation-wide one 
carried on sectionally through the coun- 
try under the auspices of the fire pre- 
vention committee of the National 
Board of which Sheldon Catlin, vice- 
president of the North America, is 
chairman. 


Sectional Divisions 


The New England advisory committee 
will have its headquarters in Boston, the 
Eastern Union committee in New York, 
the Southeastern Underwriters Associa- 
tion committee in Atlanta, the Texas 
committee at Dallas, the Pacific Board 
committee at San Francisco, the Rocky 
Mountain committee at Denver and the 
Western committee at Chicago. The 
committee of which Mr. Huggard is 
chairman will in due season prepare a 
model constitution and by-laws for recom- 
mendation to the National committee. 
The conservation movement received its 
greatest impulse and achieved its largest 
results in Western Union territory. It 
was more highly organized, more sys- 
tematically carried on and more vigor- 
ously prosecuted in that section. There- 
fore, the central west will be looked to 
for guidance in this matter. 


Official Sanction Is Given 


At the morning meeting which was 
preliminary to real work of the confer- 
ence, Chairman Tuttle presided, with 
Secretary Joseph at hand to take care of 
the details. Charles R. Street of the Fi- 
delity-Phenix, chairman of the govern- 
ing committee of the Western Union 


ing that the movement had the official 
approval of the Union and its member- 
ship. President Walter D. Williams of 
the Western Insurance Bureau could not 
be present, but sent a letter stating that 
his organization approved of the plan 
and would give its support. Vice-presi- 
dent Robe Bird of the Milwaukee Me- 
chanics spoke from the standpoint of the 
Western Insurance Bureau and told of 
the importance of this meeting. Man- 
ager Chas. H. Coates of the National 
Liberty told of the importance of get- 
ting the boy scouts interested in the 
movement and letting their organization 
be utilized especially in promoting in- 
terests in home fire protection. W. E. 
Fitzgerald of the Grain Dealers National 
Mutual of Indiana spoke from the stand- 
point of the mutuals and gave some val- 
uable suggestions. His talk was aug- 
mented by a letter from Assistant Secre- 
tary Frank S. Danforth of the Millers 
National who pledged the support of the 
mutuals. 


State Fire Marshals Speak 


State Fire Marshal T. Alfred Fleming 
of Ohio, president of the State Fire Mar- 
shals’ Association, and John G. Gamber, 
state fire marshal of Illinois and secre- 
tary of the association, both spoke from 
the standpoint of the supervising officials 
and pledged their support very heartily 
to the movement. Captain J. J. Conway 
of the Cincinnati Salvage Corps was 
present and gave some practical fire pre- 
vention ideas. John Marshall of the Fire- 
man’s Fund spoke from the standpoint 
of the managers as a whole and said that 
this movement had the support of all. 


Will Have Local Units 


Luncheon was served next door to the 
meeting room and in the afternoon Sec- 
retary James F. Joseph presided over 
the meeting. In the evening Chairman 
Hugegard’s committee held a meeting at 
which Vice-Chairman W. B. Flickinger of 
the North America attended and gave 
counsel. It was deceided to have all the 
reports go to the Chicago office. If a 
field man travels in more than one state 
he belongs to the organizations of the 
states in which he travels, but his work 
will be done on a pro rata basis accord- 


was decided to have local units, composed 
of local agents, citizens and in fact all 
interested in the fire prevention move- 
ment. The state fire marshals and those 
particuarly interested in fire prevention 
will be associate members in the state 
associations. A group of honorary mem- 
bers is provided for so that governors 
of states and other public officials may 
become identified with these bodies. 

Chairman Tuttle spoke of the seri- 
ousness of the mission, its magnitude and 
its possibilities. He said that the field 
men in the conservation associations had 
done most important and valuable work. 
He expressed his confidence in their 
ability to carry on this labor in a still 
more successful way under the new 
regime. The men present were all en- 
thusiastic and see in this work possi- 
bilities of vast scope. 


Delegates to Meeting 


The following were delegates to the 
Chicago meeting: 

Colorado, Wyoming and New Mexico— 
John C. Jameson, New York Underwrit- 
ers, and B. M. McDonald, Aetna. 

Illionis—Harry G. Casper, Great Amer- 
ican, and E. T. Tanner, Security, Con- 
necticut. 

Indiana—B. J. Gilmore, Great 
ican, and H. C. Upham, Allemania. 

Iowa—W. W. Waddell, National of 
Hartford, and F. H. Harvey, State of 
Pennsylvania. 

Kansas—Chas. F. Hardy, Hartford, 
and John Battershill, Firemen’s. 

Kentucky—W. T. Sweeney, Queen, and 
Cc. H. Gorham, Firemen’s. 

Michigan—M. M. Hawxhurst, 
and Stuart Morgan, Agricultural. 

Minnesota—Louis L. Law, London, and 
W. H. Zingg, Boston. 

Missouri—William C. Brown, Pennsyl- 
vania, and Kit Wilson, Firemen’s, N. J. 

Nebraska—F. M. Pond, Fidelity- 
Phenix, and John F. Zimmer, Security of 
Connecticut. 

North Dakota—A. A. Knopp, New York 
Underwriters, and A. T. Russell, United 
States Fire. 

Ohio—R. T. Huggard, Springfield, and 
Wm. R. Drake, Concordia. 

Oklahoma—H. C. Miller, Westchester, 


Amer- 


London, 


South Dakota—Al Schmuke, Conti- 
nental, and D. P. Lemen, Queen City. 
Tennessee—Edw. H. Sherley, Home, 
and T. Graham Hall, Virginia Fire and 
Marine. 
West Virginia—cC. C. Wright, St. Paul, 
and F. W. Shirer, Springfield. 
Wisconsin—E. O. Basse, Great Amer- 
ican, and R. H. Wieben, Milwaukee, Me- 
chanics. 


EVANS GROUP’S SHOWING GOOD 


Continental, Fidelity-Phenix and Amer- 
ican Eagle Give Semi-Annual 
Financial Figures 


The semi-annual figures of the Evans 
group of companies, just issued, show 
many points of interest. All three in- 
stitutions are in strong financial con- 
dition, each reflecting most capable 
management. 

The Continental on July 1, is shown 
to have possessed assets of $39,009,088; 
unearned reserves of $14,206,275, and a 
policyholders’ surplus of $21,569,000. 

The Fidelity-Phenix reports total as- 
setts of $24,748,087; unearned reserves 
of $12,589,778, with a policyholders sur- 
plus of $10,015,011. 

The American Eagle, the- youngest 
of the triumvirate, had total assets 0 
$3,663,688; unearned reserve of $1,251,- 
002 and policyholders surplus of $2,089,- 
769. 


Griswold’s Interesting Article 


F. M. Griswold, general inspector at 
the head office at the Home of New York 
is one of the greatest, if not the greatest 
authority on hose coupling standardiza- 
tion and unity in this country. Mr. Gris- 
wold has given much time to the stand- 
ardization of fire hose couplings and has 
made a number of addresses and contrib- 
uted greatly to the movement. Mr. Gris- 
wold contributes a very valuable article 
in the July number of ‘'Fire Protection” 
of Cincinnati on the subject. It is well 











spoke from the Union standpoint, stat- 





ing to the premium income in each. It 


and H. C. Seitz, National Union. 





worth reading. 
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MICHIGAN AGENTS IN 


President John P. Old Arranged a 


MANY STRONG ADDRESSES 


John J. Thomas of the Lloyd-Thomas 


23—For the first time in the history 
of the organization, the Michigan As- 
sociation of Insurance Agents is hold- 


ANNUAL CONVENTION | ' 


Splendid Program for the 
Soo Gathering 


Company of Chicago, Was a 
Leading Speaker 


By HOWARD J. BURRIDGE 
SAULT STE MARIE, MICH., July 


ing its. annual meeting north of the 
Straits of Mackinaw. In spite of the 


great distance it was necessary for 
most of those in attendance to travel 
about 50 were on hand at the opening 
session. 
Old Has Good Program 

President John P. Old had prepared 
a strong program and the meeting pre- 
sents every appearance of being just 
as practical and helpful as was last 
year’s gathering at Lansing. The open- 
ing session on Tuesday afternoon was 
delayed for an hour awaiting the ar- 
rival of the Detroit delegation. Leo 
K. Hennes, secretary, opened the meet- 
ing by reading the minutes of the last 
meeting. The reading of the proceed- 
ings is a fixed custom at the Michigan 
meetings as there is no general gather- 
ing of the organization other than the 
one annual meeting. 


President J. P. Old’s Address 


In his annual presidential address 
John P. Old diverged from the beaten 
path somewhat and gave a talk on the 
importance of being physically fit. Mr. 
Old said that it has been his observa- 
tion that local agents who have be- 
come fairly successful are liable to be- 
come somewhat lazy and inactive. The 
man who feels the future to be fairly 
safe does not exert himself, takes life 
easy and as a consequence reduces his 
income producing ability. This is 
particularly dangerous to the insurance 
man whose entire income is based on 
the amount of commissions earned. 
Mr. Old made the importance of his 
subject stand out clearly and his re- 
marks were very well received, as they 
Provided something entirely different 
from the ordinary cut and dried presi- 
dential address. 

The secretary’s report showed the 
Organization to be in a strong posi- 
tion, having a membership of 245 about 
double the number affiliated with the 
work last year. The report of the 
treasurer showed the organization to 
be in good condition with a comfort- 
able balance. James M. Crosby re- 
Ported briefly for the legislative com- 
mittee. 

John J. Thomas of Chicago, secretary 
of the Lloyd-Thomas Appraisal Company, 
spoke on “Dangers That Menace the Fire 
Insurance Agent.” Mr. Thomas, by rea- 
Son of his constant association, with exe- 
cutives in all lines of business, is in a 
Position to furnish insurance men with 
an idea of what the insurance public gen- 
erally thinks of insurance. Mr. Thomas 

Provided Michigan agents with sugges- 


lions as to the handling of big customers, 
and errors to avoid. 
Mr. Thomas also outlined the relation 
7 appraisals to fire insurance and at the 
ceactusten of his talk answered a num- 
er of questions that were propounded 
to him. ° 
George W. Cleveland of Deroit, man- 
ey of the Michigan Inspection Bureau, 
Ps bo his topic “Cooperation and What 
pong fichigan Inspection Bureau Can Do 
atl 7 Pp.” Mr. Cleveland made it clear to 
Who heard him that the bureau, of 








HIGH TRIBUTES TO 


NATIONAL BOARD 





FROM THE NAVY DEPARTMENT 
The National Board’s valuable work 
in fire prevention and fire protection 
in navy yards and naval establishments 
is recognized in this letter from Frank- 
lin D. Roosevelt, acting secretary of 


the navy: : 
“At the outbreak of the war with the 
German government, the National 


Board of Fire Underwriters tendered 
the services of its engineering corps to 
the navy department for the purpose 
of assisting in the work of fire pro- 
tection and fire prevention at the vari- 
ous navy yards and naval establish- 
ments. This work was of the greatest 
importance, not so much to prevent 
the financial loss resulting from fires, 
important as this was, but particularly 
to prevent the interruption of impor- 
tant war work through the loss of 
facilities that would accompany any 
serious fire, or possibly even the loss 
of vessels being built for war pur- 
poses. 

“The offer was accepted by the de- 
partment and the National Board ac- 
cordingly assigned several of its ex- 
perienced engineers, including Messrs. 
F. W. Smyser and R. E. Andrews, who 
were successively in charge of the work 
in the organization of the Bureau of | 
Yards and Docks. 

“The department greatly appreciates 
the assistance that was given by. the 
National Board. Probably in no other 
way could the various government de- 
partments, including the navy depart- 
ment, have had at its disposal an ex- 
perienced organization of the kind 
which you had to offer. The work was 
very effectively done and I desire to 
express the appreciation of the depart- 
ment for the important services which 
your organization has rendered.” 








to furnish the kind of cooperation and 
assistance that accomplishes something. 
He told just what the Michigan Inspec- 
tion Bureau will do for those seeking its 
assistance, how it will do it and what 
this cooperation of the bureau and agents 
means to the insuring public. 


J. Blinn Stone’s Talk 

J. Blinn Stone, of the Reilly, Brooks 
and Stone Agency of Detroit, presented 
one of the most interesting talks of the 
first day with his remarks on “Agency 
Office System.” Mr. Stone seemed to 
touch the spot with what he had to say. 
He explained the various systems he has 
put into use and the importance of a 
comprehensive workable system to the 
insurance office. He carried with him a 
scrapbook in which he has collected. the 
most important features of his own office 
system. 
Mark T. McKee, secretary of National 
Council of Insurance Federations, who 
was to have talked on “The Insurance 
Federation,” was unable to be present. 
On Tuesday evening, the Sault Ste. 
Marie Fire Underwriters Club gave a 
banquet at the Country Club, at which 
Walter W. Case, assistant treasurer of 
the Northwestern Leather Company of 
Sault Ste. Marie acted as toastmaster. 
Musie was provided by the Union Carbide 
quartette. The welcome on behalf of 
Sault Ste. Marie was extended by Merlin 
L. Wiley, state representative from the 
Sault Ste. Marie district, and the response 
was, of course, made by Fred Guenther 
of Detroit. Speakers at the banquet were 
that famous raconteur James Victor 
Barry, assistant secretary of the Metro- 
politan Life; W. A. Eldredge; President 
Emeritus of the Michigan association, 
and Chase S. Osborn, ex-governor of 
Michigan. \ 
New officers elected were: President W. 
A, Eldredge, Detroit; Vice-President C. 
M. Thatcher, Escanaba; G. C. Shaddock, 
Muskegon; W. M. McCann, Petoskey; R. 
J. Beach, Flint; J. A. Grow, Detroit; Sec- 
retary-Treasurer Leo. F. Kennes, De- 
troit. Executive Committee—C. R. Wat- 
kins, Grand Rapids; J. Blinn Stone, De- 
troit; P. A. Leonard, Albion. Detroit was 
elected as the 1920 meeting place. 
At the closing session C. S. S. Miller, 
secretary of the National association, 
was the first speaker. In his character- 
istic enthusiastic manner he outlined 
what can be accomplished by a forceful, 
well organized state association. John 
H. Carr, western manager of the Hart- 
ford, gave a splendid address entitled 





which he is manager, is ready at all times 


FROM THE WAR DEPARTMENT 


A noteworthy tribute to the service 
rendered by the National Board of 
Fire Underwriters in connection with 
war problems is contained in a letter 
received from Newton D. Baker, sec- 
retary of war. He says: 
“The aid rendered to the depart- 
ment of war by the National Board of 
Fire Underwriters during the period of 
hostilities has been so unselfish, so 
varied and of such extraordinary value 
that I wish to make it the subject of 
something more than a merely formal 
acknowledgment. 
“Some days before the actual dec- 
laration of war you tendered your serv- 
ices to the government and from the 
outbreak of hostilities your engineering 
force has labored unceasingly to safe- 
guard the projects of the war depart- 
ment from the serious interruptions 
that would have been caused by fire. 
“At the beginning of our preparation 
for the erection of cantonments, en- 
gineers from your organization were 
assigned to our construction division 
for the purpose of working out pro- 
visions for fire protection and fire pre- 
vention. These provisions were carried 
out under the direct supervision of 
other engineers whom you sent to the 
various camps during construction. In 
a similar way you solved for us the 
problem of safe-guarding hospitals, 
warehouses, ordnance depots and many 
other military establishments. 
“This has been accomplished first 
by the individual engineers attached 
to the war department organizations 
and later through the instrumentality 
of the War Department Bureau of 
Fire Prevention which you established 
and maintained, following the accept- 
ance by the war department of your 
offer to thus cooperate. Your very 
efficient organization was called upon 
to pass on the fire risks both of new 
construction and on buildings which 
were to be leased. The services of 
your experts were also of great value 
in aiding in the organization of fire 
companies for the protection of gov- 
ernment property. 
“T realize that for us to have secured 
in any other way the services of such 
a corps of experts in all lines of fire 
protection activities and in all parts 
of our country would have been prac- 
tically impossible. 
“T am informed by our construction 
division that thanks to the efficiency of 
this work, the fire losses in army proj- 
ects have been extremely low in spite 
of the presence of unusual hazards and 
the haste with which many of these 
projects were necessarily accomplished. 
“Services of such an unprecedented 
nature on the part of an organiza- 
tion maintained by private interests 
should be recognized in a manner com- 
mensurate with their value, and, I 
therefore take pleasure in expressing 
on behalf of the war department its 
most sincere appreciation of the aid 
rendered by the National Board of Fire 
Underwriters in winning the war.” 


Consequential Damage 


The executive bodies of the Union 
and Western Bureau have ruled that 
consequential damage exemption clause 
attached to policies covering the busi- 
ness using refrigerating apparatus is 
intended to apply only to packing 
houses, cold storage warehouses and 
other industries where the handling of 
perishable commodities is the principal 
business. Difficulty has been experi- 
enced in attaching the clause to policies 
covering on department stores having 
cold storage vaults for the storage of 
furs, butter factories, candy factories, 
etc., and the committee holds that the 
clause is not intended to apply to such 


ILLINOIS SURCHARGE 
ORDERED RETURNED 


Insurance Department Follows In- 
struction Contained in House 
Representations Resolution 


TEXT OF THE MEASURE 


Satisfactory Compliance With the 


Mandate Must Be Made on or 
Before Oct. 15 


SPRINGFIELD, ILL., July 23—The 
Department of Trade and Commerce 
is sending out today instructions to fire 
companies directing them to return 
to policyholders the extra premium 
which has been collected and designated 
as the 10 percent war surcharge. The 
department says that satisfactory proof 
of compliance with this demand must 
be filed with the department before 
Oct. 15. The department states that 
it is acting in compliance with the res- 


olution passed by the Illinois House of 
Representatives June 14, reading as 
follows: 





Claim Big Prefit Made 


“Whereas, The fire insurance com- 
panies doing business in this state were. 
on April 1, 1918, charging Illinois citi- 
zens much higher rates than were then 
charged in other states upon like classes 
of property for equal amounts of indem- 
nity and especially so as compared with 
states having laws regulating rates, and, 
notwithstanding the fire insurance busi- 
ness had during the year 1917 yielded 
them a net underwriting profit of $6,- 
729,206.00, not including vast sums de- 
rived from capital investments produced 
by business theretofore transacted in 
this state; said companies on said date, 
under pretense and guise of war neces- 
sity, through unlawful monopolistic 
combinations and agreements, unjustly 
and contrary to the laws of this state 
and the decrees of its courts, conspired, 
combined and unlawfully imposed upon 
Illinois insurants a 10 percent additional 
arbitrary surcharge upon the gross pre- 
miums of all insurance in force and un- 
justly and unlawfully collected from its 
citizens a sum in excess of $2,250,000.00; 
and, 

Court Decision Cited 


“Whereas, It was decided by the Ap- 
pellate Court of the Fourth District in 
the case of The People v. Aachen & 
Munich Fire Insurance Company of Ger- 
many et al., 126 Ill. App. 636, that in- 
surance business is impressed with a 
public interest and a suit of that title 
was maintained in the Circuit Court of 
St. Clair County brought by the Attor- 
ney General to restrain such unjust and 
unlawful combinations in which suit the 
insurance companies doing business in 
this state were perpetually enjoined 
from entering into such conspiracies and 
combinations; and, 

“Whereas, Through the conduct afore- 
said companies have violated the laws 
of this state, the principles of said in- 
junction and appear to be in contempt of 
said decree, and the licenses of such for- 
eign companies may be revoked and the 
franchises and charter powers of such 
domestic companies may be ousted and 
cancelled by proceedings in quo war- 
ranto for such violations; therefore, be it 


Attorney General to Make Inquiry 


“Resolved, by the House of Represent- 
atives of the Fifty-first General Assem- 
bly, That the attorney general be and he 
is hereby directed to make strict inquiry 
into the conduct of said insurance com- 
panies aforesaid, to prosecute such suit 
or suits as may be necessary to restrain 
them from continuing such unjust impo- 
sition, punish them for contempt and 
compel them to restore to insurants the 
overcharges so made, take such steps as 
may be necessary to cancel the licenses 
and arrest the franchises of such compa- 
nies as refuse to restore to insurants 
amounts of such unjust overcharges and 








“Cooperation of Agents and Companies.” 





cases. 
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OIL AFIRE IN STREETS 


BOSTON LOSSES ARE VARIED 





Sixteen Autos Burned, Plate Glass 
Broken—Many People Injured and 
Much Property Damaged 





BOSTON, MASS., July 22.—Auto- 
mobile, fire, collision, liability, prop- 
erty damage and loss of use, as well 
as straight fire, accident, property dam- 
age and plate giass lines were all 
affected in one of the most peculiar 
and alarming mishaps Boston has ever 
known last Friday. It was caused di- 
rectly by the congestion in the streets 
resulting from the street car strike 
which congested the streets with jit- 
neys and automobiles. 

A big army truck rammed a naphtha 
oil tank automobile of the Pennsyi- 
vania Oil and Gasolene Co. The colli- 
sion broke off the faucets and released 
the contents, 950 gallons of naphtha 
pouring into the street. The tank 
driver shut off his engine to prevent 
explosion and stalled his truck in the 
center of the crossing. 


Then the Oil Caught Fire 


Meantime the fluid ran in a small 
river down the intersecting streets and 
automobiles skidded and  swished 
around in the flood. While firemen 
were trying to wash the fluid into the 
sewers, the oil caught fire, it is believed 
from a cigarette tossed carelessly into 
the street, or possibly from the engine 
of one of the struggling automobiles. 

Immediately the street was a mass of 
flames. More than 20 cars were stalled 
in the midst of the flood and the oc- 
cupants were at once surrounded by 
the fire. Women and children and men 
jumped from their cars and attempted 
to wade through the burning oil. One 
jitney had 35 passengers, several of 
whom were injured in jumping to the 
street. One young woman fell while 
stepping from her automobile, her hand 
and arm struck deep into a pool of 
burning oil and as her clothing caught 
fire a policeman rescued her and car- 
ried her to the sidewalk, flames spring- 
ing from both. 


Firemen and Rescue Work 


Three alarms of fire were sent in and 
the firemen aided in the rescue work. 
One woman was lifted from her car 
by an officer just as the tank under 
the car exploded and both were badly 
injured. Firemen showered them with 
water, putting out the fire, but the 
woman was so badly injured about 
the feet and legs she had to be taken 
to the City Hospital. 

Smoke and fumes from the fire en- 
tered a theatre on the corner and 
caused a near panic in the audience. 
The ticket taker at the front entrance 
was overcame and had to be rescued. 
So intense was the heat that curbings 
cracked and plate glass windows were 
broken for some distance about the 
corner. 

Altogether fifteen private automo- 
biles and a jitney were entirely de- 
troyed by the fire, the loss being es- 
timated at $40,000, while the total dam- 
age will doubtless mount considerably 
higher when the final reckoning is 
made. 

Barrels of ashes were used to dam 
the flood and chemical apparatus em- 
ployed in putting out the fire. 


St. Paul Men Advanced 


The St. Paul Fire & Marine has ap- 
pointed C, A. Dosdall and L. B. Grosmith 
assistant secretaries. Mr. Dosdall is 
chief clerk at the home office, having 
gone with the company in 1903. Mr. 
Grosmith is in charge of the automobile 
department. 


James L. Sandison, formerly with the 
loss department of John C. Paige & Co., 
has joined the force of the General Ad- 
justment Bureau at Boston. 




















CHANGES IN 











THE FIELD 











DAVIS’ FIELD NOW ENLARGED 





Roy V. Haser Has Been Appointed 
Special Agent of the Ohio 
Farmers in West 





Charles W. Davis of Chicago, state 
agent of the Ohio Farmers, has had 
his territory enlarged and now covers 
Wichigan, Wisconsin, Illinois, Minne- 
sota, lowa, Nebraska and Colorado. In 
fact, he has jurisdiction over all Western 
Insurance Bureau territory except Ohio 
and Indiana. Roy V. Haser, who was 
formerly in the general office of the 
Prussian National at Chicago and later 
was underwriting manager for the As- 
sociated Industries Fire of Chicago, 
has been appointed as assistant to Mr. 
Davis. Mr. Haser entered the army 
service and after his return was ap- 
pointed special agent of the Pennsyl- 
vania Fire in Ohio. He is leaving the 
Pennsylvania Fire and will begin serv- 
ice with the Ohio Farmers about 
Sept. 1. 





MILLER MADE ROYAL SPECIAL 





Louisville Man, Prominent in Asso- 
ciation Activities, Enters Field 
Work in Kentucky 





LOUISVILLE, KY., July 22.—Mil- 
ton C. Miller, of Louisville,‘ has been 
appointed special agent of the Royal in 
Kentucky. Mr. Miller will also be spe- 
cial agent for the Newark Fire. The 
appointment is effective Sept. 1. W. P. 
Fishback of Lexington, Ky., who has 
been special agent for the company for 
a number of years, but who has been 
in bad health, will retain his title of 
special agent, and will act in an advis- 
ory capacity. Mr. Miller has been in 
charge of the Royal’s Louisville office 
with the title of inspector, and wil 
continue supervising the work of that 
department. Mr. Miller has resigned as 
secretary of the Louisville Board of 
Fire Underwriters, effective Sept. 1. He 
will glso resign as secretary of the 
Kentucky Fire Underwriters Associa- 
tion. 

Mr. Miller is a native of Indiana, but 
has been in the fire underwriting busi- 
ness in Louisville for fourteen years. 
For several years he was with the old 
local agency of Ferguson & Scott, and 
became secretary of the Louisville 
Board of Fire Underwriters in 1912. 





George W. Flynn 
Lieut. George W. Flynn, former spe- 
cial agent of the New Jersey in South 
Carolina, has returned from overseas 
service and has been appointed special 
agent of the company in New Jersey 
to assist State Agent E. E. Ikier. 





R. B. Wallace and J. S. Hayden 


Robert B. Wallace, special agent of 
the Sun, who was assisting State Agent 
John Dulaney in Oklahoma, Kansas 
and Arkansas, has resigned to return 
to Denver. J. Gilbert Hayden, an 
examiner in the Western department 
office, who returned from overseas in 
April, will succeed Mr. Wallace in the 
field. 





H. E. Miller 


H. E. Miller, Wisconsin state agent 
for the Concordia Fire, has resigned, 
after eight years of service, and will 
take a vacation. His plans for the fu- 
ture have not been definitely decided 
upon. Mr. Miller was connected with 
the Milwaukee Board for 15 years. 





Harold Rose 
Harold Rose, special agent for the 
Sun in Iowa and Nebraska, has resigned 
to go into business with his father at 
Tulsa, Okla. 








LARMORE WITH CALEDONIAN 





State Agent of Norwich Union in In- 
diana and Illinois Made Execu- 
tive General Agent 





United States Manager Charles H. 
Post of the Caledonian, now in the 
west, announces the appointment of 
James M. Larmore, at present state 
agent of the Norwich Union Fire for 
Indiana and Illinois, as executive gen- 
eral agent for the Caledonian in In- 
diana, Illinois, Kentucky, Tennessee, 
Missouri, Kansas, Minnesota and Wis- 
consin with headquarters for the pres- 
ent at Anderson, Ind., the appointment 
taking effect not later than Aug. 23. 

E. J. Arimond, now with the Fidelity 
Phenix, has been appointed state agent 
of the Caledonian for Wisconsin and 
Minnesota, with headquarters at Mil- 
waukee. Mr. Larmore will promptly 
arrange for satisfactory field repre- 
sentation in the other states not to 
be covered by Mr. Arimond. 

Mr. Larmore will continue his local 
agency interests in Anderson, he being 
associated with the Farmers Trust 
Company there. He will at once seek 
a field man to cover Illinois, Missouri 
and Kansas as one territory, and In- 
diana, Kentucky and Tennessee the 
other. 

Since entering the field service of the 
Norwich Union he has shown splendid 
capacity and earnestness in his work. 
He is prominent in the field organiza- 
tions of both Indiana and Illinois. The 
appointment of Mr. Larmore as chief 
of the Caledonian in the west will 
strengthen that company’s position in 
that territory. 





Robert E. Cropsey 


Robert E. Cropsey has been ap- 
pointed special agent of the National 
Fire in Minnesota, assisting State 
Agent E. F. Werth. Mr. Cropsey has 
been an assistant examiner in the 
western department of the National 
and previously was in the home office 
of the Michigan Commercial at Lans- 
ing, Mich. 


E. B. M. Atkins 


The Queen has appointed E. B. M. 
Atkins as special agent for Alabama 
and Florida, succeeding J. Hunter 
White, who has been transferred to 
Virginia and West Virginia. Mr. At- 
kins has returned from overseas service 
and was special agent of the South- 
eastern Underwriters Association in 
Alabama before entering the army. 





Richard Creifelds, Jr. 


Richard Creifelds, Jr., special agent 
of the New York Underwriters in In- 
diana, has resigned to become western 
representative of the Timken Roller 
Bearing Company, of Canton, O. Mr. 
Creifelds has been with the New York 
Underwriters for nearly fifteen years, 
nine years having been spent in the 
New York office before taking up field 
work in Indiana. Mr. Creifelds leaves 
the New York Underwriters and the 
fire underwriting field with deep regret. 
He will make his headquarters in Chi- 
cago and will have Indiana, Illinois, 
Wisconsin and Missouri under his su- 
pervision. He will go to his new posi- 
tion August 15. 


P. W. Greene 


P. W. Greene, who recently resigned 
as state agent of the National Union 
for Indiana and Illinois, has made a 
connection with the George W. Pang- 
born general and local agency at In- 
dianapolis. Mr. Greene entered the in- 
surance business some fifteen years 
ago in the Pangborn office. From there 
he went with the National Union and 
returned later to the Pangborn agency. 





WILL NOW WRITE FIRE 


PLAN IS MADE FOR COLUMBIA 





Will Be Under the Direct Guidance of 
the Underwriting Department of 
the Phoenix 





NEW YORK, July 22.—Considerable 
interest was taken here in the an- 
nouncement that the Columbia of New 
Jersey, which now confines its under- 
writing operations to automobile and 
inland marine business, will write fire 
insurance. The Columbia is owned by 
the Union Marine of London, which 
in turn is owned by the Phoenix of 
England. Union Marine capital pro- 
moted the Columbia and the latter com- 
pany has been used to write only in- 
land marine and automobile business. 
It has built up a very fine business. 
Percival Beresford, United States man- 
ager of the Phoenix Assurance and 
president of the Imperial Assurance, 
will be in charge of the fire insurance 
business of the Columbia. The Co- 
lumbia’s fire business in turn will be 
in direct jurisdiction of the department 
offices of the Phoenix. 


Beresford a Strong Man 


The same progressive and successful 
policy pursued by the Phoenix will be 
adopted on part of the fire end of the 
Columbia. The Columbia’s last state- 
ment shows capital $400,000, assets $1,- 
459,099 and net surplus $743,486. Mr. 
Beresford’s management of the Phoe- 
nix and allied companies in this coun- 
try has been able and aggressive. He 
is a man that has a keen business sense, 
is popular personally and has a large 
vision. The Phoenix group is destined 
to do greater things under Mr. Beres- 
ford’s forceful management. The auto- 
mobile department of all the companies 
will be transferred to the fire branch, 
it now being in charge of H. K. Fow- 
ler, the marine manager. 

It is announced that the entry of the 
Columbia of Jersey City into the fire in- 
surance field under the. management of 
Percival Beresford, United States man- 
‘ager of the Phoenix of London, will not 
affect in any way the company’s marine 
and automobile business. 








After another session in the field for 
the National Union he now returns 
once more to the Pangborn office. He 
will do agency organization work 
chiefly. As this office is general agent 
for the Ocean Accident he will give 
his attention to casualty lines. 





J. K. Sheppard 


J. K. Sheppard has been appointed 
state agent of the Aetna for Arkansas, 
to succeed W. Ross McCain, who has 
been promoted to assistant secretary 
in charge of the Southern business, 
with headquarters at Hartford. On the 
eve of Mr. McCain’s departure, he was 
given a banquet by forty local insur- 
ance men, and presented with a hand- 
some gold watch. 

Mr. Sheppard has been special for 
Trezevant & Cochran in Arkansas. 





ILLINOIS SURCHARGE ORDER 
(CONTINUED FROM PAGE 5) 
to cooperate with the Department of 
Trade and Commerce to effect the pur- 
poses aforesaid; and, be it further 
“Resolved, That the Department of 
Trade and Commerce be, and it is here- 
by directed to demand of all such insur- 
ance companies doing business in this 
state the immediate return to policyhold- 
ers of the sums so collected in excess of 
regular premium rates through such un- 
lawful combination and surcharge within 
a reasonable time to be fixed by said 
department; that it cancel the licenses 
of such foreign companies as neglect to 
comply with its order in that respect, 
and that it report such domestic compa- 
nies as fail to comply therewith to the 
attorney general and request him to pro- 
ceed against them by quo warranto to 
cancel their franchises, rights and priv- 





ileges as corporations of this state.” 
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‘‘America Fore” 
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Semi-Annual Statement, July Ist, 1919 


ASSETS 


Bonds and Stocks (Actual Market Value 
June 30th, 1919) 


Premiums in course of collection 681,056.42 AllotherClaims - <- «- 

Interest and Dividends accrued - 28,167,41 Cash Capital in “ee eee 

Cash on deposit and in office - 280,443.95 Net Surplus - - = - 
Total Assets - - - $3,663,687.78 


$2,674,020.00 


LIABILITIES 


Unearned premiums - - 


Losses in Process of Adjustment 





POLICYHOLDERS’ SURPLUS, $2,089,769.49 





HENRY EVANS, 

F. W. KOECKERT, 
J. E. LOPEZ, - 

F. R. MILLARD, 
ERNEST STURM, 
H. E. MAXSON, - 
ALFRED STINSON, 
C. E. ALLAN, ‘ 
J. P. HOLLERITH, 
PAULL.HAID, - 
J. F. CUNNINGHAM, 


OFFICERS 


- President 

Vice-President 
2d Vice-President and Secretary 
Secretary 
Secretary 
Secretary 
Secretary 
Secretary 
Assistant Secretary 
Assistant Secretary 
Auditor 
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AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital, ONE MILLION DOLLARS 


HOME OFFICE 
P. O. Box 1030, City Hall Station 
80 Maiden Lane \ 


NEW YORK 


PACIFIC COAST DEPT. 
C. E. Allan, Secretary 
Insurance Exchange Bldg. 


SAN FRANCISCO 
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-  $1,251,002.00 
283,435.24 

- 39,481.05 
1,000,000.00 
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Application Is 


At the meeting in Chicago the other 
day where delegates were present from 
all Western Union states to talk over 
the reorganization of the conservation 
and fire prevention work, State Fire 
Marshall T. Atrrep FLeminc of Ohio 
paid a notable tribute to the field men 
for their wonderful work and achieve- 
ments during the war along conserva- 
tion lines. Mr. FLeminG said that the 
field men had given evidence of real 
cooperation. They had sacrificed their 
own comforts, desires and ambitions, in 
order to do fire prevention work and 
contributed greatly to the war service. 

Now, Mr. FLemMinG said, something 
more than cooperation is desired. 
There should be a practical application 
of the fire prevention theories and 


Lessons From the Losses 


One of the most interesting features 
of “Fire Protection” the well known 
monthly paper published in the Dut- 
tenhoffer building at Cincinnati is a 
department devoted to “A few fire loss 
stories and their meaning.” In this 
department there is given each month 
particular fires that bring out points 
showing the need of specific fire protec- 
tion and prevention devices. This is 
most excellent material for any field 
man or local agent. These fires all 
tell a lesson. Editor RaLpH RicHMAN 
of “Fire Protection” dissects these 


Coming Home to Roost 


Some salesmen work on the theory 
that it is good policy to always agree 
with the buyer. When the prospect 
or the customer attacks the seller the 
salesman assents to the charge but 
keeps on talking. 

This may be good salesmanship of a 
certain sort but it is certainly very poor 
business in the long run. The advan- 
tage, if there be any at all in the prac- 
tice, is purely temporary. 

For a good many years quite a few 
weak kneed agents have agreed with 
their customers when the assured has 
charged the company with being in a 
combine or charged them with exor- 
bitant rates. Not a word in defense 
of the companies or their rates has ever 
been spoken by some of. their agents. 

What has been the result? The 
moment somebody came along and 
offered to this assured insurance at a 
lower rate he has grabbed at it. A 
good many insurance concerns have 
been built up wholly on this talk—that 
the regular companies were overcharg- 





Now Needed 


preachments in every possible way. 
The state, city and county officials, 
business men and various organizations 
should become interested in this work. 

It means a strenuous and hearty cam- 
paign bringing home the fire preven- 
tion lessons and showing the people 
that they must take an interest in this 
work. The insurance men themselves, 
can accomplish little unless they get 
the citizenship of the state systematic- 
ally organized. Every possible avenue 
should be used for fire prevention edu- 
cation, boy scouts, the school children, 
chambers of commerce, women’s clubs, 
business men’s organizations, the churches, 
all should be called in and told what 
particular work they can do to help 
the cause along. 


losses, writes to the fire departmenis, 
gets in touch with the insurance men 
and finds out why the fire spread and 
what could have been done to have 
prevented such a loss. This is getting 
at the real foundation of fire losses. It 
is a constructive work of national im- 
portance. RALPH RICHMAN is contrib- 
uting in a concrete way to the loss 
reduction and conservation campaign 
of the country. It is the analysis of 
losses from a scientific standpoint that 
contributes to underwriting intelligence. 
It is a work worth while. 


ing for protection and that their repre- 
sentatives freely admitted it. 
Probably the worst situation of any 





Irvine O. Chester of Westerly, R. L, 
is a local agent of more than ordinary 


mold. He has put Westerly on the 
map from a fire prevention standpoint. 
Mr. Chester inaugurated the fire pre- 
vention essay contest 1n his city in 
which the pupils in the grade schools 
every year write essays on fire pre- 
vention and prizes are awarded, the 
medals being contributed by Mr. Ches- 
ter. Mr. Chester has been back of fire 
prevention work in his city, bringing 
about a general clean up and decrease 
of fire hazards. He is endeavoring 
through the various activities to make 
Westerly a no fire town. The first 
prizé essay this year goes to Mildred 
C. Saunders of the eighth grade. Mr. 
Chester presents three medals each 
year to be given to the school children 
in recognition of their prize essays. 


Members of the Mations Association 
of Insurance Agents are now becoming 
interested in presidential possibilities. 
E. M. Allen of Helena, Ark., who has 
headed the organization for two years 
could no doubt be again elected but 
will, of course, decline to run. He 
wished to retire from the presidency a 
year ago but was induced to accept it. 
Fred J. Cox of Perth Amboy, N. J., 
who has been chairman of the exe- 
cutive committee for two years is the 
logical man to succeed Mr. Allen and 
has a large following in the organiza- 
tion. Whether or not he will consent 
to accept the presidency is a question. 
He has worked early and late for the 
association for two years now and is 
given credit for many of the good 
things accomplished in the organiza- 
tion within the past two years. His 
health has not been the best the past 
year. Among other possibilities are 
James L. Case of Norwich, Conn., 
Charles F. Wilson of Fitchburg, Mass., 
Craig Belk of Houston, Texas, Eugene 
J. Walsh of Davenport, Ia. 


The Fyr-Fyter Company, manufac- 
turers of fire extinguishers with head- 
quarters at Dayton, O., announces that 
many insurance men desire to give 
their assured the benefit of any reduc- 
tion in price or commissions that they 
receive on extinguisher orders placed 
by them. The Fyr-Fyter Company, 
therefore, in sending out its invoices 
shows that a discount of 25 percent is 
allowed on account of the insurance 
agency that is named securing the or- 
der. The assured thus feels that his 
insurance man has done something 
worth while for him. The Fyr-Fyter 
Company says that its idea is to im- 
press upon the assured the saving the 
agency effects for them, thus strength- 
ening its position with its customers. 





exists today in the automobile field 
where people are buying not only in- 
surance at less than the tariff, but in- 
surance at a very small percentage of 
the tariff, and insurance that is bound 
to be a disappointment in the fons, run. 

Local agents in their dealings with 
public have not been the only offenders. 
There have been some field men who 
have offended along the same line when 
dealing with local agents. They have 
been unwilling or unable to make out 
a good case and have given the im- 
pression that the companies through 
them were pleading guilty to charges 
made against them no matter how wild 
these charges may be. 

Backbone is just as necessary in sell- 
ing as in doing anything else. 


THE man who thinks solely of self is 
wasting time on a mere trifle. 


PROCRASTINATION is a criminal with a 


There is no more unique home office 
building in the country then that of 
the Republic Fire, located in Highland 
Park, a suburb of Dallas, Tex. The 
building was put up in 1910 when the 
Jalonicks who were then operating the 
Austin, Commonwealth and Interna- 
tional were unable to obtain adequate 
office space in Dallas, where the com- 
panies were at that time located. One 
of the prominent directors offered to 
donate a lot in the new addition if 
the company would move out into the 
country. The offer was accepted, and 
the company put up its present build- 
ing in the midst of vacant fields. Since 
then a beautiful residence section has 
built up on all sides of the Republic 
Fire’s home office. There is no busi- 
ness building within many blocks of 
the Republic’s structures. It is in one 
of the exclusive sections of Highland 
Park. 

The building is of Spanish Mission 
style. It has the appearance of a fine 
residence at a distance. In the rear 
and at one side are located a club 
house for the use of employes, the sup- 


PERSONAL SIDE OF THE BUSINESS 











\ tennis court used by attaches of the 
office separates the main building from 
the additions. Within a year the com- 
pany will erect an addition that will 
nearly equal in size the present build- 
ing. 

nN twentieth century touch is given 
to the appearance of the home office 
in the telegraphic equipment that has 
been installed. All telegrams to the 
Republic Fire are received over a di- 
rect wire at the home office. A re- 
tired Western Union operator holds 
forth and as a consequence, quick serv- 
ice is rendered on all outgoing and in- 
coming mesages. The Jalonicks, L. 
George and George, Jr., are making a 
success of the Republic Fire. All are 
graduates of the Continental school of 
training. For many years George Ja- 
lonick conducted the Jalonick Rating 
Bureau in Dallas and all three are well 
posted as to Texas conditions. 
Some idea of the length and breadth 
of Texas and the fire insurance possi- 
bilities of the state may be obtained 
from a consideration of the fact that 
the Home of New York has eight field 
men traveling the state under the su- 
pervision of Dargan & McLarry, gen- 
eral agents. There are 92 fire com- 
panies operating in the state and the 


the premiums written. New York is 
the Home’s leading premium producing 
state, Illinois is second, and Texas 
third. There is a strong possibility of 
Texas occupying second place this 
year. Its interests in the state have 
become so large that the Home has 
one man giving his entire attention to 
farm business and another who devotes 
himself_entirely to automobile insur- 
ance. The position the Home occupies 
in Texas is all the more remarkable 
when it is understood that the com- 
pany is comparatively speaking a new 
comer in the state. It has not been 
operating in Texas as long as a num- 
ber of. others. 


QUERY: WHEN IS NOON? 


Insurance agents in various commu- 
nities report that they have been re- 
ceiving inquiries from policyholders in 
those communities which have estab- 
lished special local time under the day- 
light saving plan about the interpreta- 
tion to be placed upon the word “noon” 
where this is used in a policy. Many 
of the policies are not explicit as to 
the interpretation of the word, though 
forms which are attached usually con- 
tain some such sentence as: “It is 
understood that the word ‘noon’ wher- 
ever used in this policy, shall be con- 
sidered Central Standard Time,” if the 
risk is located in the territory which 
railroad time tables recognize as be- 
ing in this time zone. In general, it 
may be said that the word noon refers 
to noon as described in general state 
statutes. In the state of Ohio this 
is Chapter 5979 in the last revised 
edition, in which Central Standard 
Time is clearly recognized as the stand- 
are of time which shall he recognized 
in general contracts. The repeal of 
the daylight savings law by the fed- 
eral government would have the effect 
of giving one hour more of fire in- 
surance protection on all annual polli- 
cies written this summer, since noon 
next year. unless further changes are 
made, will be one hour later by the 
sun than at present. 


The Massachusetts senate has passed 
a bill which would prohibit the storage 
of more than 10,000 gallons of fluid in 
tanks or containers, except water. The 
legislation grew out of the collapse of a 
molasses tank in the north end of Bos- 
ton last fall, in which several lives were 
lost and much property destroyed. 


Henry J. Nichols, financial manager for 
the Boston interests of Swift & Co., and 
well known to Boston insurance men 45 
one of the directors of the Dorchester 








score of aliases. 


ply and stenographic departments, etc. 


Mutual, is receiving the sympathy of the 
“street” on the death of his wife. 


Home last year corraled one-tenth of — 
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HALL PLANS NEW COMPANY 


NEW YORK., July 22.—Edward E. 
Hall & Co. of New York City have 
been forced to seek a new name for the 
stock company they are promoting, the 
title formerly agreed upon having been 
claimed by another embryonic organ- 
ization. The Hall company is to have 
a capital of $500,000 with a like amount 
of surplus, and it is expected will be 
ready for business late in the fall or 
early in 1920. It will be operated along 
lines paralleling those of the Assur- 
ance Company of America and the 
Colonial, both of which have been 
handled by E. E. Hall & Co. for a 
number of years, and have been steady 
money makers. The several Lloyds 
operated by the same firm reinsured in 
the United States Fire several months 
ago, and their affairs are being 
liquidated. 

* * 
URGES ADDITIONAL PROTECTION 


In an open letter to property owners 
Frank Baily, vice-president of the Title 
Guaranty & Trust Company of New 
York City, calls attention to the greatly 
increased cost of all building opera- 
tions, recites the working of the co- 
insurance clause, and strongly recom- 
mends all home owneré to secure 
additional fire insurance protection. Mr. 
Bailey has a peculiar knowledge of 
building values throughout the eastern 
territory, and his counsel thereon is 
highly valuable. , 


HARD TO HOLD MEN 


In common with managing fire un- 
derwriters, casualty company execu- 
tives are finding it difficult to hold some 
of their best men in competition with 
aggressive general or local agencies. 
These latter, handling the manifold 
lines of insurance now offered, are on 
the alert to secure men cf specialized 
knowledge for managing the different 
branches, and do not hesitate to ap- 
proach special agents or head office 
employes in their quest for the right 
talent. It is hardly creditable to the 
companies that agents can offer far 
greater emoluments to employes than 
can the head offices, and yet this con- 
dition exists broadly and is constantly 
causing the loss of high grade men 
from headquarters staffs. How to 
meet the situation is one of the prob- 
lems puzzling the managerial mind. 

* * * 
TRADING WITH ENEMY CLAUSB 


The National Board has notified com- 
panies that there need be no strict 
regulations as to the continued use of 
the trading with the enemy clause. The 
war is not officially ended until the 
treaty of peace has been ratified. The 
Austrian authorities have not yet 
signed the treaty. Technically the 
clause should still be used. However, 
one gathers from reading the instruc- 
tions of the National Board that com- 
panies need not show any anxiety 
where the clause is not used. The Chi- 
cago Board at its recent meeting -e- 
cided to continue the use of the war 
clause until the agents are advised by 
the executive committee that it need 
not be used any longer. The affidavit 
at the close of proofs of loss is still 
being used, as no general instructions 
have gone out to adjusters to cease 
using this, wherein the owner declares 
his citizenship. 

The National Board has sent out to 
members the following notice as to the 
trading with the enemy act: 

“The government has announced that 
trading with Germany will be resumed 
immediately, and a general license is- 
sued to permit trading with that nation. 
Under this arrangement general trade 
may proceed, but dyes, chemicals and 
potash may not be imported from Ger- 
many. In view of the lifting of this em- 
bargo against trade and the discontinu- 


VIEWED FROM NEW YORK 








WATSON 


parent that the need for the enemy 
clause on policies is to a great extent 
eliminated. 

“The trading with the enemy act is 
still in force and effect and will be until 
the end of the war, which is deemed to 
mean the date of proclamation of ex- 
change of ratifications of the treaty of 
peace, unless the President shall, by 
proclamation, declare a prior date, in 
which case the date so proclaimed shall 
be deemed to be the end of the war 
within the meaning of the act. It is ap- 
parent from the above that with the 
liscontinuance of the use of the clause 
care should be taken to determine that 
contracts issued are not in violation of 
the provisions of the act.” 


* *K * 
H. K. FOWLER TO RETIRE 








H. K. Fowler, one of the leading 
marine underwriters of the country 
and United States manager of the 
marine department of the Liverpool 
& London & Globe, Thames & Mersey 
Marine, Phoenix of England, Union 
Marine, Norwich Union, Columbia of 
New Jersey and North China, will re- 
tire December 31. He has been in 
the service of the Thames & Mersey 
for about 50 years. Frank H. Cauty, 
who was appointed joint manager with 
Mr. Fowler, will succeed him as man- 
ager. H. W. Spicer has been ap- 
pointed assistant manager. Mr. Cauty 
has been 34 years with the Thames & 
Mersey. Mr. Spicer is a partner in the 
general brokerage firm of Patterson, 
Wylde & Winderler of Boston. He 
started his insurance career in New 
York 21 years ago under Mr. Fowler. 

* *k x 
INSURING IN SMALL MUTUALS 


Local agents throughout the west 
and the south are considerably exer- 
cised over the present practice of the 
federal land banks in accepting policies 
of small mutual fire concerns, upon 
properties on which federal loans have 
been made. It is understood an effort 
will shortly be made to bring the mat- 
ter before the responsible officials of 
the Treasury Department, which has 
final jurisdiction in the matter. In one 
of the western states, it is said, prac- 
tically all insurance in connection with 
federal loans goes to a county mutual, 
which, according to its latest state- 
ment has cash assets of about $250, 
with insurance in force of $1,500,000. 
In the event of a modest loss, an as- 
sessment would have to be levied upon 
its members before settlement could 
be had, even assuming that the assess- 
ment would be fully paid—by no means 
justified conclusion. No private bank- 
ing enterprise would consider accept- 
ing the security of a concern of no 
greater strength than the mutual com- 
pany above referred to, and local men 
are amazed that the federal land banks 
should be so. No objections could be 
made to mutuals of financial depend- 
ability. 


Harrassed by Labor Troubles 

Some Chicago insurance men _ say 
that owing to the labor conditions in 
the city, a number of concerns are 
arranging to move to outside points 
where the labor unions are not so 
active. They find that the labor union 
pressure in a big city is exceedingly 
strong. Here are the headquarters ot 
the different unions that cooperate in 
case of a strike. Employers are be- 
ginning to feel that they can deal with 
their employes to better advantage in 
smaller points. One broker the other 
day enumerated six of his concerns 
that have moved or are arranging to 
move to smaller cities, they employing 
1,035 people. 


Henry Evans, president of the Con- 
tinental group of companies, has _ re- 
signed from the directorate of the Cuba 
Sugar Cane Company and has made pub- 
lic a letter sharply criticizing the gen- 
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Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Ex- 
(Inland and Ocean), Parcel Post, Profits and Com- 
missions, Registered Mail, Rents, Rental Values, Riot and Civil Commotion, 
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CASH CAPITAL 
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ASSETS 
$9,216,200.73 
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© in Chicago, Cook County and the Greater Metropolitan District. 

Ins ctions {This inspectorate very properly gauges the expectancy of fire risks 

pe and intelligently anticipates events before they occur. {The under- 

signed sells this talent to companies, agents, brokers and_the busi- 
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18 years in this field. —Dixit et Fecit— E R E 


Office with Knight, Smith & Co. « e : 
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SUN’S CHICAGO DEPARTMENT 


The Sun in establishing a Chicago 
department does not contemplate go- 
ing into the local business itself, but 
is merely opening a Chicago service 
department. Manager John F. Stai- 
ford has appointed Robert L. Bennett, 
formerly with the Royal, as manager 
of this new department. Mr. Bennett 
will give all his time to assisting the 
Chicago agents of the Sun and Pa- 
triotic. He will be in intimate touch 
witch Chicago conditions and will be 
able to get back of the agents and 
assist in building up their business. 

* 
LOSS FROM THE DIRIGIBLE 


The Illinois Trust & Savings Bank 
of Chicago, which sustained a loss be- 
cause of the crash of the dirigible 
owned by the Goodyear Tire & Rub- 
ber Company of Akron, O., through 
its skylight and roof will have about 
$25,000 damage. The insurance is car- 
ried in the Northwestern National and 
Home. Most of the damage was caused 
by the explosion of gasolene which set 
fire to the furniture and to the roof. 
The casualty insurance phases of this 
catastrophe can be found in the casu- 
alty section. 

The Illinois Trust & Savings Bank is 
probably as fine a fire insurance risk 
as can be found any where and under 
all ordinary conditions was considered 
entirely safe from any fire damage 
except being involved in a sweeping 
conflagration. It is a low building, 
in fact, the lowest bank building in 
the loop district in Chicago. It is 
massively ‘constructed of fire proof ma- 
terial. Yet here is a $25,000 loss on an 
ideal risk. It all goes to show that 
even the most perfect risks are sub- 
ject to loss in unexpected ways. With 
aircraft coming into greater popularity 
the hazards of the air must be taken 
into consideration by property owners. 

The building was insured against fire 
for $150,000 in the Home of New York, 
and $100,000 in the Northwestern Na- 
tional. 

* * * 
SISAL PRICE DECREASES 


In view of the recent sisal loss at 
Indianapolis it is interesting to note 
that the price of this commodity has 
dropped from 15 cents to 10 cents a 
pound. Following the Indianapolis 
loss there were some cancellations of 
sisal lines as the insurance people 
where doubtful as to the hazard. Com- 
panies that have written sisal heavily 
in the past, however, did not cancel on 
account of the Indianapolis losses. Ow- 
ing, however, to the decline in price 
there have been heavy cancellations in 
insurance by Smyth, Sanford & Gerard 
of New York who handle the fire in- 
surance for the commission of Yucatan 
which controls the product. 

* * * 


MUCH UNREST IS SEEN 


Chicago general offices report that 
there is much unrest among employes 
at this time due to the increasing cost 
of living which seems to be mounting 
on all sides. There have been in- 
creases in salaries all along the line 
but when these increases are made 
seemingly there is a simultaneous in- 
crease in living expenses so that 
nothing is gained. Some employes 
have left insurance offices and gone 
into manual work and have made more 
by working with their hands. Office 
managers are put to it to satisfy their 
help and keep them in a proper mind 
for efficient work. Many of the insur- 
ance managers say that companies and 
employers in general will have to 
recognize the absolute necessity of put- 
ting their employes on a financial foot- 
ing where they can work without 
solicitude and wondering how they are 
going to meet their living cost. Field 














men, office employes, inspectors, and 





-in fact every one connected with in- 
surance is confronted with a grave 
problem so far as living expenses are 
concerned. 
* * * 
MILL AND ELEVATOR PLAN 


The new mill and elevator schedule 
is being sent out and hereafter will 
be applied by the various rating bu- 
reaus. This has been revised, there 
having been no material change in the 
schedule for probably ten years. There 
will be a considerable reduction on the 
best class of risks. When the sched- 
ule was constructed the companiés evi- 
dently had had an unfavorable expe- 
rience on this class and the rates were 
boosted considerably. The result was 
that the better class of risks went to 
the mutuals. In fact, the mutuals have 
had fine picking in the mill and ele- 
vator field, leaving the poor risks to 
the stock companies. With the appli- 
cation of the new schedule and much 
lower rates on the better class of risks 
it is likely that the stock companies 
can regain some of their lost business. 


CROWDED FOR CAPACITY 

Local agents handling large lines say 
that with the constantly increasing 
values, it is getting more difficult 10 
place the insurance. This is particu- 
larly true with some classes of goods, 
such as clothing, leather and so on, 
which are still going up in price. Com- 
panies have stretched their lines to the 
breaking point heretofore, and are now 
being called upon to do some more 
stretching. Some agents are obliged 
to go personally to Chicago or New 
York to arrange for more capacity. 


* * * 
BASEBALL KILLS EMPLOYE 


A. M. Isaacson, one of the book- 
keepers in the western department of 
the Firemen’s of New Jersey, was killed 
last Saturday afternoon in a baseball 
game in which the Firemen’s team was 
participating at Chicago. Mr. Isaac- 
son was at the plate ready to bat when 
the pitcher threw a bill that hit him 
behind the ear. He dropped and died 
instantly. 


PERIL IN ENGINEERS’ STRIKE 

The recent strike of Chicago engi- 
neers, leaving the second city of the 
United States entirely without trained 
men to operate its fire engines, again 
emphasizes how completely the large 
cities of the country are at the mercy 
of their employes in matters of that 
sort. Only two hours after the re- 
turn of the engineers to work under 
an offer of arbitration of their wage 
demands by a committee to-be ap- 
pointed by the mayor, a fire broke out 
which required the presence of seven 
engines before it could be checked, 
and which might have assumed very 
serious proportions without able en- 
gineers on duty. A difference of only 
a little more than $50 on annual sal- 
aries between the engineers and the 
city council caused 237 men to quit 
their posts. Fortunately no serious 
fire occurred while the strike was on 

* * * 

The Chicago office of the Niagara Fire 
will move Monday, July 28, from 1335 In- 
surance Exchange to suite 1564 in the 
same building. This includes the Cook 
county department, under Manager E. B. 
Vickery and the Illinois state agency, 
with State Agent Charles R. McCabe, Jr., 
and Special Agent W. M. Aris. 

* a” * 

Edward G. Holz, who has recently been 
with the Cld Colony Life in Chicago as 
assistant to President B. R. Neuske, has 
resigned and gone with George M. Cobb, 
manager of the William Penn Motor 
Indemnity Company and Bankers Fire 
Insurance Exchange of Chicago. Mr. 
Holz was formerly with the Spectator 
Company as western representative. 

*x* * * 

United States Manager Charles H. Post 
of the Caledonian has been making a 
western trip and was in Chicago the lat- 
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Semi-Annual Statement, July Ist, 1919 








ASSETS LIABILITIES 

Bonds and Stocks, - -  $19,616,806.00 Unearned Premiums - $12,589,777.58 
Actual Market Value, June 30, 1919 Losses in Process of Adjustment - 1,323,693.61 
RealEstate - - - = G@2,000P jOilier Clini - - - 296,000 
Loans on Bonds and Mortgages 15,500.00 Reserve for Dividend, Payable July 10th 375,000.00 
Premiums in Course of Collection - 2,417,152.13 Reserve for Contingencies “i 50,000.00 
Interest, Dividends and Rents Accrued 188,969.95 Capital - - - - ~ 2,500,000.00 
Cash on Deposit and in Office - - 2,097,159.09 Net Surplus~ - - - - 7,515,011.17 
Total Assets, - $24,748,087.17 Total Liabilities - $24,748,087.17 


POLICYHOLDERS’ SURPLUS, $10,015,011.17 





OFFICERS 
HENRY EVANS, President 
F. W. KOECKERT, Vice-President C. R. STREET, Vice-President J. E. LOPEZ, 2nd Vice-President and Sec’y 
F.R. MILLARD, Sec’y ERNEST STURM, Sec’y N.T.ROBERTSON, Sec’y S.R.KENNEDY, Sec’y C.E.ALLAN, Sec*y 
M. E. MORIARTY, Ass’t Secretary © J. P. HOLLERITH, Ass’t Secretary PAUL L. HAID, Ass’t Secretary 
J. F. CUNNINGHAM, Auditor 


* * * 
FIDELIT Y-PHENIX 


Fire Insurance Company 














Cash Capital ' ‘ HENRY EVANS 
$2,500,000 Home Office: 80 Maiden Lane, New York President 
Canadian Department Pacific Coast Department Western Department 
W. E. Baldwin, Manager C. E. Allan, Secretary C. R. Street, Vice-President 
17 St. John St. Insurance Exchange Building 137 South La Salle St. 


MONTREAL SAN FRANCISCO CHICAGO 
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pa tee - 


nary d E. FEENEY, President 
WARD T. LYONS, Secretary-Treasures 


Assets . 


Department for the 


Surplus to Policyholders ‘ 


The Securities of this Company are deposited with the Indiana Insurance 
> Pro tection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 














M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
sylvania. For Particulars Address Home Office 


HENRY F. TUERK, Secretary 














American Merchants 
Fire Insurance Company 


Capital and Surplus 


$250,000.00 





fa 





Kansas City - 





Missouri 





Rein surance 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IL. Wis. _ 
TAYLOR 
1865 Ingurance ewe Fs oe 
hone Wabash 
ADJUSTER OF MIRE TOSSES 


ILLINOIS AND. EASTERN 1 TO WA 
WESTERN I TMENT 


IOWA 








LEUREAU. 
62 S. St., Galesburg, I Til. 





Arnol W.A. Bartlett 
nein Sire and Automobile Losses. 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 








| NORTHE?® N MICHIGAN — COMPAN . 
Adiusters of Fire Losses 
206 Schirmer Bide . 304 Federal” Ave. Saginaw, Mic 








MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
606 Palace Bldg., Minneapolis, Minn. 
KANSAS 





« FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


__ HUTCHINSON. > > KANSAS 
NEBRASKA WESTERN IOWA 


ss ADVICE & ADJUSTMENT — 
H. Hatteroth, Attorney and Man 

ma. reports. Investigation and adjustment - 

all Genes = claims. Cases handled in court if nm 

essary. 8 First Nations “National Bank Building, OMAHA OMAHA. 


OHIO—WESTERN RN PENNSYLVAN IA 


FRANK A. DUNNING CO. 
Claims & Adjustments 








a specialty. Ohio Bidg., Akron, O. Main 50, O. C. 2667 
North & Central Southern _ Eastern _ Western OHIO 
ILLINOIS WISCONSI-. IOWA INDIANA 


BEN C. COOPER 
Central Life Bldg., Ottawa, Illinoi 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
4 years in insurance work 


JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohie 


17 years experience as an insurance agent 
and builder. 





NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 
STACEY M. CAHN, Manager Chadwick, Illinois 
Adjuster of fire losses and inspector of risks 
for the companies. 12 years’ experience in in- 
surance work. 


IND. AA .€ £ 


H. DELL 
110 Upper Second co St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 


Kansas Oklahoma Eastern Colorado 
— ADJUSTMENT BUREAU 
B. WARREN, Manager. 
Fire Loss Pineasernens for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 








WISCONSIN AND MICHIGAN 
Pics Lom Adjustments. Wipconsin and No. Michigas 
D BAI I Th'LA s ° N 











he and Long Distance Telephone 786 
rece GATHER THE IN- 
20 IRRMATION THAT APPEARS IN 
RAKTIONAL UNDERWRITER,’ 














CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL STYLES AND SIZES. 


THE NATIONAL UNDERWRITER CO. 


| Insurance Exchange, Chicago 








LOSSES OF 
THE WEEK 




















Indianapolis, Ind., July 16—The Paul 
H. Krauss laundry suffered a fire loss 
estimated at from $40,000 to $50,000. The 
cause is undetermined. Insurance: 

On machinery and supplies: 


Boston. ....... $2,500 Laundry Own- 

Glens Falls . 3,000 ers Mut. ... 7,500 
Hanover . 3,000 Mill Owners 

N. American.. 9,500 ee id 
Nat., Conn. .. 4,000 Reciprocal Ex. 6. 250 
Phoenix, Conn 2,000 —_ 
Sterling ......$2,500 Total .....$42,750 

On building: 

POOR, ss 06008 $2,500 Security, Ia...$2,500 
Hartford .... 2,500 Reciprocal Ex. 8,000 


Nat., Conn.... 2.000 Mill Owners 


Old Colony ... 2,500 ee 3,000 
Phoenix, Eng. 3,000 —— 
Laundry Own- Total . -$28,000 


ers Mut.... 2,000 
* 


Milwaukee, Wis., Pot 14—Consider- 
able damage was done by lightning and 
windstorm. The heaviest loss was that 
suffered by the Church of the _ Gesu, 
Twelfth street and Grand avenue. It car- 
ried no tornado protection and it is 
stated by competent authority that the 
damage resulted from windstorm, al- 
though it is not certain but is regarded 
as possible that lightning also struck 
the buildin 
Insurance “on building: 

BR accaseace $5,000 Lon. & ae -$5,000 
United States.19,500 Fire Ass’n. ,000 
North River..19,500 Fire Ass’n.. +110;000 
Live. Lon. Gl.. 5,000 Fire Ass’n.... 5,000 


Dubuque F. State Fire, 

& Be carseat 5,000 cf aoe 5,000 
IN acs atena ie 3,000 ———- 
Lon. & Lanc.. 8,666 Total ....... $95,666 


Insurance on contents: 
United States.$2.250 Lon. & Lanc..$1,000 
North River.. 2,250 





SH 
Milwaukee, Wis., July 15—Fire of un- 
known origin badly damaged the five- 
story brick building at 416-420 Eleventh 
street, owned by A. Weil and occupied by 
the National Dye Works. The building 
until June 30, 1919, was tenanted by 
the Edmund Gram Piano Company and 
since then by the National Dye Works. 
Insurance on building: 
Superior .....$2,000 Atlas ........ $1,000 
Lumbermen’s. 2000 
Automobile... 2,500 Total ..<0% $7,500 
Insurance ‘on contents: 








Citizens ..... $1,000 Boston ...... $5,000 
HOPG 266 scs 6.000 Mich. Com’l 
are 15,000 i re 15,000 
a OES eS. 6,500 Amer. Allian. 6,500 
Hiadson. ..... 4, 500 Springfield F. 
BUA .......- 1,000 a re 1,500 
RPONOS:isa555 y 

Total . -$65,000 

* * 


Crimora, Va., July 13—The Harman 
flour mill struck by lightning was a 


total loss. Damage $30,000. Insurance: 

Fireman’s Fd. $1,750 Citizens ..... $2,500 

Liverpool .... 2,750 Boston ...... 3,500 
x > 


Quincy, Il., July 15—A 20 per cent loss 
suffered by the Moller-VandenBoom 
Lumber Company on its Bay Yards prop- 
erty, the damage caused by lightning. 
Insurance on stock: 


a $1000 Citizens ...... $1000 

Merchs. Nat’l ..1000 Hartford ...... 2000 

Lumb. Mutual..3000 Marq. Nat’l ....5000 

Amori.. All. ...:.< 1000 Northern Eng. .1000 
* * * 


St. Louis, Mo., July 14—Fire occurred 
in one and two story corrugated iron 
building, East South 13th street, Mul- 
lanphy to Howard street, owned and oc- 
cupied by Woods & Down Box Co, man- 
ufacturing and storage of second-hand 
boxes and barrels. Fire occurred in 
north portion of second floor and burned 
through roof, practically destroying 
building and contents. Roof destroyed. 
Part of all walls are down. Insurance 
on building: 

Fed. Recip....$1,250 Coal o> Mut.$ +4 
Nat. F. & M.. 1,000 Nat. Mr. & Mf. 
United Mutual 500 promot B ie 1,000 
Amer. Mutual 1,000 

Insurance on stock: 

Westchester. lees, 000 City N. Y. ig 500 


Milw. Mech.. 500 Prov. Wash. 500 
Ee eS 1,000 Nat., Ct.. 500 
Fid. Phoenix. 1,000 

Insurance, general form, building, 
stoc and machinery: 
Merchants ...$ 500 London ...... 4 500 
Pref. Recip... 1.000 a - 1,250 
Westchester . 1,950 Y. Und.... 1,000 
Queen Sota 0 peg Eaele.. 800 
FPonover ..... 1,000 Amer. Cent... 750 
Lon. & Lanc. 590 Nor., Eng..... 1,000 
Beal «60s. = Agricultural . 750 
City Mh. ta 1,0 Comm. Union. 500 
a Eng. p if 000 ACTOR c.adécces By 
TONG. <s200< 1,000 Eng. Amer. 500 
Milw. Mech.. | ae eng Brunswk 500 


Richardton, N. D., July 8.—Insurance 
losses at Richardton, where four blocks 
were destroyed by fire, are mounting to 
a higher figure than originally expected. 
The total of insurance losses is now fixed 
at about $300,000. The Northern of Eng- 
land has claims for $21,000; the Fidelity- 














Phenix has claims for just about the 





COLORADO RATES CUT 


$250,000 REDUCTION ORDERED 





Commissioner Fairchild Issues Notice 
to All Fire Companies Effective 
September 1 


DENVER, COLO., July 22.—Last 
week Commissioner Fairchild ordered 
a reduction of $250, 000 annually in the 
fire insurance rates in this state. The 
action marks the culmination of a long 
fight in Colorado over insurance rates. 
The reduction announced amounts to 
a little over 7 percent of the total gross 
premiums collected annually by fire in- 
surance companies in this state, which 
aggregate about $3, 500,000 per year. 
The order, which is addressed to all 
fire insurance companies doing busi- 
ness in Colorado and also to the rating 
bureaus, becomes effective Sept. 1. 

In the communication to the com- 
panies and the bureaus it is declared 
that after a thorough investigation it 
is found that rates now charged “are 
excessive and unreasonable, in that the 
result of such business as shown by 
sworn statements now on file in this 
office indicate an underwriting profit of 
an unreasonable amount.” 

cl Not A a 


As yet the classes on which insurance 
reductions will be made have not been 
announced. The law passed by the Colo- 
rado legislature gives the companies the 
right to select the classes of insurance 
on which the reductions shall apply. 
Commissioner Fairchild states that he 
will hold a conference with the managers 
of the rate bureaus and insurance com- 
panies at an early date to determine on 
what classes the reductions will be made. 

In this state there are two rate bureaus 
—the Rocky Mountain Board of Fire 
Insurance Underwriters, of which Leo H. 
Simonton is manager, and the Colorado 
Mill and Elevator Rate bureau, with H. 
E. Wilcox manager. Representatives of 
fire insurance companies and their offi- 
cials will participate in the conference 
with the commissioner. It is said that 
Governor Shoup has already approved the 
plan of rate reductions. 


Loss on Some Classifications 


Insurance companies claim there are 
some classifications on which their losses 
have been greater than premiums. For 
instance, they claim last year they col- 
lected premiums amounting to $38,000 on 
flour and grist mill risks, with losses 
totaling $41,000. Reductions probably 
will not apply to this class of risks. On 
the other hand, public buildings and 
farm risks have been very favorable 
and there probably will be a considerable 
reduction on these. A small reduction 
is expected in the business building 
classes. 

Insurance rating investigation has 
been going on in this state for four 
months with Charles T. Fertig of Colo- 
rado Springs, an insurance man of many 
years experience, assisting the state com- 
missioner. This action is taken under 
the provisions of the Hattenback-Mc- 
Intyre bill passed at the last state legis- 
lature, vesting the commissioner with 
power to revise rates. Governor Shoup 
and a delegation from the Denver Civic 
and Commercial association were instru- 
mental in the drafting of the law. 


Present Reduction Not Final 


Commissioner Fairchild gives out the 
information that the present reduction is 
not final, and that it may be followed 
by further revisions downward. He 
states that companies are required to list 
classifications every year with the com- 
missioner’s office on July 1, and these are 
subject to revision. According to Mr. 
Fairchild the companies have been very 
fair in the matter and their representa- 
tives have shown every courtesy in the 
compiling of the necessary data. 








same figure, while 28 other companies are 
interested. 
* OK 


* 

South Norfolk, Va., July 17—Fire in 
acid plant of the Royster Guano Company 
caused an estimated damage of 50 per 
cent to building and machinery on 4 
schedule of $700,000 insurance. Damage 





to stock amounted to only $10,000 on a 
cover of $492,500, it was estimated. Use 
and occupancy cover totalled $453,000, but 





no estimate was given as to the probable 
loss in this instance. 
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NO HOSTILE LAWS IN OHIO 





Credit for Excellent Record of Legis- 
lature Given to Edward A. 
Winter of Cincinnati 





COLUMBUS, O., July 22—Repre- 
sentatives of the insurance business in 
Ohio believe that they have cause to 
rejoice over the excellent record made 
by the Ohio state legislature in its 1919 
session, that adjourned to Dec. 1. No 
legislation which would affect adversely 
the public or the insurance business, 
so far as insurance protection is con- 
cerned was passed. The most deter- 
mined -effort, success of which would 
have done injury to the people and fire 
insurance, was the attempt in the house 
of representatives to repeal the anti- 
discrimination law. After a long fight 
before the insurance committee of the 
house, during which time complete 
evidence was heard upon every phase 
of results over the anti-discrimination 
law, the insurance committee voted 
unanimously to recommend to the 
house that the bill be postponed in- 
definitely. The author of the bill then 
took his fight to floor of the house and 
attempted to have the bill taken from 
the hands of the insurance committee 
and placed upon the calendar of the 
house for passage. A motion to that 
effect was defeated by a vote of 60 to 
28. 

Those who watched the progress of 
legislation during the session are unan- 
imous in saying that the credit for the 
excellent record of the legislature be- 
longs to Edward A. Winter of the Ed- 
ward A. Winter Agency in Cincinnati, 


who was chairman of the insurance 
committee in the house. 

Among the bills introduced by Mr. 
Winter and carried through to the statute 
books by his efforts was the dry clean- 
ing bill, a most drastic law providing 
safeguards in the construction and the 
use of new buildings for dry cleaning 
purposes. This law has since become 
a model for similar bills introduced in 
Michigan and Illinois. Mr. Winter was 
also one of the leading influences in 
obtaining the passage of the Sparks 
bill in the form in which it was finally 
enacted, providing that the state fire 
marshal should also be the state hotel 
inspector, with power to safeguard the 
health and property of the traveling 
public; the bill providing penalties for 
tampering with municipal water hy- 
drants, the Comings bill, giving town- 
ship trustees the right to provide and 
maintain fire apparatus and buildings 
for use of volunteer companies, and 
the bill making both non-admitted com- 
panies and those who accepted their 
policies liable to penalties. This last 
named bill was a most important one 
which makes it extremely hazardous 
for anyone to get insurance protection 
in any company that is not licensed to 
do business in the state. 

Mr. Winter obtained and held the 
confidence of the insurance committee 
and the members of the house through- 
out the session and his committee re- 





ports were invariably supported by all 
members. 


FIELD MEN AT CEDAR POINT 





Large Attendance at Annual Outing— 
Discuss New Conservation 
Association Plan 





CEDAR POINT, O., July 23—There 
is a large attendance of Ohio field men 
at the annual outing being held here this 
week. Among those in attendance are 
State Fire Marshal Fleming, George 
B. Sedgwick, assistant manager of the 
Great American; J. O. Dye, manager of 
the Rochester Underwriters; Capt. J. }. 
Conway, of the Cincinnati Salvage 
Corps; Carroll L. DeWitt, super- 
intendent of agencies for Fred S. James 
& Co.; Frank L. Stabler, general agent 
of the North British; J. F. Joseph, sec- 
retary of the Western Advisory Com- 
mittee of the National Board; and C. 
J. Doyle, associate general counsel of 
the National Board. The two field 
clubs held meetings today and had a 
joint session this afternoon at which 
the distinguished visitors spoke. The 
Ohio State Fire Prevention Associa- 
tion will hold a meeting tomorrow at 
which will be discussed the dissolution 
of the Association and the Conserva- 
tion Association and the organization 








PHILIP BREITMEYER, Pres. 











DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 














of the Fire Prevention and Conserva- 
tion Association of Ohio. 


Ohio Agency Changes 


New Vienna—In the Borden & Deck 
agency, Mr. Deck takes over the interest 
of Mr. Borden. 

Caldwell—John T. Young, is going to 
leave Caldwell, and a meeting of the field 
men has been called for July 30 to dis- 
pose of the agency. 

New Comerstown — The _ Brooklyn 
Bridge agency will be transferred to 
Victor A. McCowan. 

Liberty Center—The George R. Camp- 
bell Agency has been sold to R. C. Parish. 

Canal Fulton—H. McCadden of the Mc- 
Cadden Agency is dead. Individual 
action on the agency matter has been 
recommended. 

Newark—F. R. Reese has sold a half 
interest in his agency to Richard P. 
Lucas. 

Greenville—Cscar Moist has sold his 
agency to Stenzel & Pendrun. 

Greenfield—John S. Caldwell has re- 
tired from the agency business owing to 
illness. 





West Virginia Meeting 


The West Virginia Fire Underwriters 
Association will hold its semi-annual 
meeting during the last week in August, 
and at that time the Conservation & Fire 
Prevention Association of West Virginia 
will be organized in accordance with the 
action taken at the Chicago conference 
last week. F. W. Shirer is chairman of 
the Conservation Association of West 
Virginia. There is no state fire preven- 
tion association in West Virginia. 





Ohio Notes 


J. W. Kirby is now chief examiner of 
the Ohio insurance department, succeed- 
—— Examiner Harsha, who died re- 
cently. 


Gooding, Sons & Co., 420 Holland build- 
ing, Lima, Ohio, are seeking two fire com- 
panies and a company that will write au- 
tomobile insurance. 

The Dayton, Ohio, Fire Insurance Ex- 
change has adopted resolutions asking 
that the city council approve an anti- 
shingle roof ordinance for the entire city. 
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DeKalb and Trudeau Streets 


LIGHTNING RODS 
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St. Louis Lightning Rod Company 


ST. LOUIS, MO. 
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fMerchants National 
Five Jusurance Co. 


wants Good Agents in 


Illinois and Wisconsin 


CHICAGO 


Michigan, Indiana 











INDEPENDENCE SQUARE 








Lanasiniassn 





PENNSYLVANIA 
FIRE INSURANCE CO. 


CECIL F. SHALLCROSS, 
President 


PHILADELPHIA 








Branch Office 


76 William St., New York City 


_ Western Department 
Insurance Exchange Bldg., Ch 


Redfield & Batchelder, Gen’l Agents 


HIGH GRADE AGENTS THROUGHOUT THE UNITED STATES 


The long, clean rec- 
ord of 93 years, 
combined with 
ample assets, is a 
guarantee for the 
future to Agents 
and Policyholders. - 


icago 


























Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 











AUTOMOBILE INSURANCE In All Its Branches 






LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE . 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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| 4. C. WHALEN, Pres. 


A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 
KANSAS OKLAHOMA TEXAS 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS © ~ - 
SURPLUS TO POLICYHOLDERS “ - - 


$1,765,472.60 
1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











H. M. BARFIELD H. S. BASSETT 


President Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


tl Surplus to Policylisiders . . . . $449:508:34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 











NATIONAL SECURITY FIRE INSURANCE COMPANY 


Reliable 


Progressive Service 


Conservative Western 


Prompt 


A Useful and Desirable Agency Company 


Agents wanted in Iowa, Kansas, Colorado, 
Wyoming and Nebraska 


Home Office: 1406 Farnam St. - - Omaha, Nebraska 








ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 






THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


_FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO, 











GEO. A. MOWRY 


Twin City Fire Ins. Co. 


President 
Caaaoy MINNEAPOLIS 
ae acemee Capital $500,000 

















Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply te 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond ae Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Telephone, Cherry 5154 





Prompt Service 














The present ordinance only covers fire 
limits. 

Cc. V. Bennitt, district manager of the 
Chicago Bonding monthly payment depart- 
ment in the Davies building at Dayton, 
Ohio, who has built up a splendid health 
and accident business, is intending to 
open a general agency and is seeking fire 
and automobile insurance connections. 











Young Man Wanted 3;*=. == 
with fair ed and 





map clerk, in a boos fire insurance office. 
Good opportunity for advancement. 
Address 76-N, 
Care The National Underwriter 








IN THE CENTRAL WEST 




















WOULD ENFORCE “CUT RATES” 





Indiana Attorney General Says They 
Are the Legal Rates Under 
New State Law 





INDIANAPOLIS, IND. July 23—The 
insurance department has sent a notice 
to the insurance companies asking for a 
conference at which will be taken up thé 
question of continuing the surcharge, the 
issue over the interpretation of Section 9 
and some of the rules. 


INDIANAPOLIS, IND., July 22— 
Attorney General Stansbury, in an 
opinion to Otto L. Klauss, auditor of 
state, affirmed the stand that has been 
taken by the state insurance depart- 
ment relative to fire insurance rates 
which became the legal rates May 15 
under the 1919 rating bureau law. 

The companies contend that the pub- 
lished rates are the legal rates under 
the law, Miles Schaeffer, head of the 
insurance department, maintains that 
the ‘cut rates” or rates that were ac- 
tually in force on May 15 were the 
rates that became legal. It is said that 
about 60 per cent of the insurance 
written on sprinkler risks, which in- 
clude business and manufacturing 
buildings, have been written at the cut 
rate. 

The attorney general in his opinion 
Says: 

“After having carefully gone over the 
act as a whole, I am of the opinion that 
a proper construction of the provisions 
in See. 9 will require a holding that 
in cases where the rates which are in 
force, as evidenced by the outstanding 
policies at the time the law took effect, 
are not the same as the rates indicated 
in the unofficial tariff sheets or rate 
publications. These evidently by the 
policies become the legal rates and may 
be lawfully changed only in the manner 
provided in the subsequent sections of 
said act. 

“The concluding provision in said sec- 
tion eliminating rates of this character 
from the penalties for discrimination 
tends strongly to establish the correct- 
ness of the above view, as well as a con- 
sideration of the fact that at the time 
of this enactment it was lawful to write 
insurance at any rate agreed upon be- 
tween the parties without reference to 
any published rates. 

“In regard to the enforcement of these 
provisions you will note that in Sec. 21 
it is made a penal offense for any insurer 
to violate any of the provisions of said 
act, and, in event of any violation of the 
law, it would be proper for you to in- 
form the appropriate prosecuting attor- 
ney and lay the facts before him.” 





WANT INJUNCTION SET ASIDE 





Michigan State Authorities File Peti- 
tion at Lansing and Set Forth 
Grounds for Action 





The Michigan state authorities have 
filed a petition at Lansing, for a per- 
emptory mandamus for the fire insur- 
ance companies doing business in the 
state to show cause why the injunction 
secured restraining Commissioner Ells- 
worth from enforcing his order to dis- 
continue collecting the 10 percent war 
surcharge should not be vacated. The 
grounds for a dissolution of the in- 
junction are set forth by the attorney 
general’s department as follows: 

The court was without jurisdiction to 
issue the injunction; it restrains a pub- 
‘lic official from performing his official 
duties as prescribed by law; restrains 
and controls the exercise of a statutory 
discretion of the insurance commissioner; 
‘unlawfully establishes and fixes a rate 





Interest in Agency 
I want to dispose of half interest in my 
General Agency—middle aged man preferred. 
Located in heart otf best Illinois territory— 
an opening of a life time for the right man. 
Address 71-1, care The National Underwriter. 














INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 














Big STRICTLY FIREPROOF 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 
Insurance District 
The Patrenage of In- 
surance Men Is 

! Solicited << 
Lesreace R. Adams , Sec’y and Mer. 














WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
WM. F. STIFEL, Pres. 

F. RIESTER, O. E. yy ge 
Secy. Asst. Secy. 
WM. Vv. FISCHER, Supt. of hase 
A. KEELE 


E. R 
714 Hip, e Bldg. Cleveland, Ohio 
Special. gent for Ohio, Indiana and Penna. 
Herrick & Auerbach, a 


Western De 
Insurance Exchange Bias. dg., or Il 








TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SANFRANC SCO 














.by judicial proceedings; gives the sur- 


SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 


DES MOINES - - - - - IOWA 


fe 


HENRY E. SAMPSON 
For ae nd Speil Count of he Commictna of Iowa 


Insurance 


SIDNEY J. DILLON 
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charge the effect of being a rate; the bil? 
passed by the last legislature abolishing 
the surcharge conforms to the constitu- 
tional requirements as to what measures 
may be given immediate effect; the sur- 
charge is unlawful and arbitrary. 


INDIANA BLUE GOOSE MEETS 





Tribute Paid to John R. Davis, Who 
Is Leaving Indiana for Cleveland 
Local Agency 


INDIANAPOLIS, Ind., July 22. — 
The annual family picnic party of the 
Indiana Blue Goose was held at Page’s 
country home just east of Indianapolis 
Tuesday night. More than 50 were 
present and the affair was exceptionally 
successful. 

Before the diners dispersed John 
Fitzgerald, state agent of the Queen, 
expressed briefly but fittingly the re- 
gret of the members of the pond that 
Most Loyal Gander John R. Davis 
would soon leave Indiana for Cleveland 
to make a connection with the local 
agency of his brother, whose recent 
death made it advisable for him to 
make this change, and proposed a 
toast to the pond’s leader. Mr. Davis 
responded feelingly, expressing his re- 
gret at leaving the many friends he has 
gained in Indiana. A short business 
session followed, and ten goslings were 
given their first swim. They were as 
follows: C. H. Hartnell, Home; Ar- 
nold G. Allen, Home; Harvey M. Fail- 
ing, Great American; Benton M. Stan- 
ton. Hartford; Joseph A. Gauer, Hart- 
ford; William L. Reitmeyer, Standard; 
Revillo O. Fergason, Indiana Inspec- 
tion Bureau; E. Lyle Keiser, Inspec- 
tion Bureau; Robert C. Milliron, In- 
spection Bureau; Wm. W. Cleary, 
Union of Indiana. 


To Have Milwaukee Club 


Robe Bird, vice-president of the Mil- 
waukee Mechanics, has inaugurated a 
movement in Milwaukee to organize a 
local insurance club. This membership 
will embrace the clerks in the general 
offices as well as the local agencies in 
Milwaukee. There are a number of in- 
surance employes in the city who would 
be greatly interested in an organization 
of this character. Mr, Bird is chairman 
of the organization committee, and it is 
proposed that the work be under full 
sail by fail. 








Michigan Field Meeting 


DETROIT, MICH., July 22.—There will 
be a meeting of the Michigan field men in 
the Detroit Fire & Marine office in De- 
troit on Aug. 12 to take up the question 
of dissolving the Conservation Associa- 
tion of Michigan and the Michigan Fire 
Prevention Association and to organize 
the Conservation and Fire Prevention 
association of Michigan along lines that 
were decided at the conference in Chi- 
cago last week. M. M. Hawxhurst of the 
London and Stuart Morgan of the Agri- 
cultural represented the Michigan men 
at the Chicago meeting. 





Peninsular Fire About Ready 
The Peninsular Fire of Saginaw, Mich., 
which is in process of organization has 
authorized capital of $250,000 and like 
surplus. This amount is just about sold 
and J. Floyd Irish, secretary of the com- 
pany, feels that by the first of September 
the entire amount will have been 
arranged for. As soon as an act passed 
by the last regular session of the legis- 
lature of Michigan becomes effective the 
Peninsular Fire will proceed to have its 
charter amended showing an increase of 
authorized capital to $1,000,000. and a like 
amount of surplus. Secretary Irish says 
that the company will attempt to write 
business in the beginning only in one or 
two states, but will enter several states 
for reinsurance business. 


F. C. Buse With Freese Agency 
Frederick C. Buse for the past nine 
years with the Travelers, serving in both 
the underwriting and special agency de- 
partments at the Metropolitan Branch 
office, N. Y., is now associated with the 
Freese insurance agency of Detroit. 
Mr. Buse is now in Detroit, having 


been assigned as special agent for auto- 
mobile lines for the Travelers in Mich- 
igan last March. Prior to that date he 


commission and was in charge of the 
war risk insurance and allotment depart- 
ment of the induction board at one of the 
large southern cantonments. 


Want High Grade Men 


The Illinois Insurance Federation is 
very much interested in the forthcoming 
state constitutional convention. It be- 
lieves that insurance men should study 
the candidates for delegates to the con- 
vention, inasmuch as a number of in- 
competent and undesirable ones are com- 
ing forward. The federation says that 
the time is at hand when insurance men 
as a body should stand for the best 
available candidates and use their influ- 
ence to get them nominated at the 
primaries. The coming convention will 
be highly important from a_ business 
standpoint. The federation suggests 
that insurance men hold conferences re- 
garding candidates and throw their sup- 
port and influence to the best equipped 
men. 





Farm Business in Wisconsin 


The Home of New York intends to 
write farm business in Wisconsin and 
has placed State Agent C. M. Houseman 
who has charge of the Illinois farm field 
in charge, he handling both states. H. C. 
Johnson, a well known farm agent at 
Knox, Ind., has been appointed assist- 
ant to Mr. Houseman and will help him 
with Wisconsin. The Home will be able 
to build up a large and attractive busi- 
ness in Wisconsin and will add to the 
farm writing facilities of that state. 





Indiana Notes 


State Agent Frank A. Gantert of the 
North British and his associate, K. D. 
Weaver, with headquarters in Indianap- 
olis, have moved to handsome new quar- 
ters at 1103 City Trust building. 

Chas. Parrott, local agent at Winamac, 
Ind., advises that the report which was 
recently circulated to the effect that he 
had sold his agency to Ab Freeman, was 
not based on fact, as he had not even 
contemplated so doing. 

Mrs. Frank A. Gantert, wife of State 
Agent Gantert of the North British, has 
returned home from the Methodist hospital 
in Indianapolis after undergoing a severe 


operation. It is believed that she will 
eae rapid recovery to strength and 
ealth. 





Wisconsin Notes 


Hackett & Corcoran, Inc., Milwaukee 
local agents, have filed notice of dissolu- 
tion of corporation. 

The Milwaukee board is arranging for a 
picnic for members. This is usually an 
annual event, but during the war was dis- 
pensed with. 

The Calhoun Insurance Agency, Mil- 
waukee, has amended its articles of incor- 
poration to provide for an increase in the 
capital stock to $25,000. 

Port Washington, Wis., has issued $30,- 
000 in bonds for improvements in the 
municipal light and pumping station. 

John S. Strozyk, Milwaukee local agent, 
has incorporated his business under the 
name of J. S. Strozyk Company, with a 
capital stock of $10,000. 

Eau Claire, Wis., has voted a bond issue 
of $125,000 for improvement and enlarge- 
ment of the municipal waterworks system. 

The Eldred Agency, Milwaukee, general 


lines, has been incorporated without 
change of style. The capital stock is 
$50,000. John E. Eldred is president and 


general manager. 


Two local agencies that have occupied 
space in the Telegraph building, 100 Gris- 
wold street, in Detroit, for many years, 
had to move because the structure is be- 
ing demolished. Lindsay, Brown & Co. 
have moved to the ‘Buhl building. Zim- 
merman & Adams have gone to the Con- 
gress building. 


Collection Systems, Uniform Forms, 
Service Charge Or Fee for Endorse- 
ments, Cooperative Advertising, De- 
velopment of Miscellaneous Fire and 
Casualty Lines. 

A delightful program of entertain- 
ment for the visitors also is being ar- 
ranged by the Duluth agents. 

July 31, 10 a. m. 


Address of Welcome. 

Response by F. H. Wagner of Minne- 
apolis. 

Reading of minutes of last convention. 
Appointment of committees on resolu- 
tions and nominations. 

Address: “Insurance, Its Duties and 
Opportunities,” by Eugene Walsh, of 
Davenport, Ia., Vice President of the Na- 
tional Association. 

Address of President John Townsend, 
St. Paul. 

2p. m. 

Reports of committees. 

Address: “The Agent’s Relation to Fire 
Prevention,” by George H. Nettleton, 
State Fire Marshall, 

Reports of Secretary and Treasurer. 





Address: “The Activities and Duties of 
the National and State Organizations,” by 
Chauncy S. S. Miller, Secretary of the Na- 
tional Association. : 


August 1, 10 a. m. 

Address: “The Casualty Business from 
a Local Agents View Point, and the Dan- 
gers Now Besetting it,” by Joel Tuttle, 
Secretary of the Iowa Bonding & Casual- 
ty, Des Moines, Iowa. 

Address: (Informal) by E. M. Allen of 
Helena, Ark., President of the National 
Association. 

Discussion of subjects vital to the 
agents of the State of Minnesota. 

2 p. m. 

Report of committee on resolutions. 

Report of committee on nominations 
and elections of officers. 

Invitations for the place of the next 
state convention. 

Adjournment. 

The Duluth agents are arranging for 
some splendid entertainment features. 
On the afternoon of the first day there 
will be a boat trip up the scenic St. 
Louis river with a view of the Minnesota 
steel plant and the McDougall-Duluth 








Moines, Iowa. 





The Reinsurance Fire Company of Iowa, 
now organizing, which will handle reinsur- 
ance for standard companies only, desires to 
engage the services of a competent manag- 
ing underwriter. He must have experience, 
ability and best of references and must show 
evidence of being able to command the confi- 
dence of standard companies. 
held strictly confidential. 
Clancy, President, 724 Fleming Bldg., Des 


ee ny 


All replies 
Address P. J. 
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NORTHWESTERN STATES 




















GOOD PROGRAM IN MINNESOTA 





State Association Will Hold Its An- 
nual Convention in Duluth, 
July 31 and Aug. 1 





ST. PAUL, MINN., July 22—A pro- 
gram of especial interest has been ar- 
ranged for the annual meeting of the 
Minnesota Association of Insurance 


and Aug. 1. 
pared addresses there will be a gen- 
eral discussion of these topics: Agency 
Qualification Bills, 





was where he held a 


in the service, 


Ownership of Casualty Expirations, 


Agents, to be held at Duluth, July 31; 
In addition to the pre- j 


Agency Contracts, : 


you know. 


Insurance. 








THE INSURANCE ALMANAC 


THE MOST COMPACT, COMPREHEN- 
SIVE REFERENCE BOOK IN THE IN- 
SURANCE BUSINESS—COVERS ALL 
BRANCHES, FIRE, MARINE, LIFE and 
CASUALTY, GIVING UP-TO-DATE IN- 
FORMATION AS FOLLOWS: 


COMPANIES — Correct Corporate Titles, 
Addresses, Dates of Organization, Names of Officers, 
Directors, Territory Covered, Lines Written, Summary 
of Annual Statements giving salient features, Capital, 
Surplus, Reserves, Premiums, Losses, etc. Amounts 
written in various side-lines, Companies which write 
Special Forms of Insurance, etc. 

ORGANIZATIONS—National, State and Local. 

THE STATE—State Laws, Taxes and Fees, 
Summary of Workmen’s Compensation Laws of Each 
State. New Legislation of 1919. State Officials. 

WHO’S WHO IN INSURANCE—Biographical 
Sketches of Prominent Insurance Men, many of whom 


INSURANCE ENCYCLOPEDIA — Definitions 
and Instructive Material for Reference on all kinds of 


“If You Don’t Know, Look in the Almanac!” 
PRICE ONE DOLLAR 


| THE WEEKLY UNDERWRITE 


1919 








80 MAIDEN LANE 
NEW YORK, N. Y. 
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LIBERTY MU 





407 RIALTO’BUILDING 





KANSAS CITY, Mo. 

















United States Fire Insurance Co. 


INCORPORATED 1824 


Capital - - $1,400,000.00 


Assets - 


Western Department 
FREEPORT, ILL. 


Home Office 
95 William Street 
NEW YORK 


8,636,661 .00. 


Pacific Coast Dept. 


SAN FRANCISCO, CAL. 


ship yards. The boat will return in the 
evening. There will be a theatre party 
in the evening. On the evening of the 
second day there will be a dinner dance 
at the Duluth Boat Club. Charles W. 
Fitzgerald of Duluth is chairman of the 
entertainment committee. 





COBBAN WILL SOON BE READY 





Will Open Northwestern Office in Ply- 
mouth Building for the Under- 
writers Adjusting Company 





MINNEAPOLIS, MINN., July 22:-— 
Walter H. Cobban, who has been ap- 
pointed manager of the northwestern 
department of the Underwriters Ad- 
justing’ Company of Chicago, has se- 
cured quarters in the Plymouth build- 
ing and will open the office about Sept. 
1. Mr. Cobban has secured Elmer E. 
Heasley, formerly a well known ad- 
justor at Pittsburgh and connected 
with his old adjusting company there, 
to assist him. The northwestern de- 
partment will handle Minnesota, North 
and South Dakota and northern Wis- 
consin. This move on the part of Mr. 





FIELD MAN 


Experienced field man, just discharged 
from enlistment service, desires position with 
established Stock Co. Five years in lowa and Nebraska 
field. Competent to handle state or special agency in 
Iowa or Nebraska field. Best of references. Address 
70-H, care The National Underwriter. 











The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It ie the Age of the Specialist. Our Specialty is Automobile Insuranes. 


Organized under and supervised by the Ohio Insurance Department 


‘ 


To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











Special Agent Wanted 


A western fire insurance company will be 
ready for business this fall, having now 
$250,000 capital and $250,090 surplus which 
will increase to $1,000,000 capital and like 
surplus, at once desires a competent special 
agent. It will write business in one or two 
states through local agencies at the start. 
It will give a live man a good proposition. 


Address 75-M care The National Underwriter. 











Western Department 
CHICAGO 


P. D. McGREGOR, 
A. R. MONROE, - 


W. E. McCULLOUGH, 


Assistant Manager 
Agency Supt. 


EE eee Losses in the Course of 
Guaranteed Stocks of Railroads ....  1,622,093.50 Adjustment ..... 989,574.90 
Prefered Stocks of Railroads ...... 275,635.00 ceca 
i neous Se 4 DU. Commissions a: 
Lagtabes a Lisbiities....... 644,763.63 
Mortgages ....  $ 62,000.00 $72 .088,080.17 . 
Cash in Banks on Capital reer 2,000,000.00 
oS ESE 927,503.43 $9.796.700.25 
Premiums in Course a 
A — j 1,174,819.13 
ccrued Interest an Net Surplus beyond Capital and all 
other Assets ..  __ 266,519.29 ¢ 2.430,841.85 Lisbibtiee*-....- caokanpned $4,660,450.04 
TAL ASSETS. .cccesccocses 14,518,922.02 . 
Manager bea rtg cogs |e of Liabiliti . Net Surplus to Policy Holders....... $6,660,450.04 





STATEMENT JANUARY 1, 1919 


ASSETS  pecembver 1. 1918 

U. S. Liberty Loan Bonds ......... $2,025,000.00 
Bonds of States and of Foreign 
Countri 1,125,735.84 


INS. CO. OF AMERICA 
NEW YORK 


**One of the Giants’’ 


61,771.73 
TOTAL ADMITTED ASSETS $14,457,150.29 
*Security valuations on basis fixed by National Convention of Insurance Commissioners. 


LIABILITIES 


Unearned Premium 
Reserve......... $6,162,361.72 

















1849 
THE WESTERN INSURANCE COMPANY 


THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


1919 























NATIONAL 
FIRE 


INSURANCE: 
Co 











REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
























Cobban explains the sale of his in- 
terest in the Walter H. Cobban Com- 
pany, the independent adjusting con- 
cern at Pittsburgh. It seems that Mr. 
Cobban has been tied up with the Un- 
derwriters Adjusting Company for 
some months. General Manager Har- 
vey W. Russ having a_high opinion ot 
him desired to get him in the service 
as soon as possible. Mr. Cobban is now 
taking a vacation and will be ready 
for active work in September. 

He is held in the highest esteem in 
this section of the country. Mr. Cob- 
ban has had an extensive experience 
in field and adjusting work. He trav- 
eled in the northwest for the old Man- 
chester Fire and was one of the most 
successful field men in this neck of the 
woods. For a long time he was lo- 
cated at Pittsburgh, first as manager 
of the General Adjustment Company’s 
branch office there and then organized 
the Walter H. Cobban Company, being 
the head of his own adjusting business. 





Death of I. J. Hirsch 
I. J. Hirsch, formerly of Minneapolis, 
who was a well known field man and 
adjuster in the northwest, died last week 
at his home in Los Angeles. He was 65 
years of age. 





Bassett to Leave Field 

Milo D. Bassett, who is retiring as 
South Dakota state agent of the North 
America and Philadelphia Underwrit- 
ers, will give his attention to his exten- 
sive farm interests. Mr. Bassett is well 
liked throughout the field and will carry 
the best wishes of the agents with him. 
David L. McCoy, with headquarters at 
Sioux Falls, S. D., is the successor of Mr. 
Bassett and has already started in his 
work. Mr. McCoy recently retired as 
special agent of the American Eagle to 
take the new position. 





Hail Claims Exceed $1,000,000 
FARGO, N. D., July 22.—Up to July 15 
the North Dakota state hail insurance 
department received 5,152 claims for 
losses averaging $200 each, the total 
claims being in excess of $1,000,000. No 
losses’ incurred in widespread hail 
storms over the eastern part of the state 
were included. 

This is estimated to be about 35 per 
cent of the losses that for the year, 
making the total claims against the state 
$3,000,000 to $4,000,000. 

An estimate of the probable assessment 
puts it at about 40 cents an acre, in ad- 
dition to the 3-cent flat tax levied against 
all tillable land in the state. 





Must Pay Corporation Tax 

PIERRE, S. D., July 22.—The fact that 
the insurance companies and similar 
corporations in the state have been pay- 
ing a property tax on their real property 
possessions will not exempt them from 
the 2 1-2 percent assessment on corpora- 
tions, according to an opinion by the at- 
torney general. In answer to a query 
from an insurance company interested, he 
holds that this is a business tax rather 
than one on property, and must be paid 
just the same. 





Fire Departments Get $39,384 

WATERTOWN, S. D., July 22—The 
sum of $39,384.29 will be distributed 
among the fire departments of S. D. this 
year from the state premium tax. This 
is about $6000 in excess of that distrib- 
uted last year, and is the largest sum yet 
derived from this source. The largest 
amount goes to Sioux Falls, $4456. Aber- 
deen gets $2419; Redfeld, $339; Armour. 
$259; Belle Fourche, $488; Brookings, 
$409; Deadwood, $1165; Ft. Pierre, $99; 
Hot Springs, $316; Huron, $1095; Lead. 
$102; Lemmon, $390; Madison, $586: 
Pierre, $361; Milbank, $309; Mitchell, 
$1247; Rapid City, $1046; Watertown. 
$1094; Yankton, $858. 





The state fire marshal of South Dakota 
reports that a recent inspection of a 
large manufacturing establishment shows 
extreme carelessness. This institution 
was burned to the ground a number. of 
years ago. In rebuilding every possible 
effort was made to reduce the fire hazard 
by installing a sprinkler system. When 
inspected the fact was disclosed that the 
fire hose was used for other purposes and 
scattered all over the plant so that prob- 
ably it was inaccessible in case of fire. 
Birds were allowed to build near the elec- 
tric light wires, and other similar defects 

















were noticeable. 
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Our Policy Holders Know Why 


SEAT AMep, 
s % 


% 





The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. Agents find it easy to 


. write our 
e Automobile and Health 
r\\) and Accident Insurance 
Write us for terms 


F. B. BLACK, Pres. H.R. ENDLY, Sec’y. 





Cen 


MANSFIELD,OHIO. 





SCOTT RUTLEDGE, President 4, A. BENSON, Treasurer 


Te Oe 


*.FARMERS MUTUAL 


OF lowA 


_ HAIL suRANCE S0cttog 





THE LARGEST AND LOWEST PRI ICED HAIL INSURANCE ASSOC 
IN THE WORLD. INSURES GROWING CROPS waeneen 


HOME OFFICE - - . ~ DES MOINES, IOWA 














GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 
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Agents Wanted in Ohio, Indiana and Illinois 
. FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


7 AMERICAN MUTUAL INSURANCE COMPANY 





The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 

















Indiana Pythian Bldg., Indianapelis | 








—The Original Druggists’ +? ccm Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. ap. ty in Ohio. and hag mevene: 
4 ‘ me, 5 ce) lo 
PHILIP LEHR, Pres. io OE. Fee Weve, Ind. lc Secy 


LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE, 


j TERRITORY OPEN IN ALL NORTHWEST STATES. 


TWENTY PER CENT COMMISSION. , 
WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. | 





| TODAY 


805-6 Pioneer Bldg., St. Paul, Minn. 
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Indiana Mutual —— Company 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 











Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,486,445.48 
“a.c. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 

















OHIO UNDERWRITERS MUTUAL FIRE INS. CO. ““Ssi6"* 
Organized 1903 Cash Surplus Over $50,000.00 
Conservatively Managed C. M. PURMORT, Secretary 





KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President ; H. S. JENNINGS, Secretary 




















¥ “* Fire Insurance as You Would Write It”’ 
The Merchants Fire Insurance Co. of Indiana 


(A Stock Com; ) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same office. 








Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 

















Home Office: Suite 804 Merchants Bank Ralph B. Clark, Losses Paid Since Organization, $1,252,848.24 
Indianapolis Secretary & Mgr. J. R.-VERNON, President J. AMBLER, Secretary 
Davton Mutual Fire | | THEAUTO OWNER WANTS ti.tras crm itwir ws wi Columbiana County 
I ayton C ua Mrcsier: THE AGENT WANTS THE SAME KIND Mutual Fire Ins. Co. 
. men Lisbon, O. 
nsurance 2:7 810 | | MID-WEST Werth turomossns woe aeeorarion a 
B. C. COLEMAN, Secy. 





Wm. Hostetter, Sec. and Treas. 





Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


INSURANCE CO. 
j. B. ee President 








MINSTER MUTUAL FIRE 


Inc. 1849 


RNON B. ARNOLD, Special Agent, Lima, Ohio 


Ohio’s oldest company doing a 
general business. 
Our contracts have been good for 


| three fourths of a century and are 
still good. 








MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 

















Rentschler Building 





Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 7 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


E. J. Forney, Pres. J. M. Cooks, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance = $8,918.528.00 
Total Assets 472,284.09 


HAMILTON, OHIO i 








| An Agency Company 
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FRED. S. JAMES 





Chicago 














General 
Urbaine 


FRED. S. JAMES & CO. 


Eagle, Star & British Dominions Ins. Co.—London. 1807 


CARROLL L. De WITT P. A. COSGROVE 


GEO. W. BLOSSOM WM. A. BLODGETT 


New York ' San Francisco 
United States Managers 


Fire Assurance Co.—Paris. Organized 1819 
Fire Insurance Co.—Paris. Organized 1838 
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Agency Superintendents 


123 William Street 
New York 




















F.C. VAN DUSEN, President 


sentation. 


Minneapolis waxixe Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 


JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


FIRE AND 


MINNEAPOLIS, MINNESOTA . 
































F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


: Ohio Farmers Insurance Co. 


LE ROY, OHIO 
PB ee cencsesuceessncs Se eeisecccccesece so canes 
BRRCTOMOD o.oo bo.0.000s0s coves SibbiecSecewesioccss Je 
Reserve for Reinsurance ........ccccecceees 2,845,381 
LO ae ee oye 
INGE SI GETED ooo os:60.00c0ccccccecsececccccsce ATT Oe: 
Increase ...... ssSBW eu Camas ebuseebeceeewewes 26,280 


















Incorporated 1911 


Incorporated 1870 


Incorporated 1851 


NORTH BRANCH FIRE 3828 SUNBURY, PA. 
CITY 3888" OF PENNA.. PITTSBURGH 
PITTSBURGH FIRE S888 PITTSBURGH, PA. 


Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 








Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 





Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


















PHOENIX ASSURANCE COMPANY, Ltd. xtreme 


The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, 
Sprinkler Leakage, Street Car, Power Plants, Inter-urban Properties, Gas and Electric Light Plants, Sprinklered Pacifie Department: ’ 
Risks and so on. This service is Gernidaad nomad is “oie. a ar ~ 343 Sansome St., San Francisco 


(Established in 1782) Head Office: 


Marine and Automobile Dept: 
OF LONDON 27 William St., New York 






















ASSETS 
$1,662,212.57 














CASH CAPITAL $839,580.00 
MBALL 


CLEVELAND NATIONAL senses 


RY-TREASURER 
MANAGING UNDER- 


FIRE INSURANCE COMPANY die 


POLICY HOLDERS 


CLEVELAND, OHIO $1 208,812.34 





THE MISSOURI VALLEY 























IOWA GOSLINGS IN BIG SPLASH 





Blue Goose Holds Most Successful 
and Enjoyable Midsummer Ses- 
sion at Okoboji 





DES MOINES, IA., July 22—The . 
Blue Goose held 2 most enjoyable and 
successful midsummer meeting at Oko- 
boji last week. More than 100 mem- 
bers and wives were in attendance. 
The Conservation committee met 
Thursday morning following an hour 
later by the Iowa Fire Prevention 
meeting. No reference wag made to 
the proposed merger of the two or- 
ganizations and, in fact, it was agreed 
at the annual meetings in June. that 
there should be no consolidation at 
this time. 

In the afternoon, the Blue Goose met 
and put on the beautiful secret work 
of the order. H. A. Houghton, Most 
Loyal Gander, turned the work of the 
presiding officers over to Past Loyal 
Gander C. R. Bogart. The goslings 
who were splashed were: 

R. W. Hayward, special agent, Na- 
tional of Hartford, Des Moines. 

N. P. Worley, rating bureau, Mason 
City. 

c. F. Wilson, Saint Paul F. & M., Ne- 
vada. 

c. S. Smith, Commercial Union, Des 
Moines. 

W. C. Hows, National Union, Des 
Moines. 

L. B. Whitten, State Department of the 
Phoenix, Des Moines. 

John Mosher, Iowa Manufacturers, Des 
Moines. 

William Seeley, United States Fire, 
Des Moines. 

The fishing contest consumed Friday 
forenoon, with the annual fish dinner at 
Egralharve Grove at noon. 

In the ball game Saturday morning 
Walter Harvey and Andy Daly were cap- 
tains of the two teams while Ed Phelps 
essayed the role of umpire. The game 
ended with the score of 12 to 12. 

The list of prize winners follows: 

Fishing Contest—First prize, largest 
game fish, E. S. Freeman of Omaha and 
L. A. Pieman, Des Moines. Myerdink, 
oarsman. Second price, largest catch, C. 
F. Wilson and W. A. Seeley, Van Der- 
beak, oarsman. Third prize, greatest 
number of game fish, C. F. Wilson and 
W. A. Seeley, Stuart Bauch, oarsman. 

Rifle Contest—First, J. E. Bauch, Des 
Moines; second, C. A. Grasse, Des Moines; 
third, W. A. Seeley, Des Moines. 

Archery—First, J. CC. Bauch, Des 
Moines; second, John Chatterton, Des 
Moines; third, W. A. Seeley, Omaha. 

Quoits—First, W. M. Palmer, Des 
Moines; second, W. C. Howe, Des Moines; 
third, E. R. Schramm, Chicago. 

Clock Golf—First, Miss Edith Smith, 
Des Moines; second, Nina Davy, Des 
Moines; third, Mrs. H. V. Myers, Water- 
loo; fourth, Mrs. Krebs, Omaha; fifth, 
Mrs. J. C. Bauch, Des Moines; sixth, Mrs. 
Lee Eldridge, Omaha; seventh, Mrs. C. R. 
Bogart, Des Moines; eighth, Miss Neale, 
Omaha. 


RETURNS SURCHARGE REPORTS 





Kansas Commissioner Says Not One 
of Those Submitted to Him by 
Companies Was Correct 





TOPEKA, KAN,., July 22.—The Kan- 
sas department has had to send back 
to every fire insurance company oper- 
ating in Kansas the first surcharge re- 
ports filed under the order of the dis- 
trict court prohibiting the commis- 
sioner from removing the war _ sur- 
charge. 

The companies have just filed state- 
ments on April business and not a 
single one of the reports was abso- 
lutely correct. There were mistakes 
in addition, subtraction and multiplica- 
tion. The greater number of mistakes 
came in carrying out the surcharge 
where the premium was a figure like 
$21.20. In many cases the surcharge 
was figured at $2.10, instead of $2.12. 
In some cases the mistakes have 

















APPLICATIONS FOR AGENCIES DESIRED 





amounted to several dollars, so the de- 
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partment has required the companies 
to make complete corrections. 

Several companies sent in their lists 
without putting any name at the top. 
Then the department had to look up 
some policyholder, write him a letter 
or telephone and ask what company 
he took out a policy with on a certain 
date. Thus the name of the company 
would be secured. 


New Agency License Form 


TOPEKA, KAN., July 22—Superinten- 
cent Travis has prepared a new agency 
license form and requisition for use dur- 
ing the 1920 insurance year. The requisi- 
tion is to be made in duplicate and the 
agent’s license is attached to the same 
sheet. The company, in making the 
requisition for the license, fills out the 
original and duplicate requisitions and 
also the license blank itself. When the 
requisition is received the license will be 
signed and forwarded to the agent. 

The original of the requisition is to be 
filed under the name of the company and 
the duplicate under an alphabetical list 
of agents for the entire state. The 
licenses will be of different colors for 
different classes of companies. 





Lightning Chief Fire Cause 


TOPEKA, KAN., July 22—Lightning 
was the chief cause of fires in Kansas 
during the month of June, according to 
the compiled report of the state fire 
marshal. There were 31 fires in unrodded 
buildings and one fire in a rodded build- 
ing The total losses from lightning fires 
was $83,235 during the month. There 
were 146 fires in Kansas during June, 
causing a loss of $176,752. The largest 
single fire was the burning of an oil tank 
containing 50,000 barrels of crude oil. 
It was struck by lightning. 





No Smoking for Threshers 


TOPEKA, KAN., July 22—L. T. Hussey, 
Kansas state fire marshal, has under- 
taken to try to stop a lot of the wheat 
field fires in this state. He has issued 
a no-smoking rule around threshing ma- 
chines and prohibited workmen carrying 
ordinary matches except in metal boxes; 
directed the farmers to require all steam 
threshing outfits to carry spark arresters 
on the engines and that all outfits carry 
fire extinguishers. 

There have been no fires set by the I. 
W. W. agitators thus far. There have 
been several incendiary fires in the big 
wheat district but they were not due to 
sabotage. 





Missouri Men to Reorganize 


The executive committees of the Con- 
servation Association of Missouri and the 
Missouri Fire Prevention Association 
will meet in Kansas City next Tuesday 
to discuss the question of the dissolution 
of the two bodies and the organization 
of the Conservation and Fire Prevention 
Association of Missouri in line with the 
action taken at the Chicago conference 
last week. W. C. Brown of the Pennsyl- 
vania, chairman of the Conservation 
Association and Kit Wilson, president of 
the Missouri Fire Prevention Associa- 
tion represented the Missouri men in 
Chicago. At the executive committee 
meeting a time and place will be 
arranged for a general meeting of the 
field men of Missouri to reorganize. 


New Iowa Deputy Commissioner 


DES MOINES, IA., July 22—Commis- 
sioner Savage has a new deputy in the 
person of Capt, Thomas L. Watters, re- 
cently returned from France. Capt. Wat- 
ters succeeds Lieut. Clarence M. Young, 
who resigned to become head of the air- 
plane department of a local automobile 
concern, 


Douglas Starch Loss Adjusted 


CEDAR RAPIDS, IA.—Adjustment on 
the loss of the Douglas Starch Company 
of Cedar Rapids, Ia., has been reached, 
the property loss on the general form 
being fixed at $2,194,700, from which 
$232,507 was deducted for explosion dam- 
age. Under the 90 percent clause the 
fire companies pay $1,862,792, the owners 
becoming coinsurers for about one hun- 
dred thousand dollars. 





Capt. Harold A. Cox, who has just re- 
turned from army service, has associated 
himself with the J. W. Fuson Insurance 
Agency of Springfield, Mo., as manager of 
the insurance department. He will look 
after the city insurance, liability, casualty 
and bonds. Mr. Fuson in the future will 
devote his time to farm loans and farm 


insurance, with which business he is very 
familiar. 


W. J. Bryden, actuary for the Kansas 
insurance department, is acting for the 
Oklahoma insurance department in the ex- 
amination of the Reliance Fire of Phila- 
delphia. Will Hobbs is acting for the 
Kansas department in the examination. 
Several other states besides Kansas and 
Oklahoma are participating in the exami- 
nation. 





State Fire Marshal J. A. Tracey, who has 
succeeded O. O. Roe in the fire-fighting de- 
partment at the Iowa capitol, shows a dis- 
tinct falling off in fire losses in Iowa for 
June. The total was $284,607, which is 
$25,000 less than for the corresponding 
month last year, he says. There have been 
an unusual number of fires from light- 
ning and more than an ordinary number of 
elevator losses, he says. 








SOUTHWESTERN FIELD 




















SURCHARGE ORDER APPEALED 


Oklahcma Supreme Court Denies Su- 
persedeas to Companies Operat- 
ing in State 


OKLAHOMA CITY, OKLA., July 
23—The state supreme court has de- 
nied a supersedeas bond to insurance 
companies writing fire and tornado in- 
surance in Oklahoma in the case in 
which the companies were taking an 
appeal to the high court from an order 
of the state insurance board denying 
the companies authority to add a sur- 
charge of 10 percent on premiums on 
new business. 

This. places the appeal squarely be- 
fore the court to try on the merits of 
whether or not the companies are en- 
titled to the additional revenue on the 
Oklahoma business. 

The insurance board once allowed 
the surcharge, but after it had been 
in force a month, rescinded it. In 
the last action of the board in which 
the surcharge was revoked the posi- 
tion was taken that the companies had 
failed to make showing sufficient to 
the board to convince it of the justness 
of the plea for additional revenue. 
Under the insurance laws of the state 
of the plea for additional revenue. 
the whole matter may now be reviewed 
by the court. 








No U. S. Gin Inspection 


AUSTIN, TEX., July 22—The federal 
government will not send an inspector 
to Texas this year to inspect cotton gin 
fires, the appropriation for that work 
having been stricken out by Congress. 
Dr. H. H. Brown represented the govern- 
ment in this work in Texas last year. 
His work was most satisfactory and 
hope had been held out that he would re- 
turn this year. The Department of Agri- 
culture has advised the Texas Fire In- 
surance Commission and the warehouse 
and markets department that the inspec- 
tion of cotton gin fires this year must be 
done through those two departments. 





Oil Schedule Soon Ready 


The Western Actuarial Bureau is now 
completing its work on the new oil 
schedule and hopes to have it ready in 
the course of a couple of weeks. 





Hold Cotton Gin Hearing 


AUSTIN, TEX., July 22—The State 
Fire Insurance Commission is holding 
a public hearing this week considering 
amendments to the general basis sched- 
ules affecting cotton gins, seed houses, 
boiler houses and the like. The hearing 
was called following a visit to Austin 
of three members of the advisory com- 
mittee of companies licensed in Texas, 
Charles F. Thomas of the Royal, P. P. 
Tucker of the Aetna, and D. D. McLarry 
of the Home. 

In the tentative schedules submitted 
there is a re-distribution of liability for 
cotton gins. The rates are not mate- 
rially affected, though there is a slight 
reduction in some instances, particularly 
where the seed houses are over 40 feet 
distant from the gins. 





Arkansas Notes 


H. J. Hale, insurance agent at Harrison, 
Ark., has formed a partnership with Ar- 











Great American 
Insurance Company 


New Vurk 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000. 00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


-$10,619,509.09 


ASSETS 


$30,851,022.01" 


“includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 
THOMAS C. TEMPLE, Se GEORGE C. LO 

TAL P. WHITMAN, Ass’ tary FRED C. GUSTE 


tary 
t iy Ass’t Secretary 
3s’ 
ARD V. CHAPLIN, Ass’t Secretary 


F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . . $10,506,412 
Total Losses Paid .... 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ..... . . . $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . . .... =. =. . 1,598,770 
Net Surplus ........... . 7,506,412 


Total Assets . . . . . $19,706,197 


PHEENIX 











WM. B. CLARK, President. 

A. N. WILLIAMS, . P . Vice-President 
E. J. SLOAN, . _ ‘ . Vice-President 
GUY E. BEARDSLEY, 
‘ Vice-President and Secretary 
1919 RALPH B. IVES, | 

Vice-President, at Western Branch 
E. S. ALLEN, Assistant Secretary 
W. ROSS McCAIN, Assistant Secretary 


W. F. WHITTELSEY, Marine Vice-President 
R. E. STRONACH,_. . arine Secretary 
GEO. L. BURNHAM,. Comptroller 






1819 








The Girard F. & M. ‘Company. Of Philadelphia 


JANUARY 1, 1918 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 


Home OFFICE WESTERN DEPARTMENT 


H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 

. TREASURER E. J. THOMASON, SEC’Y 

A. H. HASSINGER, SEC'Y PHILADELPHIA, 
NEWARK, NEW JERSEY PENNA. 


FIREMEN’S ‘Company OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


W. T. BASSETT, ASS’T MGR. 
CHICAGO, ILL. 





EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. . b> IDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN . VICE-PRES. 
A. H. saeee "ARY W. T. BASSETT, ASS°T MANAGER 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 

















Insurance Office Supplies THE NATIONAL UNDERWRITER 


1362 Insurance Exchange CHICAGO 
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CAPITAL 


VICE-PRESIDENT AND 
) GENERAL 


ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


$200,000. 


EDGAR M. DAVIS 





CHAS. P. 


00 








MANAGER | 








CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 


I 




















(FIRE) 


CASH CAPITAL - - = - 
SURPLUS TO POLICY HOLDERS 


Great Lakes 


Susurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


$200,000.00 
$323,174.71 


















LOCAL RISKS CONTRO! 





410 TONS OF GOL 


AMERICA 


NORTH. 


THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
IF THERE ARE ANY SUCH RISKS 


LLED 
IN YOUR FIELD, WRITE US Soe HEM. WE MAY BEABLE TO HELP YOU. 


fH aN 





ar 
S WORTH TRYING 


HAVE BEEN PAID 
TO POLICY HOLD. 
‘gam BY THE 
































WAITE BLIVEN , Vice-Pres, 


TOTAL ASSETS 
$4,737,532.76 


GUSTAVUS REMAK, Jr., Pres. 


H. W. STEPHENSON, Vice-Pres. 


1794—125th ANNIVERSARY—1919 


SAM'L P. RODGERS, 


CASH CAPITAL $1,000,000 


SURPLUS TO POLICY HOLDERS 
$1,310,917.86 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 





JOHN 5. P. RODGERS, Sec’y and Treas, 


Asst, See’y 



















es coer O1acsoew 











of America 









PIONEER 


Fire Insurance Company 






























tnewranoe Eachange Cone tons GS 


‘Successor to Wm. L. Dickelman & Co. 


AN ILLINOIS 29 South LaSalle Street 
COMPANY CHICAGO 
WM.L. DICKELMAN HENRY J. WOESSNER HAROLD J. BARBOUR 


- DICKELMAN, WOESSNER AND BARBOUR 
and Canada) Excess Lines Telephone ¥ Wabash 


thur W. Bowen, as Hale & Bowen, effec- 
tive August 15. 

The city council at Forrest City, Ark.., 
has authorized the purchase of a motor 
fire truck. 

The Wichita Great Western Under- 
writers of Wichita Falls, Texas, has been 
granted authority to enter Arkansas. 


The Harmony Mutual Fire Insurance 
Association, a negro organization, has been 
incorporated at Little Rock. The officers 
are: President, S. J. Kilgore, Camden, 
vice-president, L. H. Hope, Magnolia; gen- 
eral manager, R. C. Barrow, Hot Springs; 
secretary-treasurer, Mattie Renwick, Lit- 
tle Rock. The Progressive Mutual’ Fire 
Insurance Company of Little Rock, a negro 
organization, also has been chartered: G. 
Ww. ey Bagg ime ag W. M. Jones, sec- 


retary; M. W. Locket, treasurer. 





Texas Notes 


The city council of Wichita Falls, real- 
izing that the city has outgrown its fire 
department, has recommended the pur- 
chase of a triple combination automobile 
truck. When the truck is purchased and 
installed it is planned to increase the fire 
department sufficiently to man the ap- 
paratus. 


It is the plan of the state fire insurance 
commission of Texas to have every city in 
the state maintaining a paid fire depart- 
ment to conduct a permanent system of 
fire prevention inspection by members of 
the fire departments in co-operation with 
the state commission. Such a system has 
been inaugurated at Dallas, Fort Worth 
and Wichita Falls, and it is expected that 
San Antonio, Houston, Waco, El Paso and 
Beaumont will soon follow. 








THE SOUTHERN STATES 

















RERATING CAUSES DISCUSSION 





Much Publicity Matter Is Sent Out by 
Kentucky Superintendent Criti- 
cizing Rates 





LOUISVILLE, KY., July 22.—A lot 
of publicity matter has been in the 
Louisville and state papers during the 
past few days in connection with the 
work of the Kentucky Actuarial Bu- 
reau over rerating the State. N. O. 
Gray, superintendent of fire insurance 
rates; T. M. Goodloe, his secretary; 
George H. Parker, manager of the Ken- 
tucky Bureau, and J. V. Parker, repre- 
senting the Western Actuarial Bureau, 
Chicago, held conferences last week in 
Louisville. 

Gray came out in the newspapers 
with a number of statements relative 
to the underwriters advancing rates, 
taking advantage of the war surcharge, 
and claiming that rates were unjust, 
unreasonable, etc., and also stating that 
in rerating numerous mistakes had been 
found. Gray also made statements to 
the effect that he was going to force 
the companies to quote lower rates, 
and that he would investigate through 
the legal department relative to the 
board’s authority. 

Changes of classification have in- 
creased some rates, and there have been 
charges in hazards, while there have 
also been increases in unprotected dis- 
tricts. During the war period a consid- 
erable part of the state was rerated, and 
in checking up these rates many mistakes 
were discovered, most of which were 
in favor of the assured. Practically 
green rate men and inspectors such as 
had to be employed during the war 
period made more omissions than were 
warranted in many cases. 

However, the publicity given the 
matter by Gray would indicate that he 
is chiefly interested in playing politics, 
and showing up the underwriters, 
thereby attracting a few votes in the 


fall elections. 
4 





Cash Basis at Nashville 


NASHVILLE, TENN., July 22—In con- 
‘nection with the new cash basis plan of 
fire and accident insurance, which is 
proving so satisfactory with Nashville 
insurance writers, the latter have inau- 
gurated a special advertising project 
through the Nashville daily papers to 
reach the public and notify them of the 
necessity of paying their premiums or 
dropping the policies. This advertising 
is run on the few days just preceding the 
20th of each month, and warns that all 











| premiums not paid by the 20th will 











Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 





Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 
GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 
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London & Lancashire 
FIRE 


Insurance Company 





CHARLES E. DOX, Manager 
Western Department 
39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 

















The Concordia Fire 


Insurance Company 
— of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 
Surplus to Policy- 

™ aadee «+e e+ « 1,253,367.64 
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Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
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LOST POLICY 
CERTIFICATES 
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ae SPECIAL AGENTS—M. 8S. Moore, Exeo- 

Special Agent, Terre Haute, Ind.; Wm. Biel, 

bs ram James, Hillsdale, 

Mich.; A. W. Jones, Columbus, Ohio; F. 8. Chase, 

a Nl; J. H. Gosnell, 1126 McKnight Bidg., 
ea : 


Minn Minn.; A. D. Yeaton, 217 West Water 
fowa:) W preahee Wis.; B. W. Pa Webster City, 


Kansas Ci . Me.; 
Stir State aang By and Electric Bide’, Den Den- 








Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a_continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters | 
121 East 3rd St., CINCINNATI, O. 

Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 





Organized 1881 
COMBINED STATEMENT 
Capital - - - $250,000.00 


Assets 


“ = a 959,318.90 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 


necessitate the policy being cancelled. 
The plan is meeting with success. 





Educational Campaign Planned 


NASHVILLE, TENN., July 22—Educa- 
tion of the people of the state in fire 
prevention through the medium of the 
school children is the plan of State Fire 
Prevention Commissioner Walter Bell. 
A questionnaire, asking about condition 
in the children’s homes likely to produce 
fires, will be given out to all school chil- 
dren in the state. It will have the 
double effect of learning conditions 
throughout the state as well as giving 
the children and their families an idea of 
fire hazards. 





Louisville Insurance Costs Increase 


FRANKFORT, KY., July 22—Cost of 
fire insurance in Louisville has increased 
50 per cent in two years according to a 
statement given out by the state super- 
intendent of insurance rating. Insurance 
that cost $6 per $1,000 in 1917 costs $9.06 
per $1,000 now. Practically every dwel- 
ling in Louisville, the department says, 
is insured on the five-year term. There 
was a flat increase of 6 2-3 per cent in 
1917 and surcharge increase of 10 per 
cent in 1918, and the increase since Jan. 
1 is in addition to these increases, the 
department says. 





Association Meets in September 


LOUISVILLE, KY., July 22—The Fire 
Underwriters Association of Kentucky 
will not meet in August due to the vaca- 
tion season, but will meet in September, 
when the Conservation Association of 
Kentucky will also meet. W. T. Swee- 
ney and C. H. Gorham, who recently at- 
tended the conservation conference in 
Chicago, will report on the meeting in 
full at the September meeting. Frank 
Snyder, president of the special agents’ 
organization, was also in Chicago dur- 
ing the conference. 





Apply for Membership 


Applications for membership in the 
Cotton Insurance Association have been 
received from the Springfield, North Brit- 
ish, Palatine, Northern of London, Alli- 
ance of Philadelphia, Home Fire & 
Marine, Eagle Star & British Dominions, 
Tokio and Union of Canton. It is likely 
these will be granted. 

Progress is being made in the forma- 
tion of the new pool, to be known as the 
Cotton Fire & Marine Underwriters, 
which is credited with a writing capacity 
covering both ocean marine and the 
shore end fire hazards up to $2,000,000, 
with a net retention of $1,000,000. 


Kentucky Notes 


John S. Steers, local agent of Dry 
Ridge, Ky., was instantly killed when a 
train recently struck a light auto on a 
grade crossing. 

Courtney Respess, of the W. B. Ree 
pess & Co. agency at Lexington, is back 
at his desk again after being away sev- 
eral weeks following an operation for 
appendicitis. 

Manager Hoopes, of-the marine depart- 
ment of the Insurance Company of North 
America, in Chicago, has been in Louis- 
ville for several days on business and is 


cial Agent J. E. Chittenden. 


R. T. Peddicord, Lancaster, Ky.,. has 
bought the agency of D. A. Thomas, the 
latter entering the real estate business. 
This agency has a number of good com- 
panies, including the Continental, St. 
Paul, Henry Clay and Springfield. 

M. B. Russell, of the Fireman’s Fund, 
and Mrs. Russell, have gone to Chatta- 
nooga, where Mr. Russell has about two 
weeks’ work with local agents. Mrs. 
Russell will visit friends in that city and 
go on to Huntsville, Ala., for a few days. 

From present indications the meeting 
of the National Association of Insurance 
Agents in Louisville in October will be 
unusually well attended. Local men who 


plans report that things are coming 
along nicely, and that reservations are 
being made freely. 


Fire on July 18 casued a loss esti- 
mated at $100,000 at Paducah, Ky., when 
the Kinney-Guerdy Wholesale Grocery 
was burned, and the Old Homestead 
Vinegar & Pickling Company. The 
Wholesale Grocery Company estimated 
that the loss on the two plants was $100,- 
000, with $45,000 insurance. 





Virginia Notes 


Samuel T. Pullman was re-elected presi- 
dent of the Richmond Underwriters Ex- 
change at the annual meeting of the body, 
July 18. Other officers were also named 
to succeed themselves as follows: George 














Warren, vice-president; Frank W. 





New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Gresham Ennis, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasurer. 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H_ Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag:rs. 














PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bidg., Pittsburgh, Pa. 


STEPHENS, Asst. Manager 
UNDERWRITTEN BY 


Allemannia Fire Insurance Company Superior Fire Insurance Company 
National-Ben Franklin Insurance Company Republic Fire Insurance Company 
ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 Assets, $9,911,358 
Surplus to Policyholders, $3,899,135 


FRANK D. Lea Columbus, Ohio, State ian for Ohio 
H. C. UPHAM, Msgr., Indianapolis, Ind. 
ELIEL & LOEB COMPANY, General Agents for Illinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 














ational Piperty 


Susurance Gompany 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK Itt 1859 
STATEMENT JANUARY 1, 1919 


$1,000,000.00 
Assets $9,609, 646. 00 Net Surplus $2,395,417.89 
Liabilities, inchading Capital - 7,214,228.11 Surplus to Policy ‘Holders - 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








making a trip over the state with Spe- 


INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 








are working on the local end of the. 


KS ECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful se pam experience, and is now doing business in 
Iowa, Illinois, Wipescee. Ohio and Indiana. Itisa ppses Be’ for = agent, because in addition to 
writing a general business, it accepts practically all ony of fartn risks. 

We want agents in the above states, and wouie appreciate 
hearing from agents desiring to re represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 

















Laughton, secretary-treasurer; Milton J. 





ayy: ‘ FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
Swnwauce . 
pr) 


EXPLOSION INSURANCE 





erpart MORGAN, State Agent, ain East Lansing 
CASHMAN & EVANS, General lorado, =. 
- T.J AN, State it. Ohio and West ¥, 7 maples Coleenys 
. HERMAN, State Agent, Indiana and Kentucky, napolis, Ind. 
P. P. WIPPELL, Sta! t, IHinois and Wisconsin, P.O. Box a5. Cae 
2% T. PRICE, State issouri, Kansas and O) . Kansas Sp Me, 
E. S. FREEMAN, State ye Iowa, Nebraska and Minnesota, Omaha, 
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Asurance (0. 
oF NEW HAVEN.CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc cford, Illinois 
WALTER D. WILLIAMS, Mgr. 














WRITE HAIL*INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General Agenc 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 








Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 





























THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 
.30, every 


? Its United States assets are $17,083,985. 
Ai: my, dollar representing UNITED STATES INVEST- 
ene” MENTS, which are held in trust for sole protection 
a of American policyholders and subject to strict 
“hGirdles MeGlobs” + SUpervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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Lightning Controlled’ 


SESE =_— = — 


By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250.000 users recommend it—2,000 successful insurance com- 


panies endorse it. Has a 25-year record of practically 100% 

efficiency. Originated by Prof. West Dodd, America’s 

Lightning Specialist. Every job absolutely guaranteed—rod- 

ding done by responsible, skilled men ONLY. 

Investigate the Dodd System ne for full information 
t 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field Suz’e 











Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 


SURPLUS 
LINES AND 
FLOATERS sonurance Exchake® THOMPSON 


Chicago, It. 















THE INTER-STATE FIRE INSURANCE CoO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July 1, 1919 








Straus, 
mittee. 
Cary P. Carr has joined the staff of the 
Southern Adjustment Bureau at Richmond. 
Since being let out of the service several 
months ago, he has been doing independent 
adjusting work. Prior to joining the col- 
ors he was stamping clerk in the Rich- 
mond office of the Virginia Inspection & 
Rating Bureau. 


chairman of the grievance com- 


John S. Hamel, for many years assistant 
secretary of the state board of health of 
Tennessee and more recently sales man- 
ager for one of the departments of the 
Nashville Gas Company, has entered the 
general insurance business in Nashville 
with C. A. Folk & Co. 














PACIFIC COAST FIELD 














Oregon Hail Figures 


SALEM, CRE., July 22—Out of a total 
of $29,655.61 collected in premiums on 
hail insurance written during 1918 by the 
seven companies writing this class of 
business in Oregon $9,288.41 was paid out 
in losses incurred. The following list 
shows the business handled by each of 
the seven companies during the year: 
Prem. Losses 
Collected Paid 
Agricultural Ins, Co..$ 279.00 $ 


Franklin Fire Ins. Co: 8,371.37 46.20 
Globe & Rutgers Fire 

ite ©. ee aera 1,601.38 
Hartford Fire Ins. Co.. 7,005.42 4,229.62 
Home tan. Co. ...... 4,206.04 3,732.84 
Pacific States Fire 

Insurance Co. ..... 6,836.95 1,096.50 


Security Ins. Co... ..1,3855.45 182.75 





TOCA 24 cidsisasinwsce $29,655.61 $9,288.41 


Autos Hinder Fire Fighters 


SPOKANE, Wash., July 22.—Automo- 
bile drivers who persist in racing to fires 
in front of fire department apparatus and 
then parking in the vicinity of the con- 
fiagration so as to interfere with the lay- 
ing of hose and other work in fighting 
the fire are a serious menace, according 
to Fire Chief Weeks. 

At the Union Iron works fire a great 
many automobile drivers raced in front 
of the apparatus answering the second 
alarm and then parked their cars so close 
that members of the department encount- 
ered serious delay in laying hose by hav- 
ing to wait until automobiles could be 
moved. 





New Companies in Oregon 


SALEM, ORE., July 22—The Maryland 
Motor Car of Baltimore, and the Amer- 
ican Merchant Marine of New York were 
granted licenses te do business in Oregon 
during the past month. The following 
companies have filed application for 
licenses with Commissioner Wells: Amer- 
ican Idemnity, Galveston; Utah Home 
Fire, Salt Lake City; Bankers and Ship- 
pers, New York. 


Montana Hail Plan Unpopular 


HELENA, MONT., July 22.—County as- 
sessors throughout the state report that 
state hail insurance is unpopular with 
the farmers, and that a large percentage 
of them withdrew before the time limit, 
paying the nominal fee of 10 cents per 
acre required by the law. 





Merryweather Washington President 


SPOKANE, Wash., July 22.—Walter G. 
Merryweather, of McCrea & Merry- 
weather of Spokane, was made president 
of the Washington State Association of 
Local Insurance Agents, when his nomin- 
ation was ratified by the insurance fed- 
eration. His nomination already has 
been approved in the cities on the Coast. 
He succeeds E. C. Arnold of Seattle. 





Wilson Netherlands’ Manager 


SAN FRANCISCO, CAL. July 23— 
Frank P. Wilson, who resigned as state 
agent for the .Continental and allied 
companies in northern California three 
years ago to enter the business of inde- 
pendent fire adjusting at San Francisco, 
has been appointed manager for the 
Netherlands in northern California, in- 
cluding San Francisco and Alameda 
counties. 

Samuel M. Askins, Jr., who has been 
‘with the company’s San Francisco office 
for the past ten years, has been ap- 
pointed assistant manager. 


McIntire With the Merchants 
George L. McIntire has been appointed 











110 Fort St., West, Detroit, Michigan {5 
oe eens 












of New York on the Pacific Coast.- He 
will have charge of the San Francisco 
department of the Merchants and the 
Merchants Underwriters. Mr. McIntire 
has been state agent of the Continental 
in California. 





Pacific Coast Notes 


A new agency directory containing the 
names of all: Portland agents of insur- 
ance companies doing business in Oregon 
will be ready for distribution by the Ore- 
gon insurance department within a few 
days. 

A move is on foot among representative 
financial men of Portland for the organi- 
zation of a mortgage insurance company 
as authorized under an act passed by the 
recent legislature. A new fire insurance 
company for Oregon is also said to be in 
process of organization. 

New fire insurance will be taken out on 
Spokane school buildings and a survey of 
all the grade school buildings of the city 
will be made. Insurance on the buildings 
will be renewed, temporarily at least, 
pending the replenishing of the school 
sinking fund, out of which fire losses 
were to have been met, but which was 
wiped out by the recent fire at the Holmes 
school, 

Harry Coonse, Wallace Miller and C. 
L. Twohy, representing insurance men of 
Yakima, Wash., called on the city com- 
missioners this week to ask them to 
retain the services of E. G. Dawson, city 
fire chief, if possible to do so, explaining 
that Yakima’s low insurance rate is largely 
due to the efficiency of Dawson and the 
organization he built up. Dawson re- 
cently resigned after fourteen years’ 
service. 

Frank J. Zeorlin, for eight years city 
passenger agent of the St. Paul railway 
in Spokane, and recently appointed dis- 
trict passenger agent of the travel depart- 
ment of the American Express Company 
at Seattle, has become associated with the 
Guernsey-Newton Company in Spokane. 
The general agency of the Guernsey-New- 
ton Company covers eastern Washington, 
northern Idaho and the entire state of 
Montana, embracing 226 agencies. 








NEWS FROM THE EAST 




















WANT TO HOLD CONFERENCE 


New York State Association of Local 
Agents Has Topics Up for 
Discussion 


The conference committee of the 
New York State Association of Local 
Insurance Agents, hopes to meet soon 
with the company committee to dis- 
cuss the best solution of “Uniform 
rates for all fire companies”; “Coopera- 
tion in promulgation of new rules and 
rates,” “Meeting competition of out- 
side carriers,” “Agents qualification 
laws,” “brokers’ license laws.” The 
committee is composed of C. Fred 
Peck, E. D. Warner, James H. Nelson, 
Gilbert Amsden, and Frederick V. 
Bruns, president of the New York asso- 
ciation. President Bruns is anxious 
that each town or community organize 
either a country, town or city insur- 
ance agents’ club. He feels that the 
local unit system must be pushed and 
become active in all good work. The 
association is now making a campaign 
for new members in every direction. 


New Pennsylvania Agents Law 


HARRISBURG, PA., July 22.—The gov- 
ernor has approved the bill amending 
the Pennsylvania law of 1911 relative to 
the licensing and regulation of insurance 
agents. The 1911 law provided that life 
insurance agents in Pennsylvania must 
make personal application to the depart- 
ment in applying for a license. The 
amended law now makes it mandatory 
for agents of all other kinds of insurance 
to make personal application. 


Middle Department Meeting 


ATLANTIC CITY, N. J., July 22—At 
the quarterly meeting of the Under- 
writers’ Association of the Middle depart- 
ment at Atlantic City the following were 
admitted to membership: Secretary G. 
R. Dette, Pennsylvania Underwriters, 
Sunbury; Special Agent S. M. Buck, Na- 
tional Fire; President C. P. Stewart, 
American Merchant Fire and Marine, 
New York City; Assistant Secretary 
Harold Knox, Importers and Exporters 
Insurance, New York City; Secretary 
George J. Cannon, Utah Home Fire 0 
Salt Lake City; Special Agent Chester 





resident secretary of the Merchants Fire 


R. Bartley, Caledonian Fire; Special 
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Agent R. E. Cadigan, United States Fire 
and United States Underwriters; Special 
Agent Chas. S. Abrams, Jr., American 
Eagle Fire; Special Agent Walter N. Ed- 
wards, Milwaukee Mechanics; Secretary 
T. A. Duffy, American Equitable Assur- 
ance; Secretary R. S. Howell, Hawkeye 
Securities Fire; Special Agent James P. 
Lavelle, Hudson Fire and Svea F and L; 
Specia) Agent George F. Byrne, Camden 
Fire; Special Agent Edwin J. Carter, 
Reliance; Assistant General Agent C. G. 
Whipple, Union Insurance Society of 
Canton. 


North River to Increase Capital 


NEW YORK, July 22—The board of 
cirectors of the North River, one of the 
Crum & Foster companies, has adopted 
a resolution to increase the capital from 
$600,000, consisting of 24,000 shares of 
a par value of $25 each, to $1,000,000, 
consisting of 40,000 shares of the same 
par value. A special meeting of the 
stockholders will be held Aug. 6 to con- 
sider and authorize the increase. 

This change would give the company 
$1,000,000 capital and $2,000,000 surplus. 
The North River is the oldest of New 
York City fire insurance companies, hav- 
ing been organized in 1822. 


Mutual Association Elects 


BOSTON, MASS., July 22.—The Mutual 
Fire Insurance Association, formerly the 
Mutual Fire Insurance Union, has reor- 
ganized the past week under its new 
constitution and by-laws adopted at the 
last regular meeting and under the new 
plan of holding an annual meeting be- 
fore the opening of the fall season has 
elected the following officers: President, 
Burton S. Flagg of the Merrimack of 
Andover; vice presidents, Robert A. Bar- 
bour of the Berkshire of Pittsfield and 
Carlos P. Faunce of the Holyoke of 
Salem; secretary and treasurer, Charles 
F. Danforth; executive committee, the 
officers and Charles F. Bowers of the 
Middlesex; Harry Harrison of the Wor- 
cester, Lincoln R. Welch of the Fitch- 
burg and Charles A. Howland of the 
Quincy. 





New England Inspection Changes 


BOSTON, MASS., July 15.—The im- 
proved risks department of the New 
England Exchange will see _ several 
changes in its inspection and engineering 
force the coming fall, as the result of 
resignations and the acquisition of new 
faces. Roland S. Davidson, special in- 
spector and engineer, leaves on Oct. 1 
to become head of the special risks de- 
partment of the National Union, witn 
headquarters at Pittsburgh. Charles E. 
Macomber, now with the Underwriters 
Bureau as inspector for the Maine field, 
will join the Exchange on Aug. 1 as 
special inspector and engineer. A. B. 
Smith, now with the Associated Factory 
Mutuals, also becomes a special inspector 
and engineer for the Exchange the first 
of next month. 





Massachusetts Notes 


H. G. B. Alexander & Co., managers of 
the automobile department of the “Allied 
Underwriters” of the Union of Canton, 
are prepared to plant the “Allied Under- 
writers” in Massachusetts. 

Clarence H. Tapley, the past three years 
with the Factory Insurance Association 
of Hartford as inspector, has‘become en- 
gineer and inspector with the Underwrit- 


ers Bureau of New England, with head- 
quarters in Boston. 


The members of the Underwriters 
Bureau of New England to the number of 
50 had an outing last Saturday at Fern- 
croft. Dinner was served and Manager 
Gorham Dana pulled off a ball game be- 
tween the Underwriters and a team from 
the New England Exchange, which was 
won by the latter 22 to 4. 

W. R. J. Smith has been admitted to the 
Managerial firm in charge of the Boston 
department of the Hartford Fire, which 
Will henceforth be known as Bruerton, 
Kimball & Smith, comprising A. N. Bruer- 
ton, C. H. J. Kimball and W. R. J. Smith. 
Mr. Smith was formerly assistant mana- 
8er in the office of Bruerton & Kimball. 

, Major Harry Austin, who, before go- 
re Overseas was state agent of the 

Tanklin, has become associated with 
the American Fire Insurance Association 
and has been engaged by that organiza- 
tion to investigate fire insurance pros- 
bects in South American countries. He 
Sailed last week for Panama. 


Eastern Notes 


h Schaefer & Shevlin of New York City 
fa been appointed Metropolitan agents 
the Excelsior Fire of Syracuse, N. Y. 
powie & Cain of New York City, Metro- 
Nathan managers of the Hanover and the 
Fo onal Trades of Chicago, with Crum & 

rster, will occupy the local office at 95 





The es Fund was established and started in the 


fire business in 1863, organized a marine department in 
1867 and originated the agency system for automobile 
business in 1904. Today the company stands in the 


front rank in all three lines throughout the country. 








THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service™ 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 
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Peninsular Fire Insurance Company 
HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will write general classification with special service and something new for farm insurance. 


esmen who oan present a high grade proposition convincingly will be inter- 
A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH. Managing Underwriter 
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American National Fire Insurance 
Company ““outo ” 


Capital $500,000 : 


JOHN W. ZUBER, President 





JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound. Lines. 
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Williams street, New York, in a joint op- 
erating agreement. Each agency will be 
managed independently, but there will be 
economy due to a joint operation in the 
same office. 





Pennsylvania Notes 


L. M. Addis & Co., have been appointed 
Philadelphia representatives of the Nor- 
wich Union Fire of England, and James S. 
Ifill of the Eastern Fire of Atlantic City. 

The following Philadelphia agencies 
have been discontinued: Interstate In- 
surance Agency for the Capital Fire of 
Sacramento, Harris J. Latta for the Me- 
chanics of Philedalphia, Frank B. Off for 
the Eastern Fire of Atlantic City. 








IN THE MOTOR FIELD 

















WILL GO TO FIRE PEOPLE 





Phoenix Assurance Arranges for a 
Shift in Its Automobile Depart- 
ment from Marine End 


The automobile deparrment of the 
Phoenix of ‘England which has been 
in charge of the marine end of the 
company with K. Fowler as man- 
ager will be transferred to the fire de- 
partment and the various’ branch 
offices of the Phoenix will handle the 
automobile business for that company 
as well as the Columbia of New Jersey. 
Later on the Imperial Assurance will 
take up automobile underwriting. It 
does not write automobile at present. 

Adam B. Arnold, who has been auto- 
mobile superintendent in the western 
department of the Providence-Wash- 
ington has gone with the Phoenix of 
England to act as superintendent of 
its new automobile department in the 
west. The management of the com- 
pany felt that while a large automobile 
business had been built up through the 
marine end it naturally belonged to the 
fire people, who would be able to prose- 
cute the business more vigorously. 

The automobile department at the New 
York office will be in charge of George 
F. Kern, formerly superintendent auto- 
mobile department of the Royal at its 
New York office. Mr. Kern is thoroughly 
versed in the automobile insurance busi- 
ness and appreciates fully the needs of 
agents and brokers. He is a tireless ex- 
ponent of service. He is also keenly in- 
ierested in automobile insurance from a 
constructive standpoint and is at the 
present time a member of the executive 
committee of the Eastern Automobile Un- 
derwriters Conference. Under Mr. Kern’s 


guidance and with the assistance of the |. 


extensive fire organization and field force 
of this large aggressive and progressive 
company the further and successful de- 
velopment of the Phoenix automobile 
business is assured. 


Philadelphia Situation Improved 
PHILADELPHIA, PA., July 22— 


Greater harmony in connection with 
the automobile situation in Philadel- 
phia, which has caused underwriters 
some concern in the past, has been 
brought about as a result of a meeting 


the formation of the Philadelphia Au- 
tomobile Agents’ Association. The 
new association will be put into actual 
operation as soon as the plan has been 
formally approved by the Eastern Au- 
tomobile Underwriters’ Association. 

In the drafting of a constitution the 
chief interest centered in the agency 
and commission questions. It was fin- 
ally agreed that each company should 
be limited to two direct reporting 
agents, a home office or branch office 
counting as an agency, and that com- 


missions should be limited to 25 per- 
cent for both agencies and that the 
brokerage commission should be 15 
percent, 


Pennsylvania Bill Vetoed 


HARRISBURG, PA., July 23.—Gover- 
nor Sproul has vetoed the senate bill 
that proposed to fix the standard of pro- 
visions in automobile or teams property 
damage or liability policies which sought 
to make the insurance company, in cer- 
tain cases, liable directly to the injured 
person when the insured is execution- 
proof by reason of insolvency or bank- 
ruptey. Under the present conditions, 
insurance companies are only liable to 
the insured for the amount which he is 
actually compelled to pay by reason of 
such personal or property damage.” 





Cc. M. Campbell Made Manager 


PHILADELPHIA, PA., July 22—The 
automobile department of the North 
America and the Alliance has been put 
under the management of Chester M. 
Campbell, following the relinquishment 
of that department by Platt, Yungman & 
Co. 

Mr. Campbell has been connected with 
the home office staff of the North Amer- 
ica and the Alliance for fifteen years. He 
bas been devoting his attention specially 


to automobile, marine and parcel post 
lines. 
Name Being Changed 
The American Automobile of Des 


Moines, Ia., which is being organized by 
Alfred G. Ogle, formerly an official of the 
American Bonding & Casualty, is chang- 
ing its name to the United States Auto- 
mobile. 


Mayfarth to World Underwriters 


Henry A. Mayfarth has resigned as 
treasurer and assistant general manager 
of the National Automobile Mutual Cas- 
ualty, to assume the management of the 
automobile department of the World Un- 
derwriters Agency of New York. 


which charges of sharp practice and vio- 
lation of rates, especially in connection 
with dealers’ policies. The riot act was 
read and some plain talk was directed at 
the offenders. 


Beach With Northern Assurance 


Louis S. Beach has been appointed 
superintendent of the automobile depart- 
ment of the Northern Assurance in its 
eastern office. He has had 16 years’ ex- 
perience with the automobile business 
and automobile insurance. He has been 
connected with the Royal Indemnity as 
assistant adjuster and later as adjuster. 








LIVE STOCK INSURANCE 

















TIME TO GET FAIR BUSINESS 


Live Stock Owners Should Be Solicited 
Before Various Exhibitions 
Are Opened 


Unusual preparations are being made 
by live stock breeders to exhibit their 
animals at county and state fairs this 
year. For the period of the war, stock 
raisers have been more or less inactive 
as to exhibitions. Now, however, all 
conditions are favorable as transpor- 
tation facilities are improved, and dur- 
ing the past months it has been pos- 
sible to secure sufficient labor to prop- 
erly assist in preparing animals for 
show purposes. Attendance at county 
fairs has been somewhat depleted but 
record breaking crowds are expected 
at the fairs which will commence about 
the first of August and continue until 
some time in September. 

On account of the high values, 
owners of animals that will be sent to 
exhibitions will want live stock insur- 
ance. Some agents have in the past 
made the mistake of neglecting to 
solicit this business until the fair was 
actually on. Live stock agents oper- 
ating in this manner exhibit a woeful 
lack of understanding of the proper 
way to go about the sale of live stock 
insurance. The time to sell the owner 
is before the animals are taken to the 
exhibition. In every village, city and 
hamlet are to be found a certain num- 
ber of live stock owners who are going 
to exhibit their prize stock. They 
should be seen before the animals start 
on the journey. Once they have ar- 
rived at the exhibition, owners are 





Lively Automobile Meeting 


There was a lively meeting of automo- 
*bile managers in Chicago Wednesday at 


entirely too busy to sit down and seri- 
| ously discuss live stock insurance. 
| Morever, they want protection for the 





THE KASKASKIA LIVE 
Home Office: 





at which tentative plans were made for 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
Shelbyville, Illinois 


animals for the entire length of the 
journey, and they should be seen and 
the insurance written before the trip 
starts. Most livestock companies issue 
various policies so that the needs of 
any owner might be met. For instance, 
the exhibitor may take out coverage 
merely against the perils of transpor- 
tation, or accidental death may be 
added or full coverage for a short term, 
may be taken out. The live stock 
companies have designed special poli- 
cies to meet the requirements of live 
stock owners using animals for exhibi- 
tion purposes. 

he time to go after this business 
is now before exhibitions actually open. 
Nearly every enterprising stock raiser 
goes in for exhibition to some extent. 
Some take their animals merely to the 
local fair, others to the cotinty fair and 
still others travel the entire circuit. 
But all are prospects for a certain 
amount of business... While the agents’ 
attendance at fairs and exhibitions is 
valuable, it is important only for cul- 
tivation purposes. A little business 
may be written, but the best work is done 
beforehand. At the fair the agent may 
cultivate a large number of owners, 
and “get in right” with many live stock 
raisers within a short time, so that 
attendance at the fairs is valuable, 





Dr. McSwain Resigns 


Dr. McSwain intends to enter business 
for himself as soon as the company can 
arrange for an underwriter. The com- 
pany shows an increase of 43 percent the 
first six months of the year. 

At the semiannual meeting of the di- 
rectors of the Farmers & Breeders Live 
Stock of Danville, Ill, Dr. W. A. Me- 
Swain, the underwriting manager, ten- 
dered his resignation, effective Sept. 1. 
An increase in business was shown in 
the semiannual report. 





New Live Stock Company 


DES MOINES, IA., July 22.—Iowa’s lat- 
est live stock insurance company is 
located at Sioux City. It will be known 
as the Continental Live Stock. Articles 
filed with the secretary of state give the 
capital stock at $500,000. John L. Ric- 
ketts is president and H. A. Barr is 
secretary. 


Guth Is Made President 


DES MOINES, IOWA, July 23—Georgé 
W. Guth of the Iowa State Live Stock of 
Des Moines was elected president by 
twenty-five representatives of live stock 
insurance companies in national conven- 
tion, which adjourned here Tuesday 
night. W. M. Beebe of the Central Live 
Stock of Kankakee, Ill., was chosen vice- 
president. Frank M. Boyd, western de- 
partment of the Hartford Live Stock at 
Chicago, was reelected secretary and 
treasurer. 





State Agent Wanted 
for Indiana by old established Ameri- 


can (Fire) Company, address stating 
age, experience and salary expected. Address 
80-R, care The National Underwriter. 
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Flynn Building 
Des Moines, Iowa 





Cash Capital 


NATIONAL LIVE STOCK INSURANCE CO. 


$100,000.00 
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Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


ILL. 


BERT BUCKLEY, Secretary 
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HARMON J. WELLS 





Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, ee Crosidont and Superintendent . aponine 
. Secretary 


and General M. 


Organized. owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. 


Insvring Michigan farmers 


and owners of livestock against death from any cause. 


AGENTS WANTED 
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DIRIGIBLE ACCIDENT 
CAUSES INTEREST 


Catastrophe in Chicago Shows 


the Need of Proper Insur- 


ance Protection 


SAFE RISK IS HARD HIT 


Underwriters Use the Disaster to Prove 
That It Is the Unexpected which 
Happens 


Insurance men have taken a deep in- 
terest in the distressing accident in 
Chicago, last Monday afternoon, when 
a dirigible owned by the Goodyear 
Tire & Rubber Company at Akron, O., 
caught fire in air and dropped precipit- 
ously to earth crashing through the 
skylight roof of the Illinois Trust & 
Savings Bank right opposite the Board 
of Trade Building on Jackson boule- 
vard. The Travelers is the only com- 
pany that writes compensation, public 
liability and property damage insurance 
on aircraft. The Goodyear Tire & Rub- 
ber Company did not have any insur- 
ance on this venture. 


Not a High Grade Risk 


The Travelers management expresses 
the opinion that it was too hazardous 
a risk as the dirigible was exper- 
imenting with a rotary engine and its 
crew was not sufficiently experienced 
to operate the machine. It was the 
theory of experts that a rotary engine 
would splash hot oil on the gas bag 
and there would be danger of ignition 
which evidently was the case. This 
dirigible was making its trial trip Mon- 
day afternoon, hovering over the busi- 
ness district of the city and creating 
wide interest on the part of spectators. 
It carried a pilot and four passengers, 
one being the Goodyear dirigible ex- 
pert. The dirigible took fire and 
crashed through the IWinois Trust 
Building at 4:55 p. m., fortunately after 
banking hours. <A large number of 
bank employes were injured or killed. 


Was Counted Ideal Risk 


The Illinois Trust & Savings Bank 
was counted one of the safest personal 
risks in the world from a casualty 
standpoint. It is a low building con- 
Structed of fireproof material with em- 
ployes working behind the cage care- 
fully guarded. Here, however, came a 
burning aircraft out of the sky that 
created more havoc than an exploding 
Shell. The gasoline exploded as the 
tank hit the bank floor, scattering fire 
in every direction, killing nine employes 
and injuring 26 others. The insurance 
men call attention to the fact that not- 
withstanding the great desirability of 
this risk and seeming immunity from 
all danger the unexpected came. 


Heavy Damage Claims 
Naturally the Goodyear Tire & Rub- 


er Company will be subject to claims 
that probably will amount to $250,000 













— 


age Twenty-five 








(Photo by International Film Service, Inc.) 


Interior of Illinois Trust & Savings Bank, Chicago, where nine employes were killed and 25 seriously burned and 
injured when a burning dirigible balloon fell through the skylight and spattered flaming gasoline over telegraph 
operators, stenographers and clerks. The safest place in the world, safe for men as well-as monev. proved a death trap. 
So quick did the fire consume desks, typewriting machines and calculating machinery that nothing in the work place 
was saved. Death, injury and destruction dropped from the sky among people who considered tnemselves protected 


better than any one else in a big city. 








to $300,000 because of the deaths and 





njuries and also the property damage. 
The Illinois Trust & Savings Bank 
carried group life insurance in the 
Equitable of New York. The Mary- 
land Casualty carried the compensa- 
tion and public liability on the Illinois 
Trust & Savings Bank. The compen- 
sation insurance covering the employes 
of the bank is unlimited as is the pub- 
lic liability. The rate on employes was 
11 cents and on messengers 16 cents. 
The public liability policy will not be 
involved as no one but employes was 
harmed. The Alford-Blaker Company, 
‘he Chicago general agents of the 
Maryland, wrote the insurance. It is 
estimated that the claims under the 
compensation policy may amount to 
$75,000. Naturally subrogation will be 
taken against the Goodyear people. A 
number of the bank employes were in- 
iured so liberal benefits will have to be 


aid. 
The North American Accident has 





cet a precedent so far as personal ac- 
cident is concerned. Carl Otto, a bank 
employe, carried an industrial policy 
with face amount of $500 with accumu- 
lations amounting to 50 percent. The 
North American paid the claim the day 
after the accident, allowing double in- 
demnity on account of the burning 
building provision. It sent a check to 
the beneficiary amounting to $1,500. 
There was some question in the minds 
of accident people as to whether this 
was really a burning building catas- 
trophe. When the fire department ar- 
rived flames were shooting out through 
the roof of the bank building and the 
desks and furniture in the immediate 
vicinity of the crushed blimp were 
burned. Undoubtedly the courts would 
hold that it was a burning building 
accident. 

So far as can be ascertained there 
were no pedestrians or the general 
public harmed, the dead and injured 











being limited to the bank employes and 
the five people in the ill-fated blimp. 
Need for Insurance 


The disaster emphasizes the desir- 
ability of even concerns like the Ilii- 
nois Trust & Savings Bank carrying 
adequate insurance and protecting itself 
against all possible hazards. A build- 
ing of this nature seldom insures sky- 
lights against breakage of plate glass 
because only a few panes are usually 
broken. Here, however, the whole sky- 
light is crushed in. Companies do not 
care for skylight business and some 
will not write them at all. The rate is 
the same as ground floor plate but 
where a building lies below other sur- 
rounding buildings there is an increase 
of 50 percent, which would have been 
the case with the Illinois Trust & 
Savings. 

This accident shows the possibility 
of similar disasters with aircraft flying 
over cities. 
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ISSUE OVER OWNERSHIP 


. PRESIDENT HAMILTON’S VIEWS 





Says Companies Control Business So 
Far as Monthly Premium Expira- 
tions Are Concerned 





The National Association of Insur- 
ance Agents, composed largely of fire 
agents, has been writing to the casualty 
companies, seeking to get them to rec- 
ognize the agent’s ownership of ex- 
pirations. The National Association of 
Insurance Agents through the Yonkers 
decision in New York in which the Na- 
tional Fire of Hartford was involved, 


secured a decision in favor of the | 


agents. It therefore, has held as part 
of its creed that the expirations be- 
long to the agent. 

President Isaac Miller Hamilton of 
the Health & Accident Underwriters 
Conference has sent out a letter to 
members, commenting on the subject. 
This conference is composed of :mem- 
bers that write chiefly monthly pay- 
ment disability business. The monthly 
payment companies naturally regard 
their business as in a sense different 
from that of the other casualty lines. 
The monthly payment companies hold 
that when the business is put on the 
books of a company, it belongs to the 
company. 

President Hamilton’s Comment 

Mr. Hamilton comments as follows: 

“A number of conference companies 
have received a letter from Chauncey S. 
S. Miller, secretary-treasurer of the Na- 
tional Association of Insurance Agents, 
Stating that he has been instructed to 
communicate with casualty companies to 
secure their cooperation in establishing 
in the casualty business the principle 
that the business procured and accumu- 
lated by a local insurance agent is in 
every essential particular the fruits of 
his labor, the future use and enjoyment 
of which is not impaired by any alter- 


ation which subsequently may occur be- 
tween the agent and the principal. 


Opposed to These Views 


“My understanding is that the confer- 
ence companies are directly opposed to 
the views advocated by Mr. Miller and 
hold that the accident and health busi- 
ness, once placed upon the books of an 
insurance company, is the property of an 
insurance company and not the property 
of an agent. 

“In the absence of Mr. Craig, chairman 
of the executive committee of the con- 
ference, I am venturing to call the atten- 
tion of the members of the conference to 
‘this very important matter, with the hope 
that so doing may help in preventing the 
fostering or dissemination of any er- 
roneous ideas as to the proper ownership 
of such business.” 


DANGER FROM STORAGE TANKS 








Damage by Rupture of Big Molasses 
Container in Boston Calls Atten- 
tion to Hazard 





The recent rupture of a big molasses 
storage tank in Boston, spreading havoc 
and causing a heavy loss of life, has 
called attention to the danger from 
containers of that sort. Any tank of 
that kind, where there is a possibility 
of expansion of air or gasses, will be 
insured by the companies writing steam 
boiler insurance. The Travelers’ com- 
ment on the Boston catastrophe says: 

The storage tanks constitute a hazard 
the magnitude of which is seldom appre- 
ciated except when one of them gives 
way, and then the fact is brought home 
with great force to those who are within 
the radius of destruction. This tank 
was 90 feet in diameter and 50 feet high 
to the upper edge of the sheli, and would 
hold 2,378,000 gallons if entirely full. 

At the time of the accident the tank 
was nearly full, and had stood forty- 
eight hours in this state, without giving 
noticeable evidence of distress. Then, 
without warning, the cylindrical shell 
ruptured vertically, tore itself loose from 
the top and bottom plates, and separated 
into two sections, one about 100 feet 





long and the other about 170 feet. The 
larger section of the shell was swept 
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against the elevated railway structure 
on Commercial street, where it broke 
one supporting column and did damage 
enough to cause a suspension of traffic 
for several weeks. The smaller section 
of the shell of the tank was carried in 
another direction, wrecking several small 
buildings. Twelve persons were killed 
—some in the street and others in the 
wrecked buildings. Forty others were 
injured. 

There was much speculation concern- 
ing the cause of the accident, some main- 
taining that it was due to the generation 
of a heavy gaseous pressure within the 
tank, in consequence of premature fer- 
mentation. This view is hardly defen- 
sible, however, inasmuch as the vent 
pipe and the four manhole openings 
would be adequate to prevent the accu- 
mulation of any sensible pressure in the 
space over the molasses, and it is highly 
improbable that all these relief open- 
ings were inoperative. It appears to us 
plain that Chief Justice Bolster, of the 
Municipal Court, was correct when he 
concluded that the tank “was wholly in- 
sufficient, in point of structural strength, 
to handle its load,” and that the acci- 
dent was due to the simple rupture of 
the shell in consequence of the stress to 
which it was subjected by the static 
pressure due to the molasses. 








No Protection for 
the Poor Dog 








A special agent for the Travelers 
states that the home office has refused 
to issue liability and property damage 
coverage on a dog. The owner of the 
animal wanted the protection on the 
ground that the dog might bite a per- 
son or scratch, chew or otherwise dam- 
age property. He stated that his dog 
was not particularly vicious, but that 
he wanted to play safe. He did, how- 
ever, know of a dog that chewed up a 
woman’s spring hat. The application 
was referred to the home office and 
turned down. The Travelers is said to 
have once written such insurance on a 
dog’s depredations at the same rate as 
teams’ liability and property damage 
insurance. 





R. W. Maxwell, formerly assistant treas- 
urer and auditor of the American Bond- 
ing & Casualty of Sioux City, Iowa, has 
been elected secretary and treasurer of 
the North American Securities Company 
of that city, a million dollar corporation 
handling automobile, truck and tractor 





Driving cattle through Main street, 
between Eastern and Western city de- 





pots, has long been one of the jokes of 
Louisville... Last week it broke out 
afresh when a bull charged through a 
| wilt plate glass window at the Louis- 


ville-Old Inn Hotel. Plate glass insur- 
ance on Main street pays. 








A Progressive Surety and Casualty Company 















General Casualty & Surety. Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
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CLAIM MEN TO MEET 


MUTUALS’ AGENTS TO CONFER 





First Session Will Be in Connection 
With Convention of Insur- 
ance Commissioners 





The National Association of Mutual 
Casualty Companies is planning to 
hold a conference of claim attorneys 
of mutual casualty companies in the 
near future. 

It was decided at a meeting of the 
governing board of the association that 
regular conferences of the claim man- 
agers, safety engineers, statisticians 
and medical directors would not only 
be instructive, but also promote prog- 
ress in the improvement of these fea- 
tures of the service of mutual casualty 
companies. 

Claim Attorneys Meet First 


The conference of claim attorneys 
will be held in conjunction with the 
next meeting of the governing board, 
which convenes at the same time and 
place as the annual meeting of the 
National Convention of Insurance 
Commissioners. It is expected that 
some thirty mutual casualty companies 
will have their claim attorneys and su- 
perintendents present. The program 
for the conference is being prepared by 
a special committee and will be of a 
comprehensive nature. 

The National Association of Mutual 
Casualty Companies is making a spe- 
cial study of social health insurance 
and its possible effect upon the con- 
duct of workmen’s compensation in- 
surance. It seems to be a prevailing 
thought among the mutual casualty 
companies that the great stress being 
laid on social insurance schemes by 
various legislatures is like putting the 
cart before the horse. 

Want U. S. to Collect Data 

A resolution was presented favoring 
the collation by some federal depart- 
ment of all the data available on sick- 
ness by number of cases, states and 
other territorial subdivisions, by occu- 
pations, sex, and age, and probable 
cost of compensation for time lost on 
account of same, and that special and 
major emphasis be laid upon the de- 
velopment and perfection of plans for 
prevention of sickness. In other words, 
the mutual companies feel that while 
a discussion of plans for health in- 
surance is in order, not enough atten- 
tion has been paid to the necessity of 
establishing the necessary machinery 
for the inauguration of a disease and 
sickness prevention program, and until 
this has been done the discussion of 
all plans for social health insurance is 
beside the point. 





ONE HUNDRED PER- 
CENT SALESMAN 


It is not necessary that he be 
a genius—a wonder—a magician 
or a great reader of human na- 
ture, but simply a real human 
being. Always cheerful — who 
recognizes no obstacles—laughs 
at competition—believes in him- 
self—believes in his  policies— 
who acts and talks of his com- 
pany as the best in the _ busi- 
ness—because its management 
is sound and its contracts lib- 
eral. 

A hundred percenter is one 
whose whole being, mind and ac- 
tion are centered in the task at 
hand. He is not looking for an- 
other job—a different territory— 
nor does he imagine the world 
owes him a living. 

He realizes that the one hun- 
dred percent efficient man does 
today—not tomorrow—the work 
in hand just a little bit better, 
and with a little more brain ac- 
tion, than the other fellow does 
it—U. S. F. & G. Bulletin. 
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PERSONAL GLIMPSES OF CASUALTY MEN > | 








Best Men as Delegates 


Tue Itiinois INSURANCE FEDERATION 
has sent out another call to arms and 
it is one that deserves the most earnest 
thought of the insurance men of the 
state. Illinois is soon to have a con- 
stitutional convention. In a few weeks 
primary elections will be held to select 
delegates to this convention. This is 
a most important time for Illinois. 
The state constitution needs revamping. 
Along with the years there have de- 
veloped new conditions and new con- 
stitutional machinery is needed to mect 
them. 

There are designing, incompetent and 
dishonest men seeking to become dele- 
gates. Were these men elected to the 
legislature or some other public office 
the results would not be so far-reach- 
ing and insidious. Here are undesir- 
able citizens turning every stone to be 
elected to this convention which is 


Must Consider 


THE necessity for considering the 
“hazard of the air” in writing life and 
accident insurance is brought to mind 
more forcibly than ever before by the 
sensational occurrence in Chicago, 
Monday, when the framework and en- 
gines of a dirigible balloon crashed 
through the roof of a downtown bank 
building, killing nine of the employes 
and injuring 26 others. The crash of 
the four tons of metal was serious 
enough in itself and the catastrophe 
was made immensely more serious by 
the explosion of the two gasoline tanks 








Large Missouri Award 


Tue Missouri Supreme Court has just 
passed on a case approving a decision 
awarding a boy $35,000 against the Union 
Etectric CoMPANY, this being one of the 
highest awards of the kind on record in 
the Missouri courts. The boy lost the 
finger of his right hand, part of his left 
arm and suffered paralysis of his left side 





Moral Hazard in Burglary Insurance 


BEcAUSE of some recent experiences, 
a number of burglary underwriters are 
beginning to feel that inspections on 
residence burglary policies are not of 
so much importance after all. It is 
true that no burglary underwriter will 
write business 1n the socalled “tin- 
foil” districts of the big cities, but be- 
yond a few sections known to be un- 
desirable the inspection does not bring 
out anything of vital importance. That 
is, if the neighborhood is good, the 
general characteristics of the risk do 
not make so much difference. In se- 
lecting a section of the city in which 
to carry on his work, the thief picks 
out a district that is fairly affluent and | 
where the returns are consequently | 
likely to be good. Thus, the physical | 
characteristics of a risk do not influ- 
ence the underwriting of business un- 
less there are some major defects. 

In New York City and some of the 
Other large centers, experience has 
Shown that the apartments where ele- 








' hold if he makes a serious attempt. 


called upon to do a vastly important 
and far-reaching work. Insurance men 
can do much to arouse the public caon- 
science and mind to the need of honest, 
intelligent, experienced, high minded, 
unbiased men sitting in this conven- 
tion. Each community should take 
special pride in the character and 
record of the men it will send to this 
assembly. 

Here is an important piece of work 
that-insurance men can do. They can 
become leaders in their community in 
the campaign to elect the very best 
men of their senatorial districts. The 
constitutional convention is fraught 
with great responsibility. We need at 
this time and in this day of restless- 
ness men of good sense, calm judg- 
ment, strict probity and an earnest 
desire to do the best for the greatest 
number of people. 


‘“‘Air Hazard” 


inside the building. 

The possibility of death or injury 
from such a cause to people working 
in an office building in the heart of the 
business district of one of America’s 
biggest cities probably had never oc- 
curred either to the victims of the ac- 
cident or to insurance men, but it is 
one which is ever present when air- 
crafts are flying over the large cities 
and one which is likely to be empha- 
sized even more with the development 
of air traffic which is sure to come in 
the near future. 


as a result of becoming entangled in an 
electric wire. These modern verdicts cer- 
tainly are convincing proof that large cor- 
porations, especially, need to carry higher 
limits of public liability. Juries will go 
to the limit in behalf of any one who has 
been injured if they can tack liability on 
a wealthy corporation. 


vator boys and hall boys are employed, 
generally produce a larger loss ratio 
than those where no attendants are 
about the premises. These employes 
if they are dishonest are able to keep 
close track of the movements of ten- 
ants and take advantage of the absence 
of a flat dweller to ransack the apart- 
ment while no one is about. But bur- 
glary underwriters are giving less at- 
tention to the minor details, such as 
the kind of door, character of the lock, 
fastenings on windows, etc., as it is 
found that a determined crook can gain 
entrance into an apartment or house- 


In the last analysis the underwriting 
of burglary business very largely re- 
solves itself into a question of passing 
upon the moral hazard of the risk pre- 
sented. It is really necessary for a 
burglary underwriter to underwrite the 
man rather than the risk. It is all too 
easy for a policyholder to present a 


Davis B. Griswold, chief inspector of 
the Oklahoma Branch Bureau of the 
National Workmen’s Compensation 
Service Bureau, is acting manager for 
the Texas Branch Bureau while J. C. 
Bradley is on his vacation. Mr. Gris- 
wold will serve in this capacity in all 
the offices of the southwestern states 
this summer. 

The visit to London, which R. H. 
Towner, the fidelity and surety rating 
expert of New York City, is shortly 
to make, is for personal reasons solely, 
and not in connection with underwrit- 
ing affairs. Naturally, wherever Mr. 
Towner goes he picks up information 
that might prove serviceable in con- 
nection with his work, but the gather- 
ing of such data will be merely in- 
cidental during his stay in England. 
The Towner Rating Bureau, a purely 





personal proposition, was started about 
ten years ago, in response to a positive 


demand for such service. Mr. Towner 
prior to that time had been under- 
writing supervisor for the American 
Surety, and had gained a high reputa- 
tion as a judge of fidelity and surety 
hazards all over the country, and the 
proper charge that should be imposed 
therefore. Companies subscribing to 
the service file their experience with 
Mr. Towner, who analyzes it closely, 
promulgating tariffs predicated upon 
the general results shown. Use of the 
rates is wholly optional, subscribers 
being free to accept or reject them as 
they see fit. The Towner Bureau is 
examined from time to time by the New 
York insurance department, which is 
thus assured of the independence of the 
cfice, and its ability to name charges 
that are not excessive or discriminatory. 
The general satisfaction felt by surety 
underwriters with the work of Mr. 
Towner speaks well for his capacity 
and personal integrity. 
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SMALL BANKS A POOR RISK 





Surety Companies Are Watching Fidel- 
ity Business of That Class 
Rather Closely 





NEW YORK, July 22—Surety com- 
panies are not inclined to look with 
favor upon small town banks as fidelity 
risks. In the more moderate sized 
towns, the active management of a 
bank is usually in the hands of two or 
three men. There is no comprehensive 
system in use. It is almost impossible 
to check the books accurately. The 
small town banker is too much the 
master of his own destiny. It is with- 
in his power to appropriate systematic- 
ally to his own use the bank’s funds 
and the surety company has difficulty 
in ascertaining the true state of affairs, 
until some time .after the embezzle- 
ment takes place. In the large city 
bank it is a more difficult matter for 
the employe to divert funds to his 
own use without being discovered. 
The big bank has an elaborate book- 
keeping system, and one department 
must check accurately with another. 
Because of this, a discrepancy shows 
up in the regular course of business, 
and the discovery of an irregularity re- 
sults in an examination into the rea- 
son for the shortage. The small town 
banker may become very sériously in- 
volved before being discovered. His 
books are kept in a manner to suit him- 
self. He adopts no system that can- 
not be made to fit his own personal 
requirements, unless he wants to. Be- 
cause of the rather frequent losses on 
this class, surety companies are watch- 
ing rather closely the small town fidel- 
ity business being presented at this 
time. 





Smith With Royal Indemnity 


SAN FRANCISCO, CAL. July 23— 
E. C. Smith, former surety underwriter 
for the Aetna Casualty & Surety at Los 
Angeles, but engaged in other lines for 
past year, has been appointed superin- 
itendent of the bonding department of 
the Pacific department of the Royal In- 
demnity at San Francisco. 








is only necessary to say that certain 
property disappears, that how it dis- 
appeared is not known but that it is 
gone and payment is desired. Whether 
or not the loss is bona fide, is difficult 
to determine, but because a situation 
of this kind may arise so easily, bur- 
glary underwriters are attaching more 
importance to the moral hazard in the 





fake claim in burglary insurance. It 


business. 


ATTORNEYS ENTER BOND FIELD 





Write Judicial Business Themselves 
in Small Towns—Worth Culti- 
vating in Cities 





In the smaller towns, surety com. 
panies are practically forced to ap- 
point attorneys as agents for the writ- 
ing of judicial business. The small 
town attorney will not give his judicial 
business to the regulary established in- 
surance agency, but as soon as he dis- 
covers that it is possible to earn a 
commission in writing judicial busi- 
ness, he gets the agency for a surety 
company himself and handles the busi- 
ness direct. It is only rarely that the 
small towns may be found where the 
attorneys are not writing judicial 
business and are being to any extent cul- 
tivated by the local agents. But al- 
though the attorney is the direct 
writing agent for a surety company, he 
is not very aggressive in rounding up 
judicial business in most cases. For 
instance, if he is handling a case for 
a client and makes the suggestion that 
he execute a bond as’required by court, 
if the client registers an objection and 
indicates a preference for a personal 
surety, some close friend or relative, 
whereby the cost of furnishing the cor- 
porate surety bond may be saved, the 
attorney will not press the point too 
strongly as the small commission 
earned is not to be compared with the 
total fee in the case. The attorney 
does not want to give his client the 
impression that he is a small commis- 
sion grabber and will readily agree to 
the personal surety suggestion rather 
than to make an issue out of the case. 
The surety underwriters’. association 
permits member companies to have 
only one agent in a small town, al- 
though an arrangement under which 
one agent and a soliciting attorney are 
appointed, is. now permitted. As a 
rule, judicial business is not of very 
much consequence to the local agent 
in the smaller town where the attorneys 
do not maintain so much dignity and 
are really not specialists. The small 
town attorney is usually a jack of all 
trades and does not feel that he is 
lowering his dignity to execute judicial 
bonds or do any other kind of clerical 
work by means of which he may earn 
a commission or fee. In the larger 
cities, the attorneys are more on their 
dignity and a little cultivation of them 
by the local agent will often establish 
a very profitable source of income. 





©. L. Bartlett, aged 58, until recently 
executive engineer for the Southern Surety 
of Des Moines, died suddenly at Denver 





Monday. Bartlett was en route westward 
on an automobile tour. 
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Capital Assets 
$500,000.00 $1,000,000.00 
Lines Branch Offices 

Fidelity & Surety Bonds |} . ces . mn 
Plate Glass, Burglary Craik Bills 
Health and Accident Dallas © 
Automobile Liability St. Louis 
Property Damage and morn “tae 
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Collision Insurance aby 



































AUTOMOBILE AGENTS WANTED—Licensed in Neb., lowa, Kans., Mo., 
; Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 

















GENERAL ACCIDENT 
Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 


Meeker-Magner Co., C. Borhus, T. Grant Slaughter, 
Insurance Exchange, Plymouth Bldg. Todd Bidg., 
Chicago, Ill. wiinneapolis, ‘Minn. __ Louis » Ky. 
The Roberts Cc., Neale-Phypers Co., H. S. Kenents, 
Roberts Bldg 1242 Huron % 603 Pioneer Bldg., 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
W. E. Barton H. H. Neale & Co., American Insurance Agency 
“$04 Indiana Trust Bidg., Empire Bldg., Globe Building, 
° Indianapolis, Ind. Detroit, Mich. St. Paul, M 








C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


Record For Money-Making Contracts 
Growth Unsurpassed For Good Agents 











Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BONDS JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 
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ENTERPRISING INSURANCE CO. OF NEW YORK 
LIBERAL Home Offices 47 CedarSt., New York City 
PROMPT || PLATE GLASS, BURGLARY, ACCIDENT, 
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WORKMEN'S COMPENSATION 











RADICAL CHANGE IN MICHIGAN 





Important Amendments Made in Com- 
pensation Law Which Becomes 
° Effective on Aug. 13 





DETROIT, MICH., July 22—Some 
radical changes have been made in the 
Michigan compensation law, as the re- 
sult of the amendment which goes into 
effect Aug. 13. The most important 
changes are: 
The precentage of wages is increased 
from 50 percent to 60 percent. 
The maximum payment per week is 
$14 and the minimum $7. 
The waiting period is reduced from 
two weeks to one week. 
The medical service is increased 
from three weeks to ninety days. 
The maximum period of indemnity 
is increased from 400 weeks to 500 
weeks. 
It is estimated that the result of the 
amendment to the law will be an in- 
crease in compensation payments ap- 
proximating 48 percent. However, the 
new rates which have just been pro- 
mulgated are not increased in that 
proportion. 
Taking a few of the leading indus- 
tries, the basic manual rates under the 
old and new manual compare as fol- 
lows: 

Ola New 
Industries Rate Rate 
Automobile Manufacturing. .$1.25 $1.52 
Furniture Manufacturing... 1.65 2.00 


Iron Foundries ............. 1.81 2.18 
Drug Manufacturing........ .68 82 
Carpenters & Contractors 

(small buildings)......... 2.16 2.62 
ON: PEOB oicasiiuser sha cnwus 6.50 7.89 


These rates, taken at random from the 
manual, indicate a general increase of 
about 20 per cent. This increase appears 
to be fairly well maintained throughout 
and is certainly moderate enough in view 
of the increased payments which will 
be required under the new law. 

While no definite action has been taken 
so far, it is generally understood that all 
policies will be endorsed as of Aug. 13, 
indicating the advanced rates. It has 
been suggested that existing policies be 
allowed to run to expiration without in- 
crease and that the advanced rates be 
applied only to new policies and re- 
newals. It is manifest that this would 
mean that the company would have to 
carry a very considerable risk at an 
inadequate rate, so it is altogether likely 
‘tthe universal rule will be to endorse all 
policies as soon as the new law takes 
effect. 





Minimum Premium Reduced 


Some progress in getting nearer to the 
hazards of aircraft operation is reflected 
in the amendment to the Massachusetts 
Rating & Inspection Bureau’s rate man- 
ual. In a bulletin just issued the Bureau 
announces that the rate of $1,000 mini- 
mum premium per employe engaged in 
operating and demonstrating an aeroplone 
has been withdrawn, and instead a rate 
is established of $300 per employe for 
aircraft operations, commercial or pri- 
vate, “excluding demonstration, testing, 
instruction, public exhibition, trick or 
stunt flying’; and $480 minimum prem- 
ium per employe where the operations 
above excluded are covered. 





Life Agents Not Employes 


FARGO, N. D., July 22—Assistant At- 
torney General Sheets has ruled that life 
insurance agents are not employes of the 
companies within the meaning of the 
North Dakota compensation law and not 
covered by that law. His ruling reverses 
one previously made by L. J. Wehe, mem- 
ber of the state compensation commis- 
10nNn. 





Non-Compensation States 


The states that do not have compen- 
sation laws are now Arkansas, Missis- 
sippi, Alabama, Georgia, Florida and the 
Carolinas. Legislatures were in session in 
all these states during the year except 
Mississippi. The Georgia legislature 
started June 25, and Alabama adjourned 














sation bill already having passed one 
house in that state. Opportunity for 
Georgia to vote on the compensation act 
will be given. 


GIVES REASON FOR BUREAU 








President Stone of the Maryland Casu- 
alty Tells Why Central Rating 
Organization Is Needed 





President John T. Stone of the Mary- 
land Casualty is decidedly in favor of 
having a centralized rating bureau for 
compensation insurance. The National 
Council of Workmen’s Compensation 
Insurance composed of the various rat- 
ing organizations is now formulating 
a plan so that it can take over all the 
rate making activities of the various 
state compensation boards, the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau as well as the rating machin- 
erty of the mutuals. President Stone 
says that the rating bureau will be ex- 
clusively statistical and mathematical. 
It will be entirely apart from all ques- 
tions of competition. It will be more 
dependable in its rate findings than the 
present bureau, in his opinion, because 
its basis of exposure and of calcula- 
tion will be broader. President Stone 
says there will still be the contest be- 
tween the two classes of carriers, non- 
participating or stock companies and 
participating or mutuals of the several 
subclasses. Each will urge its claims 
upon the patronage of the insuring pub- 
lic as against the other. Mr. Stone says 
there will always be need for an asso- 
ciation of stock companies. 


Reasons for Central Bureau 


There are certain facts that appeal to 
Mr. Stone showing the advisability of 
a central rate making bureau. He 
enumerated them as follows: 

That a substantial amount of the total 
workmen’s compensation insurance writ- 
ten in the United States is now carried 
by mutual associations and by state 
funds. 

That those classes of carriers must be 
recognized as existing factors in the 
business. 

That their tabulated experience is nec- 
essary in any comprehensive scheme of 
rate-making upon a statistical basis. 

That they have a readily understand- 
able unwillingness to be absorbed by 
the present bureau since it is, and has 
always been, an exclusively stock com- 
pany organization. 

That there is a manifest preference 
among insurance commissioners and in- 
dustrial or workmen’s compensation 
boards for state rating boards, whose 
membership shall include all carriers of 
workmen’s compensation insurance, ra- 
ther than for branches of the present 
bureau, as the instrumentality for the 
adaptation of the basic manual of rates 
to the conditions within the given state, 
and for the supervision and regulation 
of premium rates and practices. 

That this preference threatens to g0 
to the length of establishing such state 
rating boards entirely independently of 
any recognition of the basic manual of 
rates, and, therefore, involves the dan- 
ger of the adoption of state manuals of 
rates based upon inadequate and, there- 
fore, inaccurate statistical data. 

That a national statistical rating and 
inspection bureau, including in its mem- 
bership all stock companies, mutual as- 
, sociations, and state funds, will give 
‘recognition to all of these conditions, 
will meet the requirements recited, and 
will avert such dangers as may now 
exist because of the absence of such 4 
bureau. 





Larger Compensation Premiums 


A casuaity underwriter remarked 
the other day that one of the noticeable 
developments in the business has been 
the size of the compensation premiums. 
A few years ago a $1,000 premium was 
something to talk about. Let an agent 
or solicitor bring in an application that 
involved $1,000 and it was shown all 
around the office. Now there are plenty 





its legislature to meet July 8, a compen- 


of premiums of $10,000 and $15,000 and 
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some run as high as $40,000 or $50,000. 
This shows, of course, the increase in 
rates, the growth of big risks and the 
higher wages. Things are done on a 
much larger scale now and the big: pre- 

ms in compensation insurance are no 
longer rare. In some cases during the 
war period, premiums ran up even be- 
yond $50,000. 





Hold Down the Estimate 


Speaking about the practice of local 
agents getting the initial premium a 
compensation underwriter said that re- 
gardless of all the educational work and 
insistence of general agencies and home 
offices the broker or soliciting agent still 
gets his original premium estimate down 
as low as he dare. He feels that he has 
a much better chance of getting the as- 
sured with the low estimate and then 
taking his chances on satisfying him 
after the pay roll is audited and the 
additional premium is found. By that 
time the new policy has gone into effect 
and probably two months have elapsed 
on its term. Then the pay roll is audited 
and the extra premium on the old policy 
is ascertained. In most cases this com- 
pensation underwriter says the assured 
does not hold the agent responsible and 
the latter is able to smooth it over so 
that the business sticks. 


Royal Indemnity in California 


SAN FRANCISCO, CAL, July 23— 
The Royal Indemnity, which discontinued 
writing workmen’s compensation busi- 
ness in California late in 1917, has re- 
sumed that line in the state, but will 
write only in limited area. 





Ohio Fund Has $19,066,685 


COLUMBUS, O., July 22—At the ending 
of the fiscal year, June 30, according to 
a report just made by the Ohio Indus- 
trial Commission, there was a balance of 
$19.066,685.59 in the workmen’s compen- 
sation fund. 

More than 300 employes of the Indus- 
trial Commission have formed an asso- 
ciation and threaten to strike unless 
their wages are raised. 





Coal Companies Form Reciprocal 


INDIANAPOLIS, IND., July 22—The 
state industrial board has received word 
that the coal companies operating in the 
state and who have been fighting the ef- 
fort to put them under the provisions of 
the compensation act, have formed a 
reciprocal association to carry their 
risks in case they lose their fight. John 
Lynch, Terre Haute, is to be attorney- 
in-fact for the association, to be known 
as the Lynch Coal Operators’ Reciprocal 
Bureau of New York. Only 25 of the 300 
operators have come under the law re- 
quiring them to file with the board proof 
of having engaged a compensation in- 
surance company to carry their work- 
men’s compensation hazards, or to file 
notice that they will carry their own in- 
surance. 





Want Threshers Under Law 


INDIANAPOLIS, IND., July 22—The 
Indiana Federation of Farmers’ Asso- 
ciations has sent notice to farmers sug- 
gesting to them -that -they make sure 
that the owners of the threshing ma- 
chines comply with the terms of the 
workmen’s compensation act. If the 
threshers have not done this the farmers 
Lecome liable with the threshers for 
compensation, physicians’ and hospital 
fees, in cases of injury to or death of 
employes while on the land owned by 
the farmers. 





Probing Oregon Commission 


Governor Olcott of Oregon has ap- 
pointed committee of nine to investigate 
the affairs of the State Industrial Acci- 
dent Commission and the operations of 
the state accident fund monopoly to de- 
termine the basis for the numerous com- 
plaints from organized labor. The com- 
mittee is composed of three employers, 
three workmen and three representa- 
tives of the state at large. 





California Amendments Effective 


SAN FRANCISCO, CAL., July 23— 
Department amendments enacted to the 
California compensation act by this 
year’s legislature became effective yes- 
terday. Approximately seventeen changes 
are made in law, the principal one from 
the insurance companies’ standpoint be- 
ing the reduction of the waiting period 
from ten days to seven days. 





NOT SOLICITING SIDE LINES 





Local Agents Going After Big Pre- 
miums Neglecting Miscellaneous 
Branches—Development in State 





DALLAS, TEX., July 22—There are 
only two general writing casualty com- 
panies in- Texas, the American Indem- 
nity of Galveston aad the Western In- 
demnity of Dallas. Both play an 
important part in the collection of 
casualty insurance premiums in Texas, 
although the former is entered in more 
outside territory and spreads its ac- 
tivities over a larger area than the 
Western of Dallas. 


Not Pushing Side Lines 
Texas agents as a class have not 


ualty side lines. As a matter of fact, 
a great number of Texas agents have 
large outside interests and cannot be 
persuaded to give very much attention 
to a class of business involving small 
premiums. As a result, Texas agents 
give practically all of their attention 
so far as casualty insurance is con- 
cerned, to the writing of workmen’s 
compensation and automobile business. 
Other branches of the casualty business 
do not get the attention, and are. not 
solicited as actively as in many other 
states. 


General Agencies Work 


Undoubtedly the big fire general 
agencies in Texas. are having a bene- 
ficial affect upon the local agents of 
Texas, in that they are educating them 
to the advantages of going after all 
branches of the casualty business. 
Hundreds of Texas local agents have 
established relations with one or more 
of the big fire general agencies. These 
offices provide the local agents with a 
full insurance service fire, life, casualty, 
live stock, etc. They have field men 
on the road constantly stirring up new 
business. They are stimulating casu- 
alty business as well as fire business. 
They are putting many Texas local 
agents through a course of education 
that is resulting in new and additional 
casualty business. As a class the casu- 
alty companies cannot afford to closely 
develop an agency plant in Texas be- 
cause of the long distance separating 
the towns. 


Avoid Oil Territory 


With few exceptions, all of the casu- 
‘alty lines in Texas have yielded a profit 
to the companies. In the oil regions 
and in the cities contiguous to the oil 
territory, the casualty business is de- 
cidedly undesirable. It is in these sec- 
tions that the speculative element is in 
evidence. The mixed population, the 
get rich quick fever and the more or 
less general absence of moral prin- 
ciple, makes the profitable writing of 
any branch of the casualty business 
impossible. In Ranger, Burkburnett 
and other towns of this character, the 
companies find the situation much the 
same as prevailed in western gold mine 
towns in the early frontier days. All 
of the undesirable elements are present 
and agencies in all new oil sections 
of Texas are given a wide berth by the 
casualty companies. 





Suit Over Bankers’ Casualty 
DES MOINES, IA., July 22.—Trouble 
has broken out among the members of 


Bankers Casualty of Des Moines and as 
a result, U. Burns has sued for a dis- 





solution and an accounting. U. Burns 
charges that J. R. Burns, Eldon Burns, 
J. Blaine Burns and Attorney Mose 
Cohen have frozen him out of the organ- 
ization because he did not agree with 
them in methods and class of business 
they proposed to handle. He has asked 
for a receiver and says that he is en- 
titled to at least $2,000 and says he has 
| had no profits as yet. 





given very much attention to the cas- ! 


the Bankers Casualty Finance company | 
which is in charge of financing the new , 


i 
t 


C. S. Cobb, Pres. 
E. G. Davis, Secy. 


SITUATION IN TEXAS ®S8 SS SSBB RBBB RERSRBRRRERERB ERB BBees 


Southern Surety Co. 


Des Moines, Iowa 


M. H. Cohen, General Counsel 


J. H. Huckleberry, Vice Pres. 
Jno. T. Suggs, Vice Pres. 





Capital $1,000,000 


Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 























“$2,5 


R. W. HYMAN & COMPANY 
1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT pelicy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President = General Offices, Chicago, Ill. 


Today See, Write or Phone 


OO FOR $1.00” 

























Home Office: 


STATE avwENCY 
Insurance Exchange, Chicago 

CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 








Interstate Casualty Company 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 

FERGUSON & HARRIS .- 
Columbia Bldg., Louisville, Ky. 
























THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary 


Cleveland Ohio 











Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Promp 


claim settlements made. : : : : : : : 3: : 2 


liberal 











Representatives Wanted in Ohio 






















THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 


Fire and Tornado and 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 


Phoenix Building, MINNEAPOLIS, MINN. 
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hicagoBonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 








Insurance 








Fidelity 
Official 
Judicial 
Contract 
Depository 


Accident 
Health 
Liability 
Automobile 
Plate Glass 








CHICAGO 


ponding 








Miscel- Co 
mpany 
laneous Burglary 
Surplus to 
Assets . Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, III. 
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Tn Fondling Sfeealny [imp 
CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
° . HOME OFFICE: 715 Locust St., DES MOINES 
FIDELITY AND J COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Annual Statement, June 30, 1919 








Pe ee ne a ee sy ene reer $1,573,772.55 
LER CU EN MOR  cciscscedcalecsncceesecchanechessoeseee 172,180.93 
CN i NN od nnn haan npssuckb idee obnheeheenheeeaeaen 1,000,000.00 
nee ee eee ee cee Pee ee eee Pre ere wer err 401,591.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 








Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 


WRITE FOR PARTICULARS 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President : L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohie Company Specialising on Plate Glass Insurance. Not on Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 














WITH BURGLARY UNDERWRITERS 





NOT ALIVE TO POSSIBILITIES 


Newspapers Advertise Burglary Insur- 
ance Needs Daily—Liberty 
Bonds Easy Mark 


INDIANAPOLIS, IND., July 22— 
“Agents are not alive to the possibili- 
ties of burglary insurance,” is the opin- 
ion of an Indianapolis general agent. 
“There are more holdups and bank and 
house burglaries being reported just 
now than I remember to have been the 
case at any time in the past. I heard 
a man say the other day that, instead 
of walking the short distance from the 
business district to his home when he 
is kept downtown after ten o’clock, he 
pays five cents and rides home on the 
street car, counting the nickel as a 
low-cost premium for holdup insur- 
ance.” 

Newspapers throughout the state 
contain stories of thieveries large and 
small, there having been a number of 
bank burglaries in the list. The papers 
are thus the agents’ best advertising 
medium for burglary insurance in all 
its forms at this time and those who 
are making any effort to write the line 
find that there is a real demand for it, 
close to the surface and easily worked. 


Willing to Pay 


While a great deal of residence busi- 
ness is being written with very little 
effort, the losses have become abnormal, 
especially within the past few months. 
The average householder, who has Lib- 
erty bonds and war savings stamps in 
his home desk or safety box, is usually 
an applicant for insurance, for it seems 
that burglars prize these securities as 
highly as cash. No one questions the 
recent advance in premium rates just 
now. It is protection that is wanted 
and every one seems perfectly willing to 
pay. : 

A feature of residence insurance here 
is the hold-up indorsement. When talk- 
ing insurance to a prospect, all the agent 
has to do is mention the hold-up clause 
and it is sold. Up to this time there had 
been little call for hold-up insurance 
written in connection with residence 
protection, but its importance has been 
brought to light through the frequent 
robbery of men on the streets at almost 
any time in the night. 


Banks Increasing 


Banks are increasing their insurance 
to some extent, but their safes are sup- 
posed to be proof against burglary and 
for that reason they cannot be convinced 
that they should go much further than 
they have in securing that kind of pro- 
tection. They all carry messenger hold- 
up insurance and this class probably has 
been increased materially since the epi- 
demic of burglary struck the town. 

The activity of burglars has opened 
the eyes of thousands of people to the 
importance of insurance, when they per- 
haps have never given a thought to it 
before. The offices are taking advan- 
tage of this awakening to secure the 
business while it is to be had, in the 
belief that once written, there will be 
no trouble in keeping it. Business has 
been stimulated to a degree that would 
not have been reached under any other 
circumstances and in this way the epi- 
demic has done some good.. 


Long Experience More Favorable 


While losses have been growing heav- 
ier, it is believed that the period of 
activity on the part of the thugs will 
have passed before very long and losses 
will not be so heavy but what the busi- 
ness will show some profit, at least. 
Taking it over a term of years, the rec- 
ord will in all probability be satisfactory, 
even though losses take a spurt occa- 
sionally and things look a little gloomy. 


Many Cases of Looting 


“So many of the smaller towns of the 
state have been doing a lot of war work 
that their banks have been forced to 
carry unprecedentedly large payrolls,” 
said the general agent above quoted, 
“that they have made attractive picking 
for bank robbers and we have had sev- 
eral bad cases of bank looting. In addi- 











tion to unusually large deposits of cash 
all of these smaller banks have also been 
carryimg on deposit many thousands of 
dollars of Liberty Bonds. They all ad- 
vertise that they will take care of their 
customers’ bonds without charge and, as 
very few persons had their bonds regis- 
tered, they have given the banks plenty 
of this sort of service to do. 

“Speaking of Liberty Bonds,” he con- 
tinued. “Nothing could have _ been 
planned more for the convenience of the 
burglar than has been the practice in 
all four loans of placarding the houses 
wherein bonds have been purchased. Be- 
sides being an outward evidence to one’s 
neighbors of loyalty the window cards 
have been a direct invitation to the bur- 
glar to come in and help himself. Few 
people, comparatively, ever owned gov- 
ernment bonds before and they have not 
realized that, unless their bonds were 
registered, they were as cashable to 
anyone into whose hands they might fall 
as would be so much currency.” 


Small Banks Need Insurance 


Even though the bonds may be kept 
in the local banks, they should be pro- 
tected by insurance, for few banks in 
the small places have safety vaults which 
afford much protection against a deter- 
mined gang of expert bank burglars. 
There have been a number of bank rob- 
beries in Indiana where Liberty Bonds 
represented the bulk of the loot taken. 
There are a few bank vaults in the larger 
cities which may be considered as pretty 
secure from. the attempts of outsiders to 
get at their contents. In Indianapolis one 
investor, however, who had bought some- 
thing over $100,000 in bonds, became a 
little anxious about his holdings and 
asked one of the local offices to give 
him figures on a burglary policy to cover. 
The investigations which the agent made 
convinced him against his own desire in 
the matter, that the burglary hazard of 
the strong vault in which they were 
being carried was too negligible to jus- 
tify carrying insurance against it. But 
this is a rare case as the bulk of these 
bonds is really within comparatively easy 
reach of the nimble-fingered fraternity. 
There is a distinct opportunity for local 
agents to increase their incomes by writ- 
ing burglary insurance and the newspa- 
pers are boosting their enterprise with 
every issue. 

Business Good 


Other Indianapolis general agents re- 
port that demand for burglary insurance 
is nnusually good. “The demand is 
greater than I have ever known it,” said 
one. “Our office has doubled our burglary 
premium: during the past year.” 

Burglary insurance is one of the lines 
which agents do not seem to work with- 
out special prodding. The bulk of the 
business is written by specials who go 
about the field, stimulating the agents’ 
efforts and giving them the benefit of 
this special service. There is no reason 
why any local agent might not equip 
himself with the necessary information 
and go out right now and “make a kill- 
ing” with the line. 


A 


Sue Bank for Bonds 


INDIANAPOLIS, IND., July 22—Twen- 
ty-eight suits have been filed in the 
Circuit Court at Greencastle, Ind, 
against the Farmers State Bank at Bain- 
bridge by owners of Liberty bonds that 
were in the vault when it was blown 
open and robbed Dec. 2 last. The suits 
charge that the bank accepted the money 
for the bonds and refuses to repay it; 
that plaintiffs contracted with the bank 
to buy bonds and to deliver them, but it 
has failed to do so; that the bank failed 
to notify the individuals that the bonds 
were ready; that the bonds were placed 
in an insecure vault and that they were 
negligently cared for and allowed to be 
stolen when the bank officials knew the 
vault was not safe. 





Grayson L. Fairbank, general agent at 
Richmond, Va., for the American Credit 
Indemnity, who was granted a leave of 
absence a year ago to engage in war work 
in France, was recently elected treasurer 
of the Y. M. C. A.-A. E. F., operated un- 
der the National War Work Council of the 
Young Men’s Christian Association. He 
is now engaged in directing the disposal 
of the large amount of property acquired 
by the Y. M. C. A. in France during the 
course of the war and in adjusting a num- 
ber of leases. 
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22 STATES 


anid some undeveloped terri 
in all of them. sing 


Special Agents wanted for our 
**Special Farmer’s Policy”, 
in Illinois, Indiana and Ohio. 
District Managers territory 
open. Most complete line of 
special policies on the market. 


Cash Capital $200,000.00 
Net Surplus 97,000.00 
Admitted Assets 367,475.00 


INTER-OCEAN CASUALTY 
COMPANY 
CINCINNATI, OHIO 



















































AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 








MERICAN |i 4BiLITY | 






COMPANY. . 


SPECIALISTS IN MONTHLY PAYMENT 
Accident and Health Insurance 
Agents Wanted 
W. R._ Sanders, Secretary 
Citizens National Bank Bidg. 
$100,000 Insurance Dept. Deposit 
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CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases 
he refers to a fie'd representative will be promptly and 
efficiently handied without further supervision. 
i R. L. NASE 
Adjuster for Casualty Companies 
Liability, 1109-10 Mutual Bldg. Territory 
|e me pae Richmond, Va. — 
ent 
No. Carolina 








THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 













Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 













NEGLECT BOILER LINE 





AGENTS PASSING UP BUSINESS 





Comprehensive Canvass Would Line 
Up Many Additional Risks in 
Average Town 


Steam boiler companies are con- 
stantly impressed with the fact that 
local agents are not making a very 
| comprehensive canvass for this class 
of business. It is not at all unusual 
| for an inspector to pick up business 
' on five or six risks in a town simply in 
the course of his inspection work and 
| without spending a great deal of ex- 
tra time. This demonstrates clearly 
that there is a great undeveloped field 
in boiler insurance that agents may 
cash in on if they will simply make a 
little effort. The vice-president of one 
of the steam boiler companies said re- 
cently that the way to round up the 
greatest amount of boiler business in 
the quickest time is to compile a list 
of all of the manufacturers in a town, 
or in one section of a town and then 
start out a canvass for steam boiler 
insurance, confining the entire selling 
talk to this one form of indemnity. 
If steam boiler insurance is carried the 
expirations should be secured, if pos- 
sible, but if no insurance is in force, 
there is a good chance for business, if 
a full solicitation is given. 


War Work Impaired Equipment 





Many manufacturing concerns found 
their boilers to be in very poor shape 
at the close of war, owing to the fact 
that it was necessary to run the equip- 
ment at high pressure practically 
without stopping, month in and month 
out. Even when production went back 
to a normal basis, the hazardous con- 
dition of the boiler was not discovered 
until steam boiler insurance was taken 
out and an experienced inspector got 
on the job. Vital defects are often 
overlooked by local engineers or fire- 
men who seem to feel that a steam 
boiler inspection consists of scraping 
the scale out of a boiler and very lit- 
tle else. Improper handling of boilers 
often results in cracking, not necessar- 
ily due to explosion. In fact, probably 
more boilers are cracked as the result 
of improper handling, being only half 
filled, water leaking about the sides, 
etc. than by explosion. Realizing 
this, the steam boiler companies have 
for some years been covering this fea- 
ture for an additional premium of $20 
so that the old conditions under which 
a property owner might sustain a total 
loss although no explosion occurred 
have been removed. 


Renewals Almost Certain 





' continues in that position. 








Unlike many other forms of casualty 
insurance, the danger of boiler insur- 
ance not renewing is very remote. The 
business is written for three years and 
once the assured has had an oppor- 
tunity to see the value of the inspec- 
tion service, which can be clearly dem- 
onstrated in much less than three 
years, there is no chance of a return 
to the old hit or miss methods. The 
policy stays in force because the con- 
trast in conditions is so strikingly ap- 
parent to the assured. Thus the agent 
in writing a steam boiler policy is not 
simply writing a piece of business for 
three years, but one which will stay on 
the books indefinitely and viewed from 
this standpoint, which is the true 
method of measuring: the value of 
steam boiler insurance, the line is a 
very profitable one for the local agent 
to solicit. 


S. W. Adams, who was formerly man- 
ager of the Aetna Life at Atchison, Kan., 
has joined hands with O. T. Cropper, 
manager of the company at Topeka. This 
consolidates the Atchison office with the 
Topeka office. Mr. Adams becomes as- 
sistant manager at Topeka and G. W. 
McClung, who was assistant manager, 





AMERICAN BONDING: 
CASUALTY COMPANY 


SURETY |CASUALTY 


BONDS INSURANCE} 


Over $700,000.00 in Sioux City, lowa Writing Surety and 
—- —— GUS A. ELBOW. President Fidelity Bonds, 
| eae cose Depart- ELBOW, Pres and miscellaneous 


ment ‘or protection | Assets, Dec. 31, 1918 | Casualty lines in 


of Policy-holders. $ 1 3 65,27 5.23 fourteen States. 



































Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000 Write for Territory 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


MACON GEORGIA 














AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of March 3l1st, 1919. 


CABET CAP Ue ae as Soa oin ccn ge eds ctdcdcedendeces daddceccacueues $ 500,000.00 

pi git Sy. pen Ars eras ee 500,000.00 

NET ADMITTED ASSETS.................... cc cccceees over 1,700,000.00 
OFFICERS: 

SEALY HUTCHINGS, President JOHN SEALY, Vice-President 


GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all forms of Fidelity and 
Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 
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The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











THE NATIONAL 





UNDERWRITER 


July 24, 1919 














Place Your Reinsurance With 
A U. S. Company 


CASUALTY REINSURANCE 
ACCEPTED ON OPEN TREATY 


Acquaint us with your requirements 


Employers Indemnity Corporation 


NEW YORK KANSAS CITY CHICAGO 
35 Nassau St. Commerce Bldg. Insurance Ex. 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 





OF LONDON, ENGLAND 


Head Office, Chicago F. W. LAWSON, General Manager 





CONKLING, PRICE & WEBB............Gen. Agts. Illineis, Me., Ind., 1423 Insurance ae Cat 
FRED. L. GRAY COMPANY..... Northwestern Managers, 828-896 Security Benk Bidg., laneapalie 
RAYMOND & RAYMOND.....csccccccceccsees ts, Seuthern Jeurnal Bidg., Detrott 
ALFRED PAULL & SON......... Genera] Agents, West Vi Trade Bi Wheeling 
SSR Gen. 8., North Leader-News Bidg., Clevelan 
C. C, ROTHIER & COMPANY........... Gen. » So. Ohio, 1217-18 First Nat. Bi Be 
EN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bidg., ; 1768 L. C. Smith » Seattle 
THE MERRILL, DODGE & JACKSON GO........ Gen. Agts., Lueas Co., Preduce Exch. ° . Ohio 
O'CONNOR BROS.-McCUNE AGENCY.........ccsccsccsceccccccses Dist, ., Savings » Lima, Ohio 











Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


P. A. COOLING CO. General ts, 404 Amer. Central Life Bldg 
: ednenea ie tna e~ 


OSCAR R. WITTE & CO., ts, 403-6 Wainwright Bldg. 
it. Louis, 
FRANK V. SMITH & BROS., General y Hace 428 Reserve Bank Bldg. 
Kansas City, Mo. 
E. J. MILLER, nag fa t, 311 Gas & Electric Bldg. 
ver, O. 
JOPLING & WHITESID) Ge al 305 Hi Bidg. 
- ———— 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automebile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 


















\°The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnormal 

all cutetanding covered qnscunta, bat earvas so peueeab anion, ses 

If you are a manufacturer or jobber, write for the full particulars of this service, 

415 Locust St., St. Louis, Mo. 91 William St., New York 
? OFFICES IN ALL PRINCIPAL CITIES 

i R.J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 

















ACCIDENT AND HEALTH 














VARIED ACCIDENTS AT HOME 





Travelers Classifies Claims It Paid for 
Strictly House Injuries Dur- 
ing Last Year 





“The vision of ‘home’ is that quiet 
place where we enjoy comfortable 
sleep, good meals, if we are fortunate, 
putter around a bit, and rest up in the 
evening,” says the Travelers. “A nice, 
safe, quiet retreat, where nothing very 
exciting happens unless the house burns 
down, a cyclone hits it, or the kitchen 
boiler explodes. It is a true vision un- 
til something happens to disprove it, 
and then we get a list something like 
the following, and find that some peo- 
ple cannot get in or out of bed safely; 
that they let doors slam on their fin- 
gers; that someone leaves broken glass 
for others to step on; that 1oug caye- 
rience in shaving does not make per- 
fect; and that the seductive bathtub 
and a cake of soap are a dangerous 
combination. People with the best in- 
tentions fall downstairs, and a lot of 
other things occur that we never 
thought of. ‘There is no place like 
home’ for accidents to happen, for 
24 percent of all accidents happen in 
just the place that is supposed to be 
safest.” 

The accident claims paid by the 
Travelers in 1918 are: 

Home. 

No. Amt. 
Burned in burning house.. 1 $15,000.00 
Scalded and burned while 


cooking, etc., cleaning. ..114 6,103.89 
Burned while lighting 

CUBR; (BEG? 6 sls 6s Sa Sees 33 2,768.21 
Injured while working 

around barn, shed, etc...357 26,620.08 
Malis.on stairs. .....-6..6.034 238 27,834.18 
Cutting corns, toe nails, 

MMBOr HMB 6 oo caiesere 33 1,528.04 
PRN oo isos orca SE oie 81.. 3,916.10 
Slipped in bath tub....... 53 9,503.55 
Slipped on rugs, floor, etc.. 81 7,980.33 
Falls from chairs, tables, 

GMCS AAG as Seleecn seg ioe 47 3,866.11 
Runs into beds, bureaus, 

GORE; (QUGi 33 nce Clawson 123 5,568.05 
Cut on bottles, sharp in- 

BETMIMORES © 6.6.5.5. 5 6x on 172 6,357.11 
Slips on lawn, etc........ 243 16,982.91 
Falls from ladders, trees.. 78 28,028.89 
Foreign particles in eye.. 50 1,725.48 
Hit by falling objects..... 111 5,252.00 
Getting in and out of bed.. 18 1,268.83 
Poisoned or infected....... 155 13,620.47 
Finger caught in door, etc. 59 2,071.43 
Stepped on broken glass, 

sharp instrument, ...... 77 3,016.34 
CAOPViINS O06 .5 5 663s So5 ds 12 776.30 
Pet animal bites, etc...... 24 790.40 
Carrying children — finger 

in Gye, ete. Roc... iis. 24 1,423.51 
Lifting and moving ar- 

RM 8 cans oi sca as ae at 123 8,903.23 
Miscelleanous ............ 218 76,033.72 
Hand tools — hammers, 

BROS Cs 86. cca wine 113 4,084.65 

PUR 46. <ss hears 2,638 $281,023.82 





The National Casualty of Detroit has 
reinsured the business of the Home Cas- 
ualty of Oklahoma City, and has appointed 
— Farra as state agent for Okla- 

oma. 


GETS OUT A NEW CONTRACT 





Equitable Life of New York Announces 
the Last in Its Series of 
Policies 





NEW YORK, July 23.—Completing 
the series of policies originally planned 
for its accident and health department 
the Equitable Life of New York has a 
new personal accident contract which 
it will supply to its agency force, once 
the form has been approved by the 
various state insurance departments to 
which it has been submitted. 

The new policy grants benefits for 
death or injury suffered through acci- 
dental means only, and will be issued 
separate and apart from the life con- 
tracts of the organization. It will be 
sold desirable applicants from 20 to 
25 years of age and will be continued in 
force up to the age of 65, being non- 
cancellable throughout the _ entire 
period, up to age 65, providing pre- 
miums are regularly paid. 

A schedule of benefits with double 
allowances for death or injury sustained 
while traveling as a passenger upon 
common carriers, in elevators, or in 
burning buildings is arranged. Rates, 
which have been scientifically com- 
puted, will be upon the step rate plan, 
graduating from age 25 to age 55. 

The policy will be written for $1,000 
and it multiplies of $500 up to $30,000, 
doubling to $60,000. The contact is one 
that will appeal to a fine type of pros- 
pects and should prove easily saleable. 





Rhodes Back From France 


ft HARTFORD, CONN., July 22.—James E. 
Rhodes, 2nd, who left the Travelers in 
February, 1918, has returned to this city 
from France, where he was engaged in 
Y. M. C. A. work. Since October he has 
‘been connected with the accident and 
{health claims of the Y. M. C. A. and 
Red Cross workers. The Travelers has 
a group contract covering the workers 
in the Y. M. C. A. and Red Cross abroad, 
‘and Mr. Rhodes was at work adjusting 
claims for the Y. M. C. A. 

Mr. Rhodes is now planning a two 
week’s vacation in Maine, after which 
he will return to his work in the local 
office of the Travelers. 





Some Ill-Feeling Apparent 


NEW YORK, July 22—A lack of co- 
operation in the efforts made recently by 
a number of the health and accident 
companies to secure some sort of unifor- 
mity in increases in health rates is 
blamed by some of the executive officers 
for the failure of the movement and ap- 
pears to have resulted in considerable 
ill-feeling. Altogether the companies 
appear to be farther apart than at the 
beginning of the year, when a need for 
united action was felt as a result of the 
influenza epidemic. 

It is charged that some of the com- 
panies refused to enter into a conference 
on the subject, but took independent ac- 
tion, and then charged their competitors 
with refusal to co-operate, because they 
would not follow this action. Consider- 
able “backing and filling” in regard to 
making rules effective on certain dates 
and then rescinding these orders also 
has been charged. 





mo 








HoTeEL RONTENELLE 


OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


woe en ww nncen 


330 Rooms—330 Baths 


One person - - - - §$2,50 
Two persons - - $3.50—$7.00 








C. C. Dietz’s New Location 


Reporting Company of New York, that 
Charles C, Dietz, who has been connected 
with its organization for over six years, 
has been appointed manager of the Chi- 
cago office and the western division. For 
the past eighteen months Mr. Dietz has 
been assistant manager and lieutenant 
to W. P. Edris, the president of the or- 
ganization. He is fully qualified for his 
new appointment. Martin J. Peters, the 
present manager in Chicago, has been 
called east to work in connection with 
the home office.- As a token of apprecia- 
tion, a dinner was tendered to Mr. Dietz 
Thursday evening. The entire staff of 
the New York office was present, includ- 


It has been announced by the Jordan 


Casualty Notes 


The Hartford Trust Company of Hart- 
ford when consolidating with the Con- 
necticut, 400 feet distant, had occasion to 
move $8,000,000 in securities. The entire 
amount was insured in the Aetna during 
the time of its transfer. 

General Manager Herbert C. Thistle- 
ton, of the London Guarantee & Acci- 
dent, is expected to arrive in New York 
early in September en route to visit the 
company’s agencies around the world. 
Mr. Thistleton was here several months 
ago. 

Jack Eddy, well known in the Iowa cas- 
ualty insurance field for years, proved his 
own detective and recovered his own stolen 
automobile. ddy was informed that 4 
man was trying to sell his Chandler at 4 
Coon Rapids garage. The thief escaped, 











ing wives and friends. 


but Eddy has his car again. 
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PROMPT 
PAYMENT 
OF CLAIMS 


This, perhaps more than 
anything else, lends assist- 
ance to the representative in 
the procuring of new health 
and accident business, and 
materially helps to keep the 
renewals. 





Disability claims are paid 
weekly. 


Death and dismemberment 
claims paid on notice with 
proof. 


All forms of policies include 
a $100.00 additional benefit 


in event of death from sickness. 


Non-classification of risks—you can write the majority of occupations 
at the same premium. 


Liberal commission contract to representatives 
in Indiana and Illinois. 








Indianapolis 





FEDERAL SAVINGS & INSURANCE COMPANY 


Incorporated 1889 


Indiana 
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The Money Saving Service 


Friend Insurance Agent: 


In our last chat we asked you to remem- 
ber that your clients were taking 


An Unconscious Loss 


wherever and whenever they were conducting 
their today’s business upon the basis of 


Pre-War Values 


and we called your attention to the fact that 
part of this loss was actual and part contingent. 


The Actual Loss 


arises from the fact that, in such case, they are 
not figuring on or laying aside a sufficiently 
large amount of depreciation and they are not 
charging into the cost of their product - 


A Proper Amount 
of money to replace the property, as 
Depreciation Destroys Its Value. 


It is a well recognized fact that the manu- 
factured goods should carry as a part of the 
cost of manufacture their just proportion of 


Current Depreciation. 


This can only be done properly on the 
basis of 


Present Day Value to Replace 


the property with property of like kind and 
character. 
Only an Appraisement 


will disclose what that is. 


Nig gull | 
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The Contingent Loss 


may or may not occur, but that will depend 
upon whether the property is damaged or de- 
stroyed by Fire or some other elemental force. 


If It Is So Destroyed, 


then the contingent loss will be proportionately 
great, how much it may be depending upon the 
extent of 

The Loss or Damage 


that takes place. 


Again this contingent loss, like the actual 
loss, can only be prevented, with certainty, 
by having 


An Up-to-date Appraisement 
and carrying insurance in accordance with 


The Facts Disclosed Therein. 


Such an appraisement will cost but little 
and we submit that it is 


An Unsound Policy 
that forbids it. 


It Is Better to Be Sure than Sorry! 


Regrets never replaced property or pro- 
duced anything but regrets— 


Get The Do It Now Habit! 


Advise your clients along this line and 
then, no matter what happens, 


Your Skirts Are Clear. 
It Is An Investment, Not An Expense. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important 
factors in business today. 

— Sell Both PARTICIPATING and NON-PARTICIPATING Policies—A 

g Advantage in meeting competition. 

3 WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many 
Total Abstainers could you Insure if you could offer this advantage? How 
much would it help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and 
instruction until he is a success—Every man must make good—He is our 
partner—His Success is our Success. 

5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 

All promotions are made from the ranks of our own agents—Each man has 
an opportunity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the 
agent the advantage of the “Best Sellers” in the Insurance Market. Every 
Policy the best we can make it. Special Policies for Total Abstainers. 

7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give 
dividends besides—This Policy is our G. P. A—It is our best seller—FOUR- 
TEEN MILLION OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Partici- 
pating and Non-Participating plans. A check from beyond the grave is 
Daddy’s monthly contribution to the family. 

9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed 
our Service has just begun. Death Claims are allowed within 30 minutes after 
proofs received at Home Office and check immediately issued. No delay— 
No red tape. This Service makes our agents popular. 

10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No 


Investments are made in any other Securities (except Liberty Bonds)—Rate 
of Interest 6.2%. 


11—WE ARE DEVELOPING NEW TERRITORY and making new opportuni- 
nN agents—WE MAKE THE CHANCE FOR YOU TO MAKE 


12—We offer to good clean men a LIFETIME CON- 
TRACT direct with the Company, giving full advan- 


tage of all there is in the business and in the best 
territory in the world. 


To Good Clean Men We Offer Success 
May We Prove Our Offer? 


PEORIA LIFEMSUtNcé 


PEORIA LL LINGES —— 
LIFE INSURANCE SECTION 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 





Agency Opportunities 
Nineteen States 





Wm. A. Watts, President. 
Established 1894 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 


































































The Close of the Day’s Work 


ine you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly — 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a ‘direct cooperative spirit 
generously given.! 


Inter-Southern: Life 


JAMES R. DUFFIN, President 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 










































MR. SUCCESSFUL LIFE INSURANCE AGENT 
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General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District ef Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 
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WANTS ALL WAR RISKS 
TURNED TO COMPANIES 


Senator Calder Considers Intro- 
ducing Bill to Dispose of Work 
of Bureau 


BETTER FEELING IS SEEN 


Congress Will “See It Through” But 
Doesn’t Favor Extending Gov- 
ernment Insurance Idea 


WASHINGTON, D. C., July 22. — 
Although there is a far more friendly 
feeling in congress in the last few 
weeks toward the Bureau of War Risk 
Insurance than existed earlier in the 
year, the amiability seems to be in- 
spired rather by increased confidence 
in the successful working of the bureau 
and by respect for the good intentions 
of its new managers than by any grow- 
ing sentiment in favor of government 
insurance. 


pledges to its defenders. 


Government Guaranty Proposed 


One of the 


with the soldiers. 


surance puzzle. 
measure in certain contingencies. 


Senator Calder’s plan is simply to 
invite the big life insurance companies, 
in effect, to become agents of the gov- 
ernment in administering the immense 
Of course the 
premiums charged on the original con- 
tracts, at any rate, have not been suffi- 
cient to meet the liabilities and it has 
been necessary for the War Risk Bu- 
suppleméntal allow- 
ances Or appropriations to meet the 


life insurance trust. 


reau to obtain 
deficit. 


Would Reimburse Companies 


Under Senator Calder’s proposed bill 
the government would undertake to re- 
imburse the insurance companies for any 
sums paid out in excess of what the pre- 
interest 
earned on the fund, would aggregate. 
This could easily be ascertained. Gov- 
ernment actuaries could quickly arrive 
at the cost, and it wouldn’t require a 
skillful mathematician to determine how 
much the government owed the com- 
panies at the end of each year or any 


miums- collected, plus' the 


other chosen period. 


The companies have the machinery for 
To handle the increased 
business all that would be necessary 
Would be an increase of the working 
force. The War Risk Bureau could sup- 


such work. 


ply all the needed clerical help. 


The risks, according to the idea enter- 
tained by Senator Calder, would be pro- 
rated among the companies, regard being | surance as now carried by the bureau 
had to the size, standing and other | of war risk insurance, and publicly urged 
necessary qualifications. In reality they | through the press of Nashville that all 
they would |ex-service men retain their government 
Simply undertake the management of a | insurance. 


Would assume no_ risk; 

















In fact, there is no doubt 
that, were the thing to be done over 
again, the protection of the soldiers 
would be provided for in some other 
way. This congress, at least, is not in 
favor of any extension of the insurance 
function as a governmental activity. It 
does feel, however, that the project now 
in hand must be carried through as well 
as possible, to redeem the nation’s 
There will 
be much dispute about the method, but 
the government will “see it through.” 


interesting proposals 
which has been made is that the whole 
administration of the War Risk Bureau 
be turned over to commercial com- 
panies, with a government guaranty to 
them that there shall be no loss in per- 
forming the service and completing the 
contract which the nation has made 
That this proposal 
is not without powerful support is in- 
dicated by the fact that Senator Calder 
of New York is now considering the 
introduction of a bill providing for such 
a disposal of the whole government in- 
He will bring in the 


MORE FIGURES FOR HALF YEAR 








Reports from life insurance com- 
panies on the business for the first six 
months of 1919, in addition to those 
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Bankers Life, Neb..........+- 8,550,240 
Central Life ......... Sebewe ats 11,763,011 
Continental Assur., Ill........ 3,171,610 
Continental Life, Utah........ 3,609,843 
Equitable Life, Iowa......... 30,132,729 
Eureka Life ....... bectunevesi. -geaneeas 
Fort Worth Life............ P 1,503,400 
Guardian Life, Wis.........- 1,657,150 
Home Eafe ...i 2.2000 e< 21,084,005 
Kansas Life .......- . 1,981,800 
Louisiana State Life.. 1,858,200 
Michigan Mutual Life. 8,403,596 
Midland Life ........... 3,497,500 
Minnesota Mutual Life.. ‘ 9,649,807 
Montana Life ........cerwsece 6,476,350 
New England Mutual Life.... 46,223,965 
New World Life....... enedes 4,540,500 
Occidental Life ..........-+-+6. 4,516,865 
Penn Mutual Life ........... $1,208,983 
Security Mutual Life...... oa 4,931,915 


San Jacinto Life......... rr 2,237,380 
Union Mutual Life...... eevee 3,708,005 
Western Union Life ......... 8,105,539 


already published, all showing a good 
gain over the corresponding period for 
last year, are as follows: 
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$4,851,435 $6,985,292 $2,296,883 
4,708,650 6,693,62 2,470,650 
6,183,800 8,719,228 3,329,011 
1,347,697 1,747,345 492,939 
1,540,125 2,723,872 200,655 
15,441,140 24,164,579 10,674,137 
Pree re 505,500 29,000 
1,317,576 899,819 449,478 
717,611 1,343,906 399,445 
11,341,935 13,564,003 5,254,128 
2,240,325 902,962 1,420,475 
902,540 1,149,750 411,240 
4,448,964 5,762,683 1,127,273 
1,507,800 2,741,987 8,688 
6,668,114 6,728,858 3,191,614 
3,082,564 5,122,535 1,410,174 
23,686,853 37,178,921 15,143,704 
1,612,580 3,606,831 42,9 
2,876,052 2,801,238 1,206,438 
46,753,174 56,907,156 22,489,152 
3,476,580 2,288,325 643,067 
1,247,220 1,175,108 66,64 
2,317,414 EaGueae . <éeneees 
3,682,846 6,357,270 779,797 








MISSOURI STATE’S FIGURES 


Semi-Annual Statement of Company 
Shows About $192,000,000 of In- 
surance in Force 


The semi-annual statement of the 
Missouri State Life shows assets $21,- 
231,133. The capital stock is $1,000,000 
and general surplus $2,684,866. Pre- 
mium receipts for *six months were 
$3,436,999; interest and other receipts 
$1,014,493; total receipts $4,451,492; 
payment to policyholders $1,733,748, in- 
surance in force $191,972,848. The mor- 
tality losses during January and Febru- 
ary ran over 123 percent of the ex- 
pected but during the last four months 
the death ratio has returned to normal. 
Notwithstanding the considerable 
holdings in Liberty bonds which de- 
pressed the average rate on total funds 
the average net rate earned on ledger 
assets during the six months was 6.1 
percent. The new business written 
during the six months amounted to 
$25,654,900, a gain of over $6,000,009 
when compared with the similar pe- 
riod of a year ago. The company 
shows up very well, is in a splendid 
financial condition and is most ably 
managed. 








great business for the soldiers of Uncle 
Sam. 


Important Changes Proposed 


Important changes in the government 
policies have been recommended ‘to con- 
press by Director Cholmeley-Jones of the 
war risk bureau. Perhaps the most im- 
portant change suggested would give the 
‘insured the privilege of having his policy 
paid to the beneficiary in a lump sum 
or over a period of years as he chooses. 
At present the policies are payable only 
in annual installments over twenty 
years. 

The list of possible beneficiaries here- 
tofore confined to near relatives, would 
be enlarged to include uncles, aunts, 
nephews, nieces and persons who had 
stood to the insured in the place of his 
parents. Forfeiture of policy, due to 
Ithe fact that none of the preferred list 
of beneficiaries was alive at the time of 
the insured’s death would be forbidden. 





Condemn Twisting U. S. Insurance 


NASHVILLE, TENN., July 22—Nash- 
ville life insurance men at a special 
meeting last week took vigorous steps to 
stop the reported activity of certain 
agents in seeking to have ex-soldiers, 
sailors and other service men drop their 
government insurance for other policies. 
"Nhe Nashville association endorsed 
unanimously the government plan of in- 





GORDON CASE WITH HAIGHT 


New York Expert to Be Associated 
With Indianapolis Consulting 
Actuary 


Gordon Case has become an associate 
of Frank J. Haight, consulting actuary, 
of Indianapolis. For the past six years 
Mr. Case has been on the New York 
insurance department staff of exam- 
iners, specializing in casualty work. 
After graduating from Yale, Mr. Case 
attended the University of Goettingen 
in Germany where he specialized in 
insurance economics, statistics and 
mathematics. Returning to Yale in 1907, 
he completed a course in social science 
and left in the spring of 1909 to become 
identified with the Spectator Company 
in editorial and statistical work, event- 
ually taking charge of the casualty 
work, He is a member of the Insurance 
Society of New York, has taken the 
reading course in the Insurance Insti- 
tute of America in casualty and mis- 
céllaneous insurance and was one of 
the first three to be granted a certifi- 
cate in this line. Mr. Case is also a 
member of the American Statistical 
Association as well as the Casualty 
Actuarial and Statistical Society of 
America. He went to France as a lieu- 
tenant in the field artillery and served 
with the Seventy-First New York In- 
fantry on the Mexicon border in 1916. 


He is at the present time a captain in 
the F. A. R. C. 


Fighting Whole Family Bill 


AUSTIN, TEX., July 22—During the 
fight in the legislature on Senate bill 122, 
the whole family or juvenile insurance 
bill advocated by the Woodmen of the 
World, former Senator C. W. Nugent of 
Texas charged in a public circular that 
the Woodmen is an insolvent insurance 
concern and that it should not be per- 
mitted to extend its operations in Texas 
through the widening of the field by 
Senate bill 122. Senator Nugent is at- 
torney.for the American National of Gal- 
veston. 

Commissioner Briggs was then asked 
for an opinion as to the solvency of the 
Woodmen. Mr. Briggs in his reply said 
that under the language of the laws of 
Texas the Woodmen are solvent. Under 
the rules applied to all other insurance 
concerns he finds the organization is 
61.41 percent solvent, but says the Texas 
law specifically prohibits applying that 
test to fraternals. 

An amendment pending in the house 
requires any concern writing juvenile 
insurance to be at least 70 percent sol- 
vent, and leaves the calculation to the 
commissioner of insurance. 





The Security Mutual Life of Lincoln, 





Nebr., has been licensed in North Dakota. 


SEVEN COMPANIES ARE 
ALREADY ON THE LIST 





Ask That New Business Limitation 
Under New York Law Be 
Suspended 


VAST AMOUNT WRITTEN 


Requirements That the Insurance De- 
partment Makes When the Em- 
bargo Is Lifted 


ALBANY, N. Y., July 22—So far 
seven life companies have applied to 
the New York department to have the 
limitations allowed under Sec. 96 of 
the insurance law suspended so that 
more new business can be written. Or- 
ders of suspension have been issued to 
these companies, they agreeing to con- 
form their conditions to the require- 
ments set forth in the circular letter 
that Superintendent Phillips sent out 
some time ago. Other companies have 
stated that while it is possible that 
they may later on require such an or- 


der they will delay application until the 
necessity appears. 


Requirements Are Made 
Superintendent Phillips has required 
each company asking for such an or- 
der to present to him a verified petition 
signed by one of the executive officers, 
setting forth the amount of business 
which under the limitations of Sec. 96 
it would be entitled to write during the 
present calendar year and also showing 
the amount of business which the com- 
pany had written from Jan. 1 to July 
1, stating also that in all probability 
such company would prior to the ex- 
piration of this year write all the new 
business allowable under the Sec. 96. 


Big Business Written 


Superintendent Phillips states that :it 
was found that companies writing more 
than 50 percent of the business would 
reach their limitation before the end 
of the year. In fact, companies writ- 
ing two-thirds of the business will 
reach the limit before Oct. 1. Super- 
intendent Phillips requires in case the 
suspension is made that the business 
of the company be continued as eco- 
nomically in the future as it has in the 
past and every effort be made to fur- 
ther economy. 


Must Not Make Spurt 

He also demands that no effort be 
made to secure new agents except to 
replace agents whose contracts have 
terminated. Only such _ additional 
agents can be employed as are not 
under contract with other companies 
and: voluntarily make application for 
agency contracts. He will permit no 
additional allowances or increased rates 
in compensation to agents, supervisors, 
medical examiners or other connected 
with securing new business without 
his approval. He also says that there 
are to be no contests between the 
agents or districts for the securing the 
business other than the regular well 
-established contests for the company. 
Furthermore, there must be now spe- 
cial drive for new business. He de- 
mands that the officers carry out the 
spirit of the agreement so that the 
normal and economical conduct of the 
company’s business without special ef- 
fort may be continued during the bal- 
ance of the year. 


Good Business to Continue 
Without straining in any way, all 
companies report a largely increased 
business, and confidently anticipate that 
the gain will continue for several years, 
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NORTHWESTERN MUTUAL 
LIFE AGENTS GATHER 





Attendance at Milwaukee Conven- 
tion Largest of Any Ever 
Held So Far 


MACK CHOSEN PRESIDENT 


“Service and Cooperation” Is Keynote 
of Addresses—Great Possibil- 
ities Pointed Out 


NEW OFFICERS ELECTED 

President, Capt. Millard W. Mack, Cin- 
cinnati, 

Vice-President, 
Chicago. 

Secretary-Treasurer, Frank P. Giloth, 
Milwaukee. 

Standing Committee—M. L. Woodward, 
Detroit, chairman; E. C. Bryan, Madison, 
Wis.; J. F. Oates, Chicago; E. C. Peebles, 
Cleveland, 0.; George P. Roberts, Clarks- 
burg, W. Va. 


Henry Clay Coffeen, 


MILWAUKEE, WIS., July 23— 
Nearly 700 general, district and special 
agents of the Northwestern Mutual 
Life, attended the forty-third annual 
convention of the Association of 
Agents, held July 20-23 at the home 
office building. This is by far the larg- 
est attendance at these annual meet- 
ings and is due largely to the fact that 
nearly all of the 403 Northwestern 
agents who joined the colors have re- 
turned to civil life. 

The keynote was “Service and Co- 
operation,” to take fullest advantage 
possible of the wonderful era through 
which the United States is now pass- 
ing, which is regarded by life under- 
writers as holding out the greatest 
possibilities in the history of the busi- 
ness. 

Henry Phillips of Syracuse, N. Y., a 
general agent, talked on “Converting 
Term Insurance.” The burden of his ad- 
dress was to point out how term insur- 
ance may be sold in the proper way. He 
divided prospects for term contracts into 
two classes, (1) those who recognize the 
need of a larger amount of protection, 
but whose finances do not enable them 
to buy ordinary life or other more ex- 
pensive forms, and (2) those who buy 
term insurance without any conception 
of the nature of the contract nor of the 
necessity of converting at a later date to 
a permanent form. 

“Converting term contracts involves a 
comparatively simple process,” said Mr. 
Phillips, “when applicants have not been 
oversold and when the original sale has 
been intelligently made. Therefore em- 
phasis should be placed on the necessity 
in the first instance of the applicant re- 
ceiving a clear demonstration of the na- 
ture and advantages of the term policy.” 


“The Spirit That Wins” 


One of the most invigorating talks of 
the convention was that by G. W. Hard- 
ing on the subject, “The Sptfjt That 
Wins.” He drew his principal lesson 
from the great war for world democracy 
and liberty which, he said, is directly re- 
sponsible for making this the most won- 
derful era in the history of life insur- 
ance. Never before have agents had 
such a wonderful opportunity of doing 
business on the largest scale ever 
dreamed of, and never before has there 
been a time when life underwriters 
needed so much to get a vision of their 
responsibility to the wives and children 
of America in providing the priceless 
boon of protection for the widows and 
the fatherless of tomorrow. 

He paid a beautiful tribute to the spirit 
of service which dominated the late 
Henry L. Palmer and the presidents of 
the Northwestern since his time and 
made possible this great institution. 

Senator George E. Chamberlain of New 
York and John Temple Graves of At- 
lanta, Ga., were the guests of honor and 
principal speakers at the annual banquet 
of the association held Tuesday evening 
at the Knights of Columbus auditorium, 
Grand avenue and Fifteenth street. Mi- 
chael J. Cleary, former commissioner of 
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NO MAN’S NAME ON THE PROGRAM 

















gram of any prominence was ever 
put out without the name of some 
individual on it. Such is the case, 
however, with the program for the 
thirtieth annual convention of the Na- 
tional Association of Life Underwriters 
to be held in Pittsburgh, Sept. 29-Oct. 
1. The executive council will meet 
Sept. 27 and the executive committee 
will meet the same day. The program 
is a salesmanship proposition through 
and through: 
MONDAY, SEPT. 29TH 
Convention will positively be called to 
order at 10 a. m. Delegates should be 
seated before that hour. 
First Session—10 to 11:30 a. m. 
Invocation. 
Address of Welcome by President Pitts- 
burgh Association. 
President’s address. 
Second Session 
11:30 to 12:30 p. m.—‘“Selling Enough 
Life Insurance.” 
Third Session 


P gram of an no convention prog- 





2 to 3 p. m.—‘“‘Thrift and Its Functions | 


in Life Insurance.” ‘Life Insurance for 
Women.” 
Fourth Session 
3 to 4 p. m.—“Life Insurance for Farm- 
ers.” 
Announcements. 
Executive Committee Report. 
Selecting Nominating Committee. 
Evening entertainment of delegates 
and wives by Pittsburgh Association. 
TUESDAY, SEPT, 30TH 
First Session 
10 to 11 a. m.—‘“Written Methods of 
Selling Life Insurance.” 


| 
| 
| 


| 
| 


|} ned Work.” 


Second Session 

11 to 12 m.—“Best Methods of Closing.” 
“Life Insurance to Cover Inheritance 
Taxes.” 

Announcements. 

Resolution from floor to be referred to 
executive committee. 

Meeting of Executive Committee im- 
mediately after adjournment in the aft- 
ernoon. 


Sectional Conferences 


2 to 3 p. m.—“Industrial Life Insurance 
as Feeder for Writing Ordinary.” 

3 to 4 p. m.—“‘Best Methods of Select- 
ing Agents.” 

4 to 4:30 p. m.—‘“Value of Daily Re- 
ports.” 

Announcements. 

Banquet, William Penn Hotel, 7 p. m. 


WEDNESDAY, OCT, 1ST 


First Session 
10 to 11 a. m.—“‘Technical Training of 
Life Insurance Salesmen.” 


Second Session 

11 to 12 m.—‘“National Life Insurance 
Day.” 

Third Session 

12 to 12:30 p. m—“Systematically Plan- 
Report of Executive Com- 
mittee. Presenting prize essays. Present- 
ing membership trophies. 

Fourth Session 

2 to 3 p. m.—“Government Life Insur- 
ance for Soldiers and Sailors of the 
World War.” “Income Life Insurance.” 

3 to 4 p. m.— “Psychology of a Life In- 
surance Sale.” 

4 to 4:45 p. m.—“Life Insurance as a 
Social Force.” At least a hundred dele- 
gates should speak on this subject if 
only for a minute. 








vice-president of the Northwestern, de- 
livered an address on “Cooperation.” 
Senator Chamberlain discussed ‘Prob- 
lems Before and After the War.” The 
eloquence of Mr. Graves contributed 
greatly to making this one of the most 
memorable annual banquets Northwest- 
ern agents have ever held. The retiring 
president, Rudolph Recht, was toastmas- 
ter. 
Many Addresses Wednesday 


W. F. McCaughey of Racine, Wis., gen- 
eral agent, acted as chairman of the ses- 
sion Wednesday morning. John J. 
Hughes, assistant superintendent of 
agencies, spoke on “The Agent’s Work- 
ing Kit.” Three leading agents discussed 
“My Favorite Policy and Why.” Fred 
Felix Wettengel of Appleton, Wis., took 
the part of the ordinary life contract; 
Paul M. Smith of West Virginia, the 
limited payment life form, and J. S%. 
Amick of Kansas, the endowment policy. 
I. Kaufmann of Minneapolis concluded 
with a characteristic talk on “Our Com- 
pany, Yesterday, Today and Tomorrow.” 

At the final session on Wednesday 
afternoon, ten-minute talks on salesman- 
ship were presented by seven agents. As 
an added feature, the talks were judged 
by a jury and prizes awarded for merit. 
The topics assigned to each were: “Fea- 
ture Policies,” W. F. Hazelton, Provi- 
dence, R. I.; “Business Insurance,” E, B. 
Stinde, St. Louis; “Selling Farmers,” Dr. 
J. R. Rigg, Mt. Pulaski, Ill.; “Low Pre- 
mium Companies,” N. P. Langford, Min- 
nesota; “Taxation,” H. M. McPheeters, 
Missouri; “Capital Value of Man,” Wil- 
son Ferguson, Pennsylvania; “Income In- 
surance,” C. W. Scovel, Pennsylvania. 
The judges were: Clifford L. McMillen, 
general agent, and Dr. C. E. Albright, 
special agent, Milwaukee, and John I, D. 
Bristol, New York. 

An address by Superintendent of Agen- 
cies Copeland on the work of the new 
agency year closed what is regarded as 
unquestionably the most successful meet- 
ing ever held by Northwestern agents. 


Mann Heads General Agents 


Franklin Mann, Omaha, Neb., was re- 
elected president of the General Agents’ 
Association at the annual meeting held 
Monday evening. F. A. Griswold, Hart- 
ford, Conn., was elected vice-president, 
and Samuel Pearson, Kansas City, Mo., 
secretary and treasurer. 

The District and Special Agents Asso- 
ciation met at the same time and elected 
the following officers: President, Milton 
L. Woodward, Detroit; first vice-presi- 
dent, Clarence W. Soesbe, Greene, Ia.; 
second vice-president, Roy F. Clendenin, 





Wisconsin, who recently was elected 





Paris, Ky.; secretary-treasurer, Don P. 


Hayn, Chicago; executive committee, Lee 
J. Loventhal, Nashville, Tenn.; August 
Rosenberg, New York; Henry C. Coffeen, 
and R. N. Holthe, Muskegon, Mich. 


Golf Tournament Results 
Forty-two agents participated in the 


at the Blue Mound Country Club. Suc- 
cessful contestants were: Low score, 
Douglas Bragdon, Waterloo, Ia., 86; sec- 
ond, Arthur Coburn, Milwaukee, 87; low 
net score, C. H. Poindexter, Kansas City, 
Kan., 70; second, H. M. Johnson, Ham- 
mond, Ind., 71; low net, first nine holes, 
H. M. McPheeters, Columbia, Mo., 32; 
low net, second nine holes, D. N. Cam- 
eron, Oshkosh, Wis., Ralph H. Hobart, 
Chicago, and Laurence M. Miller, Balti- 
more, all tied at 36. Marue A. Carroll of 
Oshkosh shot the low gross of 82, but 
having won the President’s cup four 
times in succession, withdrew from this 
competition, the cup and title of associa- 
tion champion going to Mr. Bragdon. 

By courtesy of the Milwaukee Gun 
Club, a trapshooting tournament was 
held at the new Lake Park range, under 
direction of John I. D. Bristol of New 
York. Seven of the largest firearm, am- 
munition and target companies of the 
United States sent special representatives 
and professional shots to assist the 
agents and provide special events. 
Agents who carried off honors in the 
amateur events were: G. O. Henderson, 
Boston; J. F. Bretz, Milwaukee; H. A. 
McCaughey, Racine; E. E. Cantrall, 
Springfield, Ill.; J. C. Akin, Sioux Falls, 
8S. D.; A. F. Carter, Chicago; F. N. Ircink, 
Milwaukee; George E. Smith, Portland, 
Me.; C. G. Peters, H. G. Davis and Mr. 
Bristol. 


New Business Figures Presented 


Illustrative of the fruits already gar- 
nered from the wonderful opportunities 
presented by the post-war era, and indi- 
cative of the greater and better fruits 
which cultivation of the opportunities 
now at hand can bring, were the figures 
presented to the convention both by offi- 
cers of the company and the agents, con- 
cerning particularly the new business 
created since the close of the war. These 
reports aroused wonderful enthusiasm, 
especially when the agents were told 
that during the so-called agency year 
ending June 30, 1919, new business on a 
written basis exceeded $232,000,000, and 
on the paid-for basis was in excess of 
$212,000,000. Considering the rather poor 
first half of this agency year, which all 
companies experienced, the figures were 
a remarkably encouraging commentary 


golf tournament held Monday afternoon | 


last half of the period, which, broadly 
speaking, covered the time since the war 
closed. 

The exceptionally strong effort of 
Northwestern agents became perhaps 
most apparent when it was reported to 
them that the new business of June 
amounted to $26,800,880 on the written 
basis, and $24,340,580 on the paid-for 
basis, more than twice the aggregate for 
the same month of June, 1918. This was 
not only the largest month in the his- 
tory of the Northwestern, but completed 
the best six months by far that has ever 
been experienced. Reported business for 
the first half of 1919 was $158,453,180, 
and pand-for business, $148,581,000, or 
more than 200 percent of the new busi- 
ness of the same period of 1918. In fact, 
the new business of the first six months 
of this year equals 102 percent of the 
new business for the entire year of 1918. 


Prizes Presented to Agents 


The presentation of prizes to agents at 
the first business session of the conven- 
tion on Tuesday morning revealed the 
notable work of individuals which made 
possible the splendid showing made by 
the company. Again in a class all by 
himself was Dr. Charles E. Albright, 
special agent at Milwaukee, who won 
the Class AA prize by producing a total 
of $2,302,500 of new business during the 
year ended June 30. Almost equally 
notable was the achievement of C. A. 
Phelps of New Berlin, N. Y., in writing a 
total of 232 lives, breaking all individual 
records for largest number of lives writ- 
ten by a Northwestern agent in a single 
year. The amount of Mr. Phelps’ busi- 
ness was $518,000. Roy F. Clendenin, 
Paris, Ky., held the previous record of 
207 lives in 1918. Mr. Clendenin this year 
wrote 199% lives for a total of $614,000. 

Herman A. Duval, New York City, 
again won the Class A honors by writing 
a. total of $1,597,300. This class is lim- 
ited to agents who have written on an 
average of $500,000 or more during the 
last three years. Honors in Class B, or 
$400,000 to $500,000 average, went to Max 
Berg, Philadelphia, with a total of 
$1,089,500; Class C, $300,000 to $400,000, 
to R. W. Cameron, Portland, Ore., with 
a total of $1,074,900; Class D, $200,000 to 
$300,000 average, to E. J. Kohn, Chicago, 
with a total of $1,016,000; Class E, $150,- 
000 to $200,000 average, to Dr. J. H. Rigg, 
Mt. Pulaski, Ill., with a total of $984,500; 
Class F, up to $150,000 average, to L. B. 
Goldberg, Missouri, wit ha total of $818,- 
400. 

Eight Wrote Over $1,000,000 


Eight Northwestern agents achieved 
the distinction of writing more than 
$1,000,000 of new business during the 
past year, a record never before ap- 
proached. Two agents wrote in excess 
of $1,500,000. Dr. Albright always has 
held this honor alone, but this year was 
joined by Herman Duval, New York City. 
A total of 671 agents reported new busi- 
ness of $100,000 or more for the year, 
which is nearly 200 more than ever be- 
fore. That even better records may be 
expected during the new year is indi- 
cated by the fact that Rudolph Recht, 
New York City, retiring president of the 
association, reported $1,150,000 in the 
first half of this year. 

The Marathon Club, consisting of 
agents writing more than 100 lives in a 
single year, this time contained the 
names of forty-seven agents, compared 
with nineteen last year. The ten agents 
who wrote 150 lives or more were: 

Cc. A. Phelps, New Berlin, N. Y., 232 
lives, $518,000; Roy F. Clendenin, Paris, 
Ky., 199% lives, $614,000; S. L. Lewis, 
North Dakota, 190 lives, $519,400; Hamil- 
ton Yancey, Jr., Rome, Ga., 171 lives, 
$421,260; T. H. Waldrop, Oklahoma City, 


(CONTINUED ON PAGE 12) 


SEVEN COMPANIES ARE 
ALREADY ON THE LIST 


(CONTINUED FROM PAGE 3) 
as the general public learns to appre- 
ciate more fully the benefits derived 
from investing in life insurance poli- 
cies. One of the great organiza- 
tions is credited with writing thus tar 
in 1919, at a. rate that will give it 
$1,500,000,000 ®f new insurance when 
the year closes. Staggering as these 
figures would have seemed a decade 
or so ago, they excite only mild in- 
terest at the present time, so accus- 
tomed have the American people be- 
come—and especially since the outbreak 
of the war—to thinking and talking of 
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TWO YEARS FREE FOR 
SERVICE MEN IS PLAN 





Proposal Favored by House Sub- 
Committee in Congress of War 
Risk Insurance 





FIVE YEARS TO CONVERT 





Bill Pending Would Provide Term 
Insurance for One-Year Terms 
Until Converted 





WASHINGTON, July 23—A move- 
ment to give all service men two years’ 
insurance without cost has been set 
on foot in congress. The proposal has 
the approval of the sub-committee of 
the house committee on interstate com- 
merce, which is in charge of war risk 
insurance, and an effort will be made 
to have a bill making this provision re- 
ported favorably to the house. The 
measure was proposed by Representa- 
tive Roscoe G. McCulloch of Ohio. 


Supporters of the movement believe 
that most of the men who have failed 
to keep up their war risk insurance 
have done so because they did not un- 
derstand clearly the provisions. In 
addition many of the men, being out 
of work when they left the service, 
could not keep up the payments. 


Term Insurance Proposes 


In another bill, introduced by Mr. 
Sweet, it is proposed to amend the war 
risk insurance act by making section 404 
read as follows: 

“That during the period of war, and 
thereafter until converted, the insurance 
shall be term insurance for successive 
terms of one year each. Not later than 
five years after the date of the termina- 
tion of the war, as declared by proclama- 
tion of the President of the United States, 
the term insurance shall be converted 
without medical examination into such 
form or forms of insurance as may be 
prescribed by regulations and as the in- 
sured may request. Regulations shall 
provide for the right to convert into or- 
dinary life, 20-payment life, endowment 
maturing at age of 62 and into other 
usual forms of insurance, and shall pre- 
scribe the time and method of payment 
of the premiums thereon, but payments 
of premiums in advance shall not be re- 
quired for periods of more than one 
month each and may be deducted from 
the pay or deposit of the insured or be 
otherwise made at his election. 


No Premiums for Two Years 


“That all honorably discharged com- 
missioned officers and enlisted men of the 
military and naval forces of the United 
States shall be relieved from the pay- 
ment of premiums on policies of insur- 
ance issued to them by the Bureau of 
War Risk Insurance, and in full force 
and effect at the time of their discharge, 
for a period of two years from and after 
the date of their discharge, and said poli- 
cies shall remain in full force and effect 
during said period of two years. 

“Provided, however, that in case of per- 
sons so discharged, and who have con- 
tinued to pay the premiums on the poli- 
cies that have been issued to them, and 
where their policies have been kept, in 
full force and effect the said period of 
two years shall commence to run from 
and after the date of the payment of the 
last premium on their insurance policy 
just prior to the date of the approval of 
this act. 


Pay at End of Period 


“And provided further, that on the date 
when said period of two years has 
elapsed on any policy of insurance, af- 
fected by this’act, said commissioned of- 
ficer and enlisted man must pay the pre- 
miums on his policy of insurance in 
accordance with the terms of the policy, 
and the rules and regulations of the 
Bureau of War Risk Insurance and the 
United States statutes in force and ef- 
fect at said time, but no claim in law or 
equity shall be made against any policy- 








THE MAN AND HIS INCOME 











HERE is an unprinted sign upon 
most office doors that young men 
are wanted—old men need not 
apply. 

Before sixty the efficiency and the 
earning power of the average man be- 
gins to decline. The men whose ex- 
perience in some lines makes them par- 
ticularly valuable are the few among 
the many. 

The older a man becomes the more 
difficult it is to adjust himself to new 
methods and ideas, and a multitude of 
young men, endowed with the adapt- 
ability and energy of youth, enter bat- 
tle with him for the position he has 
occupied. 

The old lawyer finds his old clients 
dying Off and the practice of the young 
lawyer next door is growing at his ex- 
pense. The old doctor is accounted 
an old fogy, not up to the new meth- 
ods, and sees his former practice grad- 
ually dwindling. The old minister has 
done his work, and the congregation 
begins to wonder when he will retire 
and make room for a younger man, 
more up-to-date. 

* * 
It is natural for men approaching 


sixty-five, who have no special busi- 
ness of their own, to wonder how 
much longer they can keep up. Some 
are conscious that they are not keep- 
ing up, but cling to their position with 
tenacity, knowing if they lose it no 
other can be obtained. 

It is pathetic, but no one wants an 
old man when there are so many young 
ones from whom choice can be made. 
Some of these men have saved money, 
but few indeed have enough to retire 
on. The great majority have saved 
little or nothing. If they have grown- 
up children they may be carred for, but 
no man wants to feel himself depend- 
ent. 

* * 

The payment of 66 cents a day, be- 
ginning with the thirty-fifth year, will 
give any healthy man an income for 
life at age sixty-five of $1,000 a year, 
or $85 a month; it will provide an im- 
mediate income before sixty-five if he 
suffers permanent total disability, and 
will protect his family in the meantime 
with life insurance. 

Most men feed on hope. The life 
insurance agent is an educator. He 
teaches facts.—Travelers Record. 








said period of two years and he is hereby 
released and discharged from the pay- 
ment of them for said period. Neither 
shall he be required to subject himself to 
a medical examination during said two 
years or at the end thereof in order to 
validate his policy.” 


Mid-Continent Pledges $5,000,000 


OKLAHOMA CITY, OKLA., July 22—At 
a meeting of agents of the Mid-Continent 
Life Insurance Company here they 
pledged themselves to write $5,000,000 
business during the next six months. 
Plans to accomplish this were set in 
motion. 

During the war the Mid-Continent 
adopted the most ultra-conservative pro- 
cedure, which is reflected in its good 
financial showing and substantial in- 
crease of surplus. Coincident with the 
signing of the armistice, the company 
decided upon a most active campaign for 
new business and to that end sought the 
service of Edwin Starkey, formerly 
deputy commissioner of insurance of 
Colorado, and more recently president 





and general manager of the Bankers 
International Life of Denver. Mr. Starkey 
was made first vice-president and agency 
director and immediately threw his dy- 
namic energy into the agency work with 
the result that over $2,000,000 of new 
business was written during the first half 
of this year. 

President R. T. Stuart was toastmaster 
at the banquet. Addresses were made by 
Governor Robertson, Mayor Walton, Ac- 
tuary T. J. McComb, President Stuart, 
Commissioner Welch and others. Com- 
missioner Welch complimented the com- 
pany upon its success and commented 
favorably upon its economical manage- 
ment. 

President Stuart is offering a trip to 
the Gulf of Mexico and other south Texas 
points in January to those agents who 
write and pay for not less than $100,000 
during the remaining six months of 1919. 





William S. Ashbrook, secretary of the 
agency department of the Provident Life 
& Trust, is passing a two-month vacation 
at Atlantic City. 











ARTHUR A. LOEB 


announces his appointment as 


ASSOCIATE GENERAL AGENT 
of the 
Massachusetts Mutual Lite Insurance Co. 
for the Chicago field. 


OFFICES: 
Corn Exchange Bank Bldg. 
Suite 1217-1220 


Telephone Main 540 
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holder for the premiums of his policy for 





Pioneer Life Insurance Co. 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 


STRONG PROGRAM FOR 
AMERICAN CONVENTION 





Many Notable Company Officials 
Will Make Addresses at Forth- 
coming Gathering 


OMAHA HAS THE MEETING 


Legal Section Will Have Its Sessions 
Two Days Before the Main 
Conclave 


OMAHA, NEB., July 23—Secretary 
T. W. Blackburn has completed the 
program for the fourteenth annual 
meeting of the American Life Conven- 
tion here Sept. 24-26. The legal sec- 
tion meets Sept. 22-23. Headquarters 
will be at Hotel Fontenelle. 

Mayor Edward P. Smith of Omaha 
and W. W. Young, vice-president of 
the North American Life of Omaha, 
will welcome the convention. S. W. 
Jameson, president United Life & Ac- 
ert of Concord, N. H., will respond. 

G. Simmons of the Pan- American, 
New Orleans, will give his presidential 
address at 2 o’clock, the first afternoon. 
The ntti al of the program follows: 


Investments—F. P. Neal, Kansas City. 

War Restrictions Commercially and 
Morally Desirable — President W. A. 
Watts, Merchants Life of Des Moines. 

Evening—Executive session. 

Thursday, 10 a. m. 

Field Ethics Controlled from the Home 
Office—Isaac Miller Hamilton, president, 
Federal Life of Chicago. 

Educating the Public—Charles W. Hel- 
ser, vice-president, West Coast Life of 
San Francisco. 

An Institutional Educational Campaign 
—Minor Morton, vice-president and 
agency manager, Volunteer State of 
Chattanooga, Tenn. ~ 

Thursday, 2 p. m. 

Present-day Problems—E. E. Rhodes, 
vice-president, Mutual Benefit L ife. 

Stock Life Insurance Companies and 
Their Special Problems—John J. Cadigan, 
president, New World Life of Spokane, 
and J. A. MeVoy, vice-president, Central 
States of St. Louis. 

Should Life Companies Generally Carry 
Coverage for Accident and Sickness— 
Benedict D. Flynn, assistant secretary 
and actuary casualty department, Travel- 
ers of Hartford. 

Thursday evening program to be an- 
nounced, 

Friday, 9:30 A. M. 

The Mission of Our Organization — 
Thomas W. Vardell, president, South- 
western of Dallas, Tex. 

Business session, election of officers, 
adjournment. 

Legal section, Monday, 10 A. M. 

Remarks by Chairman E. M. Grossman, 
Central States of St. Louis. 

Secretary’s Report—Charles B. Well- 
iver, American Central Life. 

Review of Interesting Decisions Effect- 
ing Life Insurance During the Year— 
Guilford A. Deitch, Reserve Loan of In- 
dianapolis. 

Monday, 2 P. M. 

An Insurance Company’s Rights Under 
An Agency Contract—Thomas B. Gay, 
Atlantic Life of Richmond, Va. 

Difference in Principle Between Cas- 
ualty and Life Insurance Contracts—Wil- 
liam Brosmith, Travelers. 

Monday, 8:00 P. M. 

The Round Table—After the war prob- 
lems, the war clause, experiences of com- 
panies in litigation thereunder, led by 
Chairman Francis V. Keesling, West 
Coast Life, San Francisco. 

Tuesday, 10:00 A. M. 

Relation of the Medical Department to 
the Company—Henry. Wireman Cook, 
medical director, Northwestern National 
of Minneapolis. 

Relation Between the Home Office and 
Its General Counsel—H. W. Buttolph, 
actuary, American Central Life. 

Tuesday, 2:00 P. M. 

The Story of the Effort to Procure 
Legislation in the State of Massachusetts 

in Recognition of the Preliminary Term 











(CONTINUED ON PAGE 14) 
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Plight of the War Risk Bureau 


THE 
justice 


committee headed by former 
CHarLes E. HucGues of the 
United States Supreme Court, that has 
been investigating the War Risk In- 
surance Bureau chaotic condi- 
tions and asserts that 75 percent of en- 
listed men who carried insurance have 
lapsed their policies. 


finds 


In many cases 
there are incorrect addresses of bene- 
ficiaries. All along the line, there 
seems to have been a general break- 
down in the War Risk Insurancee Bu- 


reau. There was something like $40,- 
000,000,000 of life insurance written. 
This has dwindled to $10,000,000,000 


and will likely sag down to $4,000,000,- 
000. 

The unfortunate plight of the War 
Risk Insurance Bureau with its gigan- 
tic task and incompetent organization 
is no surprise to life insurance people. 
The handling of this infinite detail and 
taking care of such a large volume of 
business cannot be done satisfactorily 
with an unseasoned and inexperienced 
organization of workers. The men who 
have lapsed their insurance have been 
dissatisfied with the delay and inability 
to secure information. They could get 
nothing very definite. There was no 
one at hand to whom they could go, 
who could answer questions with 
authority. The whole machinery of 
the bureau has been cumbersome and 
would have taxed the ingenuity and 
ability of even the greatest single in- 
surance organization to have taken 
care of this business. 

Companies writing a large industrial 
business like the Metropotitan Lire and 


National Life 


THE industrial department of the in- 
ternational committee of the Youne 
MeEn’s CuRISTIAN ASSOCIATION is pro- 
posing a very interesting plan for the 
betterment of mankind and especially 
the wage earner by improving his eco- 
nomic well being. The Younc MEn’s 
CuRIsTIAN ASSOCIATION demonstrated 
its ability to do big things during the 
war. As stated in the prospectus the 
purpose of the economic program is to 
stimulate the individual to fit his in- 
come and his ability into the purpose 
of a well rounded life, to enable him 
to bear his full share of responsibility 
to his family, employers, society and 
nation. Furthermore, it is stated in 
the prospectus that the international 
committee believes that life insurance 
is a necessity and not a luxury. Along 
with a number of other features to 
provide for economic thrift it is pro- 





PRUDENTIAL have spent decades in de- 
veloping an organization to handle 
even the business that they write. The 
perfection of office details of a big in- 
surance system is the result of years 
of study, experience and work. It is 
utterly impossible to throw together a 
heterogeneous lot of people, who have 
not had office training nor insurance 
experience, and governed by those that 
have not been insurance officials and 
expect a machine that will give satis- 
faction. 

The time may have arrived when the 
life insurance companies of the coun- 
try should make some proposition to 
the government to take over this in- 
surance, put it in a class by itself and 
serve the government through existing 
machinery that has given the utmost 
satisfaction. The government could 
guarantee the mortality deficit if such 
occur in this class. The companies 
could use their machinery to handle 
the details and the work would be done 
well. There may be some obstacle to 
this end, but it does seem to us that 
this insurance should be conserved by 
organizations built for the purpose 
and manned by those who are trained 
for the work. Possibly the AssocIATION 
or Lire INSURANCE PRESIDENTS and the 
AMERICAN Lire CONVENTION could work 
out a plan whereby this insurance’ 
could be transferred to private com- 
panies and the great army of insurance 
agents be used to conserve and even 
revive insurance that has been allowed 
to lapse. It is certainly a project worth 
thinking about. 


Insurance Day 


posed to have a national life insurance 
day. 

This will enable the life insurance 
people to cooperate and line up in a 
very effective way with banks, trust 
companies, building and loan associa- 
tions, Rotary clubs and so on. It will 
bring insurance into prominence in con- 
nection with other days that will be 
featured. 

People all over the country realize 
today the restlessness of the wage 
earner. In the first place all injustice 
to the working men should be removed. 
He should have an adequate wage and 
good working conditions. Next he 
must be able to lay aside some money. 
Then his head will be held higher 
and he will probably not feel the hand 
of the monied man is raised against 
him to such an extent. If he has a 














Clarence L. Ayres, president of the 
Northern Assurance of Detroit, has a 
birthday card system that is rather 
unique. Mr. Ayres has a record of the 
natal days of not only all of his friends 
but all of the policyholders of the com- 
pany. These are kept on a card sys- 
tem and a birthday card is sent out to 
arrive on “the day.” 

Each year Mr. Ayres spends much 
time and thought in the preparation of 
a birthday greeting. His sentiments 
and wording are never stereotyped. 
The following reply from one of 
the big successful business men of 
Michigan to a recent birthday greeting 
shows just how these messages strike 
a responsive chord: : 
“The birthday greeting is received. 
I notice three things in your greeting 
worthy of especial notice; first, the en- 
joyment of successes. I feel that in 
the forty years which I round out to- 
day that I have been blessed with some 
successes and for these I am very 
thankful. Second, the genuineness of 
true friends. That ‘seems to me to be 
one of the principal assets of a man’s 
life and I can truthfully say that it 
has been my great fortune to enjoy 
the genuine friendship of many, more 
perhaps than I have deserved and my 
daily desire is that I may so recipro- 
cate this expression on the part of 
friends as to always remain worthy of 
the same. Third, the idea of continua- 
tion. In this idea there is somewhat a 
summary of the other two. I ama 
firm believer in the thought that suc- 
cesses continue and friends prove true 
and constant largely in accord with one’s 
own personal attitude, expression and 
endeavor. 

“And so you see that your greeting 
has brought to me this morning some 
thoughts worth while. I appreciate 
your continued remembrance and as- 
sure you of my very best wishes.” 


Arthur A. Loeb, who recently re- 
signed his connection with the Mutual 
Benefit in Chicago, to become associate 
general agent of the Massachusetts 
Mutual affiliated with the Bokum & 
Dingle Agency, is one of the star per- 
sonal producers of Chicago. Mr. Loeb 
went with the Mutual Benefit in 1910 
and ranked second in the whole coun- 
try in 1911, second in 1912, first in 1913, 
second in 1914, first in 1915 and 1916, 
third in 1917 and second in 1918. 

Mr. Loeb, who is a graduate of 
Armour Institute and the University 
of Michigan, has a wide acquaintance 
in Chicago. He has built up a big 
business and has a large brokerage 
following, having been a member at 








sesses a life insurance policy, begins 
to pay for his home and follow other 
courses that mean thrift and the ac- 
quiring of a greater competence it will 
do much to alleviate and modify the 
radicalism that is spreading over the 
country. 

Life insurance companies and life 
agents should heartily endorse this 
movement, get into the procession and 
do their full part. At the annual con- 
vention of the NaTionaL Lire UNDER- 
WRITERS ASSOCIATION to be held in Pitts- 
burgh, “National Life Insurance Day” 
is set apart as one of the topics to be 
discussed. The executive committee 
of the association has approved of the 
movement. So has the executive com- 
mittee of the AmeErIcAN Lire CoNnvEN- 
tion and the directors of the Assocra- 
TION OF Lire AGENCY OrFicers. Every- 
body connected with life insurance 
should boost “National Life Insurance 


PERSONAL GLIMPSES OF LIFE UNDERWRITERS 














ARTHUR A. LOEB 


one time of the fire insurance firm 
of Adolph Loeb & Sons. 

Mr. Loeb regards his wide circle of 
friends as his chief selling asset. It 
is said that he feels that in order to 
sell life insurance, the prospect must 
have confidence in the salesman or a 
satisfactory sale cannot be consum- 
mated. It is not so necessary for the 
salesman to know all about the pros- 
pect, as it is for the prospect to know 
all about the salesman, or at least, to 
know enough about the salesman to 
have confidence in what is being offered 
and the company that is being pre- 
sented. 

James M. Cowan of Aurora, IIl., gen- 
eral agent of the Northwestern Mutual 
Life, has been laid up on account of an 
accident that occurred to him Jast week 
when the ligaments of his left leg were 
badly torn. He is now getting about 
on crutches. !lowever, Mr. Cowan has 
much to be thankful for. During the 
first six months of this year the Aurora 
general agency paid for $4.073,000. The 
agency paid for $3,745.500 during the 
entire year of 1918, so Mr. Cowan’s 
men produced more during the first 
six months of this year than they did 
all of last year. 

The general agency comprises 22% 
counties in northern and eastern IlIli- 
nois. For the first six months of last 
year Mr. Cowan’s Agency produced 
$1,731,000, so it shows an increase of 
over 100 percent for the first half of 
the year. It is understood that Mr. 
Cowan’s general agency stands third 
in actual volume of business for the 
first six months compared with all of 
the 93 general agencies of the North- 
western Mutual. Mr. Cowan is a man 
of fine fibre, enthusiastic and a thor- 
ough going life insurance man. 


Vice-President R. W. Stevens of the 
Illinois Life is accustomed to plying 
between his beautiful home west of 
Ravinia on the north lake shore and his 
Chicago office, having smooth roads 
and no hills. The other day Mr. Stevens 
decided to take a vacation and picked 
out Minocqua, Wis., where there is a 
boys’ camp, as a suitable piace. He 
was notified a day or two before he 
started that a contagious disease had 
broken out in the camp and the part of 
the island that he had selected for his 
abiding place had been chosen as the 
quarantine station. ; 

Mr. Stevens then decided to take his 
family on an automobile trip through 
the southern and central part of IIli- 
nois. All went well until he headed 
toward Quincy, going over that section 
of the country known as “the wash- 








little account in a savings bank, pos- 


Day.” 


board” because of the series of 25 hills 
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that one has to climb. A severe rain- 
storm struck Mr. Stevens before he 
could reach Quincy. He was traveling 
over this hilly country with his auto- 
mobile skidding this way and _ that. 
Finally he came to cross roads and 
did not know which way to turn. It was 
late at night and he attempted to find 
some abiding place. He was near the 
little town of Poloma which sounded 
in Mr. Stevens’ ears like the title of a 
Mexican song. He began to sing “La 
Polome” thinking in that way through 
his melodious voice he would elicit a 
hospitable invitation to bring in his 
family and spend the night. Then he 
concluded to change his song and 
changed it to bring out the beauties of 
bologna. He was unable to find, how- 
ever, quarters after sinking knee deep 
in mud and clay around the country- 
side. He concluded, therefore, to re- 
main in the automobile all night. Mr. 
Stevens is now an authority on auto- 
mobiling in that section of the state. 
By writing a total of $2,302,500 of 
new business for the Northwestern 
Mutual Life in the year ended June 30, 
Dr. Chatles E. Albright, special agent 
at the home office in Milwaukee, not 
only wins the first prize as the largest 
Northwestern producer for the thir- 
. -enth successive time, but also breaks 
his best previous record by $8,000. Dr. 
Albright is one of the largest indi- 
vidual producers among American life 
underwriters, his record of $2,302,500 
for the past year referring only to 
Northwestern business. As the Mil- 
waukee company will write not more 
than $150,000 on a single life, and Dr. 


Albright has written as much on a sin- | 


gle life, the entire amount of his pro- 
duction is considerably in excess of 
the figure given. 

He joined the Northwestern forces 
in Jan. 1, 1905, and his record for his 
first full year with the company was 
$607,000, which has gradually been 
worked up to the present record figure. 
For twelve years he has produced more 
than $1,000,000 annually and for two 
of those years has gone over the 
$2,000,000 mark. In this period, Dr. 
Albright has produced a grand total 
of $21,412,750 of new business for the 
Northwestern. While the business in- 
cludes a considerable number of poli- 
cies as large as $1,000,000, the majority 
of them are much smaller and in some 
cases are as low as $1,000. 

At the opening of the forty-third an- 
nual convention of the Association of 
Agents of the Northwestern on Tues- 
day morning, July 22, Dr. Albright was 
formally presented with the first prize 


and accorded unusual honors by his | 


fellow-agents. 


Superintendent of Agencies George 


E. Copeland, in making the presenta- 
tion, characterized Dr. Albright’s rec- 
ord as without a parallel in the entire 
history of life underwriting in respect 
to strictly individual and personal pro- 
ductions. 


President Stephen M. Babitt of the 
Great American Life, Hutchinson, Kan., 
is doing some real constructive work 
in the agency field. He is not only 
making an effort to get each one of 
is men to build himself up, but 
he is getting some new men in the har- 
hess and building up a real agency 
force. During June, the company had 
2? agents producing business. Fifteen 
of these produced from $10,000 up to 
$66,000 and out of these 15, 10 were 
men that Mr. Babitt introduced to the 
Msurance business; five have had previ- 
Ous experience. Of the 12 other men 
who wrote from $1,000 to $9,500 only 
two had had previous insurance expe- 
tience. Mr. Babitt is picking the right 


kind of men and then teaching them ; 


the business. He is building on a firm 
foundation. 
POEM FOR PROSPECTS 
Sing a song of sixpence, 
Pocket full of dough. 
Spent for Life Insurance, 
’Twill grow and grow and grow! 
R. EB. Spaulding, Chicago. 
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CLEVELAND LIFE CLUB 





AGENTS ATTENDING MEETING 





Convention Is in Session at Niagara- 
on-the-Lake—Good Program 
Arranged 





The annual business convention of 
the Agents’ Association of the Cleve- 
land Life is being held this week at 
Niagara-on-the-Lake, sessions continu- 
ing from July 21 to 26, with the busi- 
ness dinner Thursday evening, June 24. 
An interesting program of entertain- 
ments and athletic events has been ar- 
ranged in addition to the regular busi- 
ness sessions. 


Home Office Men Attend 


The home office is represented at the 
convention by William H. Hunt, presi- 


’ dent; Howard S. Sutphen, vice-president 


and manager of agencies; A. Rydgren, 
M. Moore, secretary, and J. 
P. Gilfether, assistant secretary. Mr. 
Sutphen is acting as chairman of- the 
business sessions and President Hunt is 
scheduled to address the agents on 
matters of interest concerning the com- 
pany. 
Program of Addresses 


Field men who are on the program for 
addresses and their subjects are as fol- 
lows: 

Thomas’ Shields — “Forecasting the 
Club’s Progress.” 

J. Cc. Utterback—“The Great Insurance 
Year 1919.” 

J. W. Daniels—‘Bringing Your Propo- 
sition to the Prospect.” 

Ss. J. Payne—“‘Our Company and West 
Virginia, A Fertile Field for the Cleve- 
land Life.” 

oO. S. Boda—“City Business and Its 
Problems.” 


Phoenix Mutual Claims 


The Phoenix Mutual Life, in analyzing 
its 1918 death claims, shows the length 
of time policies had been in force before 


‘they became claims by death: 


No. Amount 
Policies in force less 


thiam 2. Year... cc.c cs 79 $ 184,455.98 


Policies in force be- 

tween 1 and 2 years. 108 224,318.68 
Policies in force be- 

tween 2 and 3 years. 97 257,407.00 
Policies in force be- 

tween 3 and 4 years. 65 166,565.04° 
Policies in force be- 

tween 4and5 years. 77 184,759.16 
Policies in force be- 

tween 5 and 10 years 318 649,351.59 
Policies in force more 

than 10 years....... 667 1,122,567.02 

"EOURD csncdcwtcceces 1,411 $2,789,324.47 


Of the 79 policies (insuring 64: lives) 
that had been in force less than one year, 
56 insuring 45 lives in the amount of 
$127,455 were claims resulting from in- 
fiuenza. From this it will be seen that 
the claims arising from other diseases 
were on 19 lives on which the insurance 
amounted to $57,000. For the seven years, 
1911 to 1917, inclusive, the average death 
claims on policies in force less than one 
‘year have been on 24 lives representing 
$64,000 of insurance. During 1918, there- 
fore the first year claims, if we elimi- 
‘nate those arising from influenza, were 


below the average for the previous seven 


years, 
Phoenix Mutual death claims, 1911-1918, 
inclusive: 

No. Amount 
Policies in force less 
273 $ 632,633.17 


Policies in force be- 

tween 1 and 2 years. 313 860,836.40 
Policies in force be- 

tween 2 and 3 years. 330 735,682.53 
Policies in force be- . 

tween 3 and 4 years. 314 800,522.82 
Policies in force be- 

tween 4 and 5 years. 295 681,952.14 
Policies in force be- 
' tween 5 and 10 yrs.1,398 3,073,956.07 
Policies in force more 

than 10 years....... 4,642 7,822,900.47 

EOEME wi tecacecuewes 7,565 $14,608,483.60 


The total death claims during 1918 
covered 1,186 lives with insurance of $2,- 
789,324, which is an increase of about a 
million dollars over 1917, practically all 
of which is attributable to the influenza 
and war claims. 














2 Agency Supervisors Wanted 


in Indiana 


organized: 
and one southwest. 


of policies. 


lowest in the country. 


for our agents. 


Although we lead all com- 
panies for production in our 
home state, we are not yet 
satisfied. We have two terri- 
tories which must be better 
one southeast 


We write both Par. and Non-Par. 
insurance on all Standard forms 
Our sub-standard 
department has cut the rate of 
our rejections down to one of the 
It means 
practically 7% greater income 


For 2 men with records as personal producers and organ- 
izers we have an attractive Salary and Commission con- 
tract with an opportunity to build a large renewal ac- 


count. 


We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 





LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


From Pennsylvania Across to Idaho 














THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


Only Masons need a apply for Agencies. No advances. No first 
year premium notes. Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 


FLETCHER TRUST BUILDING - - INDIANAPOLIS 
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ERNEST J. STEVENS, Manager 
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ah tae s Finest Hotel 


La Salle at Madison Street, Chicage 
WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES: 

ONE PERSON 

Room with detached bath © <= < 
Room with private a" cee 


O PERSO’ 
Room with detached path ee 
Rooms with private bath « = © oe 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicagd 





coals aaa 
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The Company that 


Leads them all in Kansas 





Invites correspondence on the subject of Agency connections 
in territory of real productiveness. 


The Farmers & Bankers Life Insurance Co. 








A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuza 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 : 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











INTERESTING CASE UP 





MILITARY CLAUSE INVOLVED 





Issue Is Over a Claim Where Holder 
Was a Member of a Students’ 
Training Corps 





BISMARCK, N. D., July 22—The 
North Dakota supreme court has be- 
fore it an interesting case, it being an 
appeal by the American Life of Des 
Moines to determine whether a man 
who has been in a students’ army 
training corps is actually engaged in 
military or naval service. The first 
district court in Cass county held that 
a member of such a corps is not ac- 
tually “engaged” in military service, 
but he held that the American Life 
must pay the beneficiary $2,000 the 
amount of the policy that Hiram I. O 
Myhlie held. He died of influenza 
while attending Dunwoody Institute 
as a member of the students’ army 
corps. The company had in the policy 
a military clause, to the effect that if 
the insured engaged in military or 
naval service within five years from 
date of issuing the policy unless writ- 
ten consent was given, the policy 
would be void. 

Such consent was not obtained and 
the company denied liability. Judge 
Cole in his decision held that the as- 
sured was only enrolled for training 
and not actually engaged in military 
service and that the risks which he 
assumed were not greater, if as great 
as those common to ordinary civil life. 








NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 























The American Home Life 


Insurance Co. 


Topeka and McPherson, Kan. 
J. P. Slaughter, Pres. Chas. H. Sandy, Sec. 


Good contracts for live agents. Address F. P. Metzger, Agency Director, Topeka, Kan. 








SAFE AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT<*° MONTHLY INCOME INSURANCE. 


jd eecae LATEST POLICIES AND AGENCY CONTRACT Sat G7 (np: 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








ECRET OF OUR 


One QUCCESS-IS We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY fidittin 


Cash Capital $200,000.00 V. D, CLIFF, President 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
a PHILADELPHIA 





CLEVELAND LIFE’S NEW PLAN 





After Aug. 1 Company Will Write 
Both Participating and Non- 
Participating Policies 








both participating and non-participat- 
ing policies. A new rate book cover- 
ing both plans has been issued, includ- 
ing a slight readjustment on non-par- 


ticipating rates. It has been strictly 
non-participating heretofore. 

New features which the company has 
added to its policy contract include: 
Double Indemnity 


For a small additional premium, the 
company will pay double the face of the 
policy for death by accident. Where 
double indemnity is applied for and 
granted, the company, without additional 
cost, will add a rider to the policy pro- 
viding for the payment of one-half of the 
face of the policy upon the death of the 
named beneficiary, provided it is the wife 
of the insured, from certain defined acci- 
dents. 
Total Disability 


For a snfill additional premium, the 
company will waive the premiums and 
pay a monthly income during the total 
and permanent disability until the death 
of the insured or the maturity of the 
policy, without deduction in any settle- 
ment of the policy. 

The company will, upon suitable re- 
quest and subject to satisfactory evi- 
dence of insurability, insert the double 
indemnity and total disability, benefits, 
either singly or together, into any policy 
dated subsequent to Dec. 31, 1918, pro- 
vided that the company’s rules permit the 
the addition of such benefits. Where the 
medical examination on the original ap- 
plication is dated on or after June 15, 
1919, a self-health certificate at the 
insured’s expense will be necessary. This 
retroactive ruling will apply for a period 
of three months from the date of Aug. 1, 
1919. 

Automatic Premium Loan 

An automatic premium loan, whereby 
the loan value under the policy will be 
used in the payment of premiums when 
not paid by the insured. While a policy 
is thus continued the double indemnity 
and disability benefits continue in force, 
thus affording the maximum of protec- 
tion to the policyholder. The policy- 
holder, while the policy is in force, as the 
result of premiums paid under automatic 
‘loan, may without re-medical examina- 
tion resume the payment of the prem- 
iums. 

The policy is free from military and 
naval restrictions. 

The return premium feature will be 
incorporated in the 20-year endowment 
policy if so desired and applied for at the 
time of issuance. 

The guide to the writing of hazardous 
risks has been extended and modified. 

Hereafter the company will not issue 
the reducing premium and guaranteed 
investment policies. 








The Cleveland Life has announced 
that beginning Aug. 1 it will place at 
the disposal of its field representatives 


Louisiana State Life 
| The Louisiana State Life of Shreve- 

















NEW RATES OF CLEVELAND LIFE 


Age Ord. Life 20-P. Life 20-yr. End. 30-yr. End. 5-yr. Term 10-yr. Term 

$18.94 $29.74 $48.14 $31.61 $12.60 $12.79 

; 30.24 48.3 1.78 12.6 12,87 
E 30.75 48.47 31.96 12.75 

: 31.29 48.65 32.14 12.83 13.06 

f 31.44 48.84 32.34 12.93 13.17 

: 32.02 49.03 32.55 13.02 13.28 

: 32.61 49.23 32.79 13.11 13.40 

: 33.23 49.45 33.04 13.23 13.54 

: 33.87 49.68 33.29 13.34 13.69 

: 37.84 49.93 33.59 13.47 13.83 

34.80 50.18 33.90 13.60 14.01 

z 35.51 50.45 34.23 13.75 14.21 

Y 36.26 50.75 34.60 13.93 14.42 

: 37.04 51.05 35.01 14.10 14.65 

: 37.85 51.39 35.44 14.31 14.90 

: 38.70 51.76 35.92 14.52 15.19 

: 39.58 52.14 36.44 14.78 15.51 

; 40.51 52.57 37.01 15.04 15.51 

3 41.48 53.02 37.63 15.33 16.26 

K 42.50 53.52 31 15.66 16.71 

") eee OES Oe 33.90 43.57 54.05 39.06 16.02 17.23 

WS sc. Ucieae 35.18 44,70 54.65 39.88 16.43 17.80 

SE SEE en 36.58 55.29 40.78 16.91 18.45 

MRS ox saceccuoare 38.00 47.14 55.99 41.77 17.43 19.21 

| Se eee 39.54 48.46 56.77 42.85 18.04 20.04 

Sees 41.18 49.86 57.62 44.05 18.75 20.99 

Ai i odweind ose 42.93 51.33 58.55 45.35 19.54 22.06 

MS oes ants 44.23 52.90 59.57 46.79 20.45 23.25 

eres eee 46.19 53.89 60.70 48.37 21.47 24.58 

GO a sas caren < 48.27 55.63 61.92 50.10 22.61 26.06 

Sees eee Soe 50.48 57.47 63.27 me 23.87 27.69 

eS 52.19 59.43 64.76 25.29 29.51 

So caasiue toes 54.67 61.52 66.38 26.86 31.51 

Ee ey 57.31 63.75 68.15 28.61 33.74 

Boe eats cat aero 59.39 66.13 70.10 30.54 36.19 
Becca acon < 62.35 68.77 72.24 Sones 
Bee sk diaee ae. 65.51 71.57 74.57 buds 
ee oe 68.87 74.60 77.13 ae 
BO recientes tees 72.47 77.84 79.92 sing 
BO eas sasees 76.30 81.33 82.98 alk 

Disability Benefit Double Indemnity 

Ord. 20- 20-yr. Ord. 20-P. 20-yT, 

Age Life Life End. Life Life End 

Be ortega tec $1.33 $1.69 $ .65 $1.50 $1.50 $1.50 

EE Ee ee 1.57 1.84 81 1.50 1.50 1.50 

BG sic cos Std sccciavs aecaysate 1.89 2.03 1.09 1.50 1.50 1.50 

LE eee ae aS or 2.33 2.24 1.57 1.50 1.50 1.50 

MON Godt oo inextet oes 2.93 2.91 2.53 1.50 1.50 1.50 

RO) so Gcantincsnemeanie's 3.83 3.86 3.64 1.60 1.50 1.50 
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port, La., has just gotten out two new 
policies, a whole life double indemnity 
total disability and a 20-payment double 
indemnity total disability. The ordinary 
life rate on the new policy is $24.96 at 
age of 35 and on the 20-payment the 
rate is $32.27. 


International Life 


Recently the International Life began 
first payment of dividends on the “Spe- 
cial Combination” policy. The experi- 
enced rate of interest for policy divi- 
dend purposes was ascertained for the 
year to be 5.7438 percent, virtually 5% 
percent, less one-half of 1 percent for 
investment expense, leaving 5% percent 
net. The excess interest rate is ascer- 
tained to be 1% percent, which is the 
factor used in connection with the policy 
reserve to determine the precise divi- 
dend. The first “Special Combination” 
policies issued did not call for dividends 
until the third policy year. Such policies 
issued in the last year, however, call for 
a dividend at the end of the second policy 
year whether the premium then due is 
paid or not. The dividend is based on 
actual earnings and the payment of pre- 
mium is therefore not imposed as a con- 
dition precedent to the payment of these 
dividends. 

It is interesting to note that the inter- 
est rate was ascertained to be 5% per- 
cent (5% percent net for dividend pur- 
roses) notwithstanding that some hun- 
dreds of thousands of dollars of Interna- 
tional Life funds were invested last year 
in government bonds yielding less than 
5 percent gross. The war and the pa- 
triotic obligation for such bond pur- 
chases affected the company’s general 
interest earnings to the extent perhaps 
of one-fourth of 1 percent. Otherwise 
the investment of corresponding funds 
in farm loans should have brought the 
excess interest earnings out at approxi- 
mately 2 percent. But the difference is 
so slight the dividend schedule involves 
a contribution by each “Special Combi- 
nation” policyholder this year of only 
a few cents toward the winning of the 
war while in the aggregate the company 
was able to make very substantial sub- 
scriptions to each issue of Liberty Loan 
bonds. The emergency that induced 
these bond purchases having passed, the 
company now is in position to make 
farm loan investments on an increasing 
scale. 

The total ledger assets of the company 
as of June 30, 1919, are found to exceed 
$12,000,000. 


Penn Mutual 


The Penn Mutual Life, which has here- 
tofore paid 4% percent interest on divi- 
dends left with the company and 4% 
under the interest privilege section is 
now paying 4% throughout, both on pro- 
ceeds held at interest under the trust 
provision and on dividends left with the 
company. 


Farmers & Traders Life 


The Farmers & Traders Life of Syra- 
cuse, N. Y., is adding an endowment at 
age of 65 on both continuous premium 
and 20-payment plan; also a monthly in- 
come policy (240 months annuity) on 
both continuous premiums and 20-pay- 
ment plan. 





American Bankers 


The American Bankers has announced 
new policies containing the total disabil- 
ity, income and double indemnity rider. 


Companies Without Military Clause 


The following is the list of companies 
which have removed or do not have a 
military clause in their policies: Aetna, 
American Home of Topeka, Baltimore 
Life, Berkshire, Canada Life, Capitol of 
Denver, Central Life of Fort Scott, Cen- 
tury Life, Commonwealth of Louisville, 
Connecticut. General, Equitable of New 
York, Equitable of Iowa, Fidelity Mu- 
tual, First Texas Prudential, Guardian 
of New York, International of St. Louis, 
Jefferson Standard of North Carolina, 
Louisiana State Life, Maryland Assur- 
ance, Massachusetts Mutual, Metro- 
politan, Midland Mutual of Columbus, 
Minnesota Mutual, Mutual Benefit, Mu- 
tual of New York, Mutual Trust of Chi- 
cago, National of Vermont, New York 
Life, Northwestern Mutual, Northwest- 
ern National of Minneapolis, Ohio Na- 
tional, Penn Mutual, Philadelphia Life, 
Phoenix Mutual, Pioneer of Kansas City, 
Provident Life & Trust, Prudential, Re- 
liance of Pittsburgh, Scranton Life, Se- 
curity of Chicago, Southern Union of 
Texas, Standard of Pittsburgh, State 
Life of Indiana, State Mutual, Sun Life 


AGENT IS RESTRICTED 


—_—_—_~. 


VIRGINIA RULING IMPORTANT 





Court Holds General Agent Can’t 
Claim Commission on Business 


Outside His Territory 





RICHMOND, VA., July 22—An 
opinion of wide interest to the life in- 
surance fraternity was rendered by 
Judge Beverly T. Crump of the Law 
and Equity Court at Richmond last 
week when he held in the cast of T. A. 
Cary vs. the Northwestern Mutual Life 
that a general agent cannot claim com- 
Mission on business written outside 
his territory. The Northwestern wins 
the case on a demurrer which was 
entered when the testimony was taken 
several months ago. 

Collier Policy at Issue 


The special point at issue was 
whether Cary, for many years general 
agent for the Northwestern at Rich- 
mond, was entitled to the commission 
resulting from the conversion of a 
$50,000 term policy on the life of Bar- 
row G. Collier, advertising expert, 
New York, to the 20-year pay plan, al- 
though the policy was written in New 
York by an agent there. The conver- 
sion was effected in December, 1916, 
through Percy Montague, Jr., an agent 
under Cary in Richmond. Montague 
being a kinsman by marriage of Col- 
lier. Cary paid Montague his share of 
the commission, relying upon the 
company to reimburse him for the full 
amount. When the company refused 
to do this, he entered suit for recov- 
ery, after severing his connections with 
the company. 

The burden of his plea was that inas- 
much as the business came to Mon- 
tague unsolicited there was no viola- 
tion of the terms of his general agency 
contract which stipulated that he 
should not solicit insurance outside his 
allotted teritory. 

Court Defines “Soliciting” 

Judge Crump in his opinion insisted 
that the word “solicited” should not 
be given too narrow an interpretation. 

“It manifestly means,” he said, “that 
an agent cannot procure for his com- 
pany a policy on the life of a person 
not residing in his territory, although 
under the same circumstances the busi- 
ness procured by him for his company 
would have yielded him a commission 
if the insured had been a resident of 
his territory.” 





Western & Southern, Western National 
of Wyoming, Wisconsin National. In ad- 
dition to these, several companies have 
clauses with very limited restrictions. 


Public Savings to Cut Stock 


INDIANAPOLIS, IND., July 22—The 
Public Savings of Indianapolis will cut 
its capital stock, $500,000, in two, mak- 
ing the par value of its stock $2.50 in- 
stead of $5, if the stockholders vote ap- 
proval at a meeting called for Aug. 7. 
The paid-up stock amounts to $288,000. 
Otto L. Klauss, commenting on the pro- 
posed action, says: “I have no hesitancy 
in saying I believe this move is in the 
interests of all concerned. The value of a 
share of stock in a corporation depends 
upon the proportionate ownership of the 
assets of the corporation. This reduction 
of your stock .will not reduce the assets 
of the company nor in any way the pro- 
portionate interest of any stockholder. 
It will, however, enable the company ‘to 
show a smaller liability on account of 
capital stock in its annual statement, and 
in my opinion will operate to the com- 
pany’s advantage in many ways.” 


Making a Fine Record 


The Guardian Life of New York 
reports new business issued in the first 
six months $20,820,106 as compared to 
$13,498,756 in the first six months of 1918. 
There has been a very notable further 
increase in business submitted during 
the last six weeks. The company has 
recently appointed O. A. Schroedel as 





of Canada, Travelers, Union Central, 
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The Prudential Insurance 
Company of America 


Forrest F. Dryd Home Office 
President Newark, N, J. 


Incorporated Under the Laws of the State of New Jersey 


























manager at Kansas City, Mo. 








































ou Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 
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A solid, safe Illinois Company | 
with over twenty millions of business | 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 


H. W. JOHNSON 
President Vice-President 


Ss. B. BRADFORD 
Secretary 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 

Of course we will pay the right kind well. 

Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 
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George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 











We Want q Must Be An Ohio Man, os 
gana e  10 

Supervisor os daca tetet-oleen-qicsaal 

for Ohio 


Address 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 











to furnish first class personal and business 
references. 
The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 
A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 





M. E. O’BRIEN, President DETROIT, MICHIGAN 








Home Office, Blessed Building 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased wits 
features that appeal to agents and prospects. - the treatment accorded them. 


: WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 
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We have something to offer in the way of a general agency that is 


very attractive to find with an old, conservative life company. It HOTEL WISCONSIN 











will wreativoer teeing ime le ee Big Hotel of Milwaukee 
pay anyone interes oO investigate. communications UARTERS for INSURANCE MEN 
confidential. Address 77-P, care The National Underwriter. || 1 ~ sooneon-100 wit Bah 


INSURANCE MEASURES 
SHOW GREAT DECREASE 


Output of Legislative Proposal Is 
25 Per Cent Less Than 
Two Years Ago 


FEW DRASTIC NEW LAWS 


Statutes Really Hostile to Life Inter- 
ests Are Scarce—Much Less 
Activity in West 


NEW YORK, July 22.—This year’s 
output of legislative proposals of in- 
terest to the institution of life insur- 
ance shows a reduction of 25 percent. 
Where during the last “on” legislative 
year, 1917, it was necessary to examine 
2,300 measures, this year’s total is only 
1,700. The volume of laws enacted con- 
cerning life insurance also shows a 
substantial decrease. 

These and other matters are referred 
to in the thirteenth annual legislative 
report to the Association of Life In- 
surance Presidents, recently presented 
by Manager George T. Wight. This 
report, which covers the legislative 
season up to June 6, at which time only 
a few matters of interest were still 
pending, is, in part, as follows: 

Fifty Legislative Sessions 


Besides Congress, legislatures have met 
in regular session in 43 states and two 
territories thus far this year. The total 
number of legislative sessions that will 
Yhave been held this year is an even 50 
in 47 states and territories. 

To determine whether this year’s un- 
usual falling off in legislative proposals 
was peculiar to life insurance or typical 
of a general legislative trend, inquiry 
was made into the number of all meas- 
ures introduced in the states this year, 
as compared with 1917. This disclosed 
that up to this time two years ago, the 
proposals totalled 53,414 as against 45,- 
381 thus far this year. Therefore, the 
falling off in the number of legislative 
bills generally this year, as compared 
with two years ago, exceeds 8,000 or 
about 15 per cent. as compared with a 
25 per cent. reduction in life insurance 
measures. 


Less Activity in West 


Referring to life insurance proposals 
introduced, the reduction in number this 
year is found largely in Western legisla- 
tures. For instance, California, which 
had led in the number of life insurance 
proposals for every “on” legislative year 
but one since the organization of this 
Association, now drops to seventh place. 
Where in 1917, 166 bills were introduced, 
only 80 were presented this year. The 
total number of legislative proposals 
introduced in California for several pre- 
vious sessions averaged 2,800 as against 
1,900 this year, a significant reduction of 
900 bills. The influenza epidemic, at its 
height during the first half of the legis- 
lative season in that state, was presum- 
ably a contributing cause to _ this 
reduction. 

New York and Massachusetts lead in 
the number of life insurance measures 
“this year, partly because of the reduc- 
tions in other states and also because of 
an increased number of bills being intro- 
‘duced in those two states, New York 
coming first with 136 and Massachusetts 
second with 99. Wisconsin is third this 
year with 93, followed by Pennsylvania 
with 85, Minnesota with 84 and Kansas 
with 81, on down to Alaska with only 
one bill. 

Speaking generally, there have been 
no drastice statutes against life insurance 
companies and their policyholders en- 
acted thus far this year, most of them 
being of a distinctly favorable or indif- 
ferent character and only a few imposing 
new burdens on the companies, these be- 
ing largely in the matter of additional 
reports to state authorities. 

New York’ enacted a_ substantial 
amendment to its insurance law, relative 
to the limitation on the amount of new 








business that may be written annually 
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by life insurance companies. This 
amendment authorizes the superintendent 
of insurance to suspend the limitation for 
any calendar year when he is satisfied 
that the companies writing not less than 
50 per cent. of the insurance written by 
companies authorized to do business in 
the state will, in normal course of their 
business, properly and economically con- 
ducted, reach the limits provided for by 
the law before the end of such year. 


Various Kinds of Taxation Proposed 


Returning to the legislature proposals 
introduecd affecting life insurance, the 
largest classification is taxation,although 
even here there was a remarkable reduc- 
tion. This year’s total reached only 243 
as against 552 in 1917 and 734 in 1915. 

In each class of tax measure the num- 
ber fall greatly below those of former 
years, except as to franchise taxes, and 
as to general income taxes, the number 
of the latter type in 1919 being more 
than all such bills introduced since 1912. 

The unusual increase in income tax 
proposals indicates endeavors by legisla- 
tures to make up the prospective deficit 
in liquor, taxes due to national prohi- 
bition. 


Taxes on Insurance Premiums 


Only two of the 20 insurance premium 
tax bills introduced in the states have 
thus far become law. One of these, in 
idaho, was amended to permit the deduc- 
tion of dividends before the imposition of 
the tax on premium income, thus effect- 
ing a reduction of the tax. In New York 
a bill was introduced which would have 
eliminated the deduction of all dividends 
provided by the amendment of 1917. 
However, this bill was amended to fol- 
low the ruling of the state comptroller 
in 1908, permitting the deduction of all 
dividends except deferred dividends paid 
in cash on maturing policies. As thus 
amended the bill became a law. A bill 
to permit the deduction of dividends was 
introduced in the State of Washington, 
but failed of passage. Bills in Oregon 
and in Colorado, making subtsantial in- 
creases to premium income taxes, failed 
of passage as did also a series of three 
onerous bills on the same _ subject in 
Kansas. 

The Illinois bill substituting for the 
present reciprocal taxes on insurance 
companies in that state 2 per cent. tax 
on premiums less dividends will increase 
the taxes of companies doing business in 
Illinois which are domiciled in states 
whose taxes on life insurance premiums 
are lower than 2 per cent. less dividends. 
It will be the only measure seriously in- 
creasing the taxes of life insurance 
companies in the various states this 
year, 


Compulsory Investment of Reserves 


There was a decided falling off in the 
number of bills introduced along the line 
of the Texas law, requiring a foreign 
life insurance company to invest 75 per 
cent, of its state reserve in specified 
securities issued within such state. Cnly 
three bills of this character were pre- 
sented this year—two in Arkansas and 
one in Montana—as against eight in 
Seven states two years ago. None was 
enacted. 

The growth of group insurance, as a 
means of meeting both old and new in- 
dustrial problems, is reflected in the 
enactment of statutes prescribing the 
regulation of such insurance in four 
more states, Colorado, Iowa, Connecticut 
and North Carolina. 


Wisconsin State Life Insurance Fund 


Governor Phillip of Wisconsin, in his 
message to the legislature at its opening 
session, recommended the repeal of the 
Wisconsin State Life Fund. Legislation 
carrying out the governor’s recommenda- 
tion was introduced but made little 
progress. A bill for the appointment of 
agents to solicit business for the state 
fund was passed, was vetoed by the 
governor. . 

Several subjects of life insurance legis- 
lation show a diminishing number of 
measures because of more or less uniform 
and completed action by the states. 
Anti-board contract bills are no longer 
heard of because practically all of the 


States have adequate legislation on the 
Subject. 


Insurance Department Changes 


_ Civil administration codes were enacted 
im Idaho and Nebraska, placing the in- 
surance department, in common with 
various other bureaus, under the control 
of a new department of commerce and 
industry, similar to the Illinois plan. 
Forty-three bills in 23 states had as 
their object some change in the laws 
affecting insurance supervision. Four- 
teen became law. An attempt to abolish 


the office of superintendent of insurance 
in New Mexico and transfer its duties to 
the state corporation commission failed. 
In Texas the establishment of state 
banking department, leaving the insur- 
ance department as a separate organiza- 
tion, was vetoed by the governor. A 
separate insurance department was 
created in Wyoming, effective immedi- 
ately; also in Indiana, effective Oct. 1, 
19 


Increased Membership 


Intelligent co-operation and efficiency 
are evidenced in the increased member- 
ship of the association. The last report 
of the association was made with a 
membership that embraced 29 companies. 
Within a year, including the date of this 
report, there have been added to our 
membership 12 companies. Total mem- 
bership has thus reached its maximum 
so far of 40 companies, allowance being 
made for one withdrawal. 








LIFE AGENCY CHANGES 




















Arthur E. Bradley 


The contract of Arthur E. Bradley, 
general agent of the Equitable of Iowa 
at Cincinnati, has been terminated by 
the resignation of Mr. Bradley. 





L. P. Livengood 


L. P. Livengood, who for the past year 
has been connected with the home office 
of the Equitable of Iowa as traveling 
representative, has entered the Toledo 
general agency of G. W. Farley and will 
devote his efforts to supervisory work in 
that agency. 


Gould J. Little 


Gould J. Little of Newark, O., has been 
appointed general agent of the Farmers 
& Traders Life of Syracuse, N. Y., in 
eastern Ohio. This company has recently 
entered the state. 


New World Life Changes 


The New World Life announces the 
return to the company’s service of Frank 
L. Rogers, 1st Lieut. U. S. A. Mr. Rogers 
was among the first to volunteer at the 
outbreak of the war. He is now located 
at Baker, Ore. Mr. Rogers will have 
charge of that district as general agent. 

F. R. Edson, who came from Canada 
to join the company is promoted to gen- 
eral agent at Pocatello, Ida. Mr. ‘Edson 
has done excellent work around Spokane 
during the past two months. 





Made Assistant Actuary 


BOSTON, MASS., July 22.—Earl M. 
Thomas, for many years mathematician 
for the John Hancock Mutual Life In- 
surance Company, has been elected as- 
sistant actuary. Mr. Thomas is a mem- 
ber of the Actuarial Society of America. 


Franklin G. Wells 


Franklin G. Wells, general agent of 
the Connecticut Mutual Life at Baltimore, 
has resumed charge of the Philadelphia 
agency. He has charge of both general 
agencies. 


E. I. Brown Succeeds Thurman 


BOSTON, MASS., July 22—Edward I. 
Brown, who served as assistant to the 
manager at Rochester, N. Y., and for the 
past three years has been supervisor at 
Buffalo for the Phoenix Mutual Life, 
will come to Boston Aug. 1 to act as 
manager for eastern Massachusetts, 
succeeding Oliver M. Thurman, resigned 
to become agency superintendent for the 
Mutual Benefit Life at Newark. Mr. 
Brown is a graduate of Lafayette Uni- 
versity and was for some years sub- 
master of the exclusive Lake Placid- 
Florida school. He will be replaced at 
Buffalo by J. E. Williams, formerly 
supervisor at Olean, N. Y. 


Lieut. James H. Copeland, who was 
given leave of absence as a special agent 
of the Northwestern Mutual Life under 
jurisdiction of the home office general 
agency to enter the service, has returned 
from overseas after more than two years 
of active duty. Lieut. Copeland was with 
the American army of occupation in Ger- 
many for nearly six months. He has re- 
sumed his field work at Milwaukee. He is 
the only son of George E. Copeland, super- 
intendent of agencies of the Northwestern. 





The West Coast-San Francisco Life has 





applied for admission to Colorado. 











THE GUARDIAN 
LIFE INSURANCE COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New Insurance paid for in 1918......... .$24,657,927.00 
Total Insurance in force, January 1, 1919. .179,410,731.00 
PY ee itn ee wisn ins pe ctestdneces Se 
Surplus assigned and unassigned.......... 4,999,205.00 


New issues in 1919 being paid for at the 
rate of over $33,000,000.00 annually 





For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 


50 UNION SQUARE, NEW YORK CITY 














WANTED-—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. } 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 











CONSERVATION OF BUSINESS 
W instating, ing and cleaning up indebted policies for a number of Life Companies, 
thus pode wr sa pos Pree oe business, lnoeatine the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 1S 
Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 











‘*Professtonal Public Service’’ 


Each Agent an Expert 
To this end THE CONNECTICUT. MUTUAL LIFE 
INSURANCE COMPANY is using its new and _ prac- 
tical Educational Course charted below. 











The Educational Course 
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The Insuring Public 























Easy Lessons on Life Insurance $1.50 a copy, The National Underwriter, 
1362 Insurance Exchange, Chicago. 
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1867 THE 1919 


EQUITABLE LIFE OF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


Other Increased Bontiits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


ee ES a errr seeeee$ 3,286,468.00 
Insurance in Force..............-- Bits hee snes 191,875.00 
Surplus to Policyholders...................-- 383,467.00 


New Continuous Monthly Saati Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 
$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesman in 1918 made more than $9,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 











ORGANIZED 


ASSETS OVER 
Se) $ 


COSC OCC 


Cyuaran ec lund 
Life 
Breveltchiten 
@hitelatom 

ATTRACTIV 


JONTRA\ aS for 


MEN CF ABILITY 


PURE LIFE 
INSURANCE 
O11 @)\\ 


WITH INDUSTRIAL MEN 














PUBLIC SAVINGS MEN GATHER 





Agency Convention at Indianapolis Is 
Most Successful Ever Held 
by Company 





INDIANAPOLIS, 1ND., July 22— 
The Tenth Anniversary Agency Con- 
vention of the Public Savings of In- 
dianapolis, held at the home office on 
Thursday, Friday and Saturday of last 
week, was by far the most successful 
of the gatherings the company has 
held. More than 100 were in attend- 
ance. Director Bernard Korbly acted 
as toastmaster at the dinner Thurs- 
day evening. C. A. O’Conner, a direc- 
tor, welcomed the visitors. Secretary- 
Treasurer Charles W. Folz reviewed 
the company’s ten years of progress. 
Patrick Lynch, clerk of the Supreme 
Court, represented the state. 

Dr. M. C. Leeth, vice-president and 
medical director, spoke on the effects 
of the “flu” on life insurance from the 
medical standpoint. President Carl G. 
Winter made a stirringly patriotic ad- 
dress and closed with a strong tribute 
to the important part the life insur- 
ance companies took in helping win 
the war. 

Friday morning Harry Marvin, of 
the office of Frank J. Haight, consult- 
ing actuary, explained the new policies 
in detail and President Winter fol- 
lowed with a rousing appeal to the 
agents. The ball game claimed atten- 
tion in the afternoon. After dinner 
in the evening B. F. Miller of Rush- 
ville, Ind., a director of the company, 
delivered a inspiring address on the 
“Reasons for Life Insurance.” Super- 
visor W. Scott Deming gave an enthu- 
siastic talk on behalf of the industrial 
department. He was followed by 
President Winter for the ordinary de- 
partment and Editor H. A. Benson of 
“The Ladder.” 





Public Savings Appointments 


The Public Savings of Indianapolis has 
made the following appointments in 
Indiana: 

Agent G. C. Kindly of Richmond, pro- 
moted to superintendent at Richmond. 

Agent J. A. Baker of Anderson, pro- 
moted to superintendent at Anderson. 

A. Miroff appointed superintendent in 
Indianapolis. 

Agent G. C. Pearcy of Frankfort, pro- 
moted to superintendent at Frankfort. 

Superintendent Roy Wakefield of Mun- 
cie, transferred to South Bend. 

E. A. Smith appointed to superinten- 
dency at Muncie. 

H. W. Bush promoted to superintendent 
at Indianapolis. 


NORTHWESTERN MUTUAL 
LIFE AGENTS GATHER 


(CONTINUED FROM PAGE 4) 
171 lives, $311,500; Pear Benson, Supe- 
rior, Wis., 163 lives, $344,200; H. G. 
Fricke, Omaha, Neb., 153 lives, $792,750; 
F. D. Burke, Sioux Falls, S. D., 151% 
lives, $471,000; Dr. J. H. Rigg, Mt. 
‘Pulaski, Il, 151 lives, $984,500; J. H. 
Lemonds, Sioux Falls, S. D., 150% lives, 
$539,000. 
Honor Men Number 35 


The “honor men,” consisting of agents 
who have been under contract less than 
three years, have written more than 
°$150,000 a year, and have not heretofore 
qualified in a higher class, this year num- 
ber 35, against 19 last year. More than 
one-third of the number have been un- 
der contract less than a year. 

The formal gathering of agents began 
at 9 o’clock Tuesday morning, when 
more than 600 agents were presented to 
the officers of the company by a commit- 





apolis, was chairman. Monday was de- 
voted mainly to athletic competitions, 
inspection of the home office and other 
activities, as well as the annual meeting 
of sub-associations of agents. The con- 
vention opened promptly at 10 o’clock in 
the home office auditorium, when Presi- 








tee of which Ralph Hamburger, Minne- 





of welcome to the returned soldier- 
agents. The response was made by Capt. 
Millard W. Mack of Cincinnati, who was 
elected president of the association at 
the 1917 convention, but was unable to 
serve because of his devotion entirely to 
government work in charge of war risk 
work in France. Because of this situa- 
tion, Capt. Mack was elected vice-presi- 
dent in 1918, so that he might be in line 
to succeed to the presidency this year, 
when he is back in civil life and able to 
discharge the executive duties. 


Van Dyke Welcomes Agents 


President William D. Van Dyke of the 
Northwestern delivered an address of 
welcome on behalf of the company, it be- 
ing his first appearance before the 
agents’ association in this capacity, he 
having succeeded George C. Markham as 
president last January. President Van 
Dyke gave the agents a whole-hearted 
but serious talk on the effectiveness of 
hard work, service and cooperation. 

In making the formal presentation of 
prizes to winning agents in the various 
classes, George E. Copeland, superin- 
tendent of agencies, on behalf of Mr. 
Van Dyke, presented the association a 
huge silver loving cup which is to be 
competed for annually by agents accord- 
ing to rules which they themselves shall 
establish for the competition to deter- 
mine the winner. 


All Elections by Acclamation 


In the election of new officers, all can- 
didates were elected by acclamation, 
Capt. Mack being given an especially 
rousing welcome when the accepted the 
presidency and spoke feelingly of the 
consideration which had been extended 
him in giving him a second opportunity 
to serve, when the association rule is 
that an agent may hold the highest office 
but one term. 

The Tuesday afternoon session was 
devoted to three principal addresses, the 
program being under the direction of 
Capt. Mack as chairman. M. L. Wood- 
ward of Detroit discussed the subject, 
“Building a Prospect List,” and pre- 
sented his own experience in building up 
his agency, now one of the largest pro- 
ducers of the Northwestern field force. 
He told how he began his work among 
a comparatively few strangers and ac- 
quaintances, and by judicious effort now 
has a list of “live” prospects which he 
feels will keep him and his assistants 
busy for years to come. 


“Continuous Service” Discussed 


“Continuous Service” was the subject 
presented by J. R. Moyer of Nebraska, 
who told how an agent can increase his 
writings by paying diligent and careful 
attention to policyholders without inter- 
ruption, even at the expense of a consider- 
able amount of time, energy and money 
which the effort represents but does not 
always return immediately. To neglect 
an old policyholder, he said, is to neglect 
not only a source of more business, but 
imposes a limitation upon the amount of 
new business which may grow out of the 
attention which is paid to him. 





_§. G. Neville of Ripley, Tenn., has just 
contracted with the Union Central Life. 





Prominent Cleveland General 
Agency desires experienced male 
cashier for its Life Department. 
Replies confidential. Address 73-K 
care The National Underwriter. 








ILLINOIS CHARTER 
WANTED 


Wanted—A life insurance com- 
pany charter under the [Illinois 
laws. Must be free from liabilities. 
Address 77-O, care The National 
Underwriter. 








EXCELLENT CHICAGO OPPORTUNITY 


Two high-grade, successful Life 
Underwriters, financially responsible, 
having many years’ experience in 
Chicago with a half million annual 
production record, are in position to 
consider a proposition from a first- 
class company, non-participating, one 
that is otherwise up to date in all 
features. No financing required. Ad- 
dress 78-P, care The National Under- 
writer. 





dent Rudolph Recht delivered an address 
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THE PEOPLES LIFE 
INSURANCE CoO. 


Now convert- 
ing Industrial 
policies to 

} Ordinary. 
Splendid op- 
portunities for 
good men. 


By Address 
=" ELON A.NELSON 


President 
Home Office Building CHICAGO 
Chicago 
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@One-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 


Gaxdiapiite 


IN WISCONSIN ONLY 


C. L. MILLER 


Director of Sales 


MADISON, WIS. 


19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 


The Fidelity operates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions“for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver policies, and are energetic in their 


methods. positions are ready for such 
men. 
Union Mutual Life Insurance 


Company 
Arthur L. Bates, President, Portland, Maine 


Address ALBERT E. AWDE 


Supt. of Agencies, 
7 W. Madison St. Chicago, Ill. 








ADVANCE THE OFFICERS 


MARSHALL CHOSEN PRESIDENT 


Home Life Directors Promote Men 
in the Line—Gladwin, Moir and 
Murray Boosted 





NEW YORK, July 23—In succession 
to the late George E. Ide, directors of 
the Home Life, at their regular meet- 
ing this week, elected William Andrew 
Marshall as president of the company. 
Other official selections were: Ellis 
W. Gladwin, as vice-president and sec- 
retary; Henry W. Moir, second vice-: 
president and actuary, and George W. 
Murray, third-vice-president and super- 
intendent of agents. 

All of the executives have been with 
the company for periods ranging from 
10 to 30 years, are thoroughly in sym- 
pathy with Home Life ideals and prac- 
tices and are progressive in their spirit. 
Their advancement insures a continu- 
ance of the policy that has made the 
company a prime favorite with the in- 
suring public in all sections of the land. 

Mr. Marshall’s Long Service 

Mr. Marshall’s service with the Home 
Life began in 1866, as a junior clerk. 
‘Displaying a peculiar aptitude for math- 
:.ematics and an insatiable appetite for 
hard work, he was appointed actuary of 
the company in 1877, just as he attained 
his 30th birthday. Subsequently he was 
chosen a director and in 1904 was elected 
vice-president, now to be followed by his 
elevation to the presidency. Of a retir- 


| ing disposition, Mr. Marshall is not as 
| well known to the underwriting frater- 


nity as he deserves to be, though highly 
popular with those acquainted with him. 
He is 72 years of age and was a teacher 
of mathematics when he went with the 
Fiome. 

Mr. Gladwin’s Career 


Mr. Gladwin’s connection with the 
company dates from 1892, when he was 
elected its secretary, becoming vice- 
president as well in 1905. Prior to his 
entry into life insurance he was a 
banker and broker in New York City and 
is peculiarly well versed in financial 
affairs, 

Mr. Moir, now a vice-president as well 
as actuary of the Home Life, is widely 
known to life insurance men both in the 
field and at head offices, having fre- 
‘quently addressed gatherings of agents 
and company executives upon various 
phases of life insurance work. After 
several years’ association with compa- 
nies in Scotland, his native land, Mr. 
Moir joined the staff of the Home Life 
as its actuary in 1908, so continuing un- 
jinterruptedly to the present time. He is 
president of the Actuarial Society of 
America, a member of numerous associa- 
tion committees, and the author of a 
‘score of valuable text books for life in- 
surance workers. 

Mr. Murray is preeminently an agency 
jman, having had charge of the field 
‘force of the Home Life since 1893. Later 
he became a director of the company as 
-well, and his present advancement to the 
executive post is a further substantial 
appreciation of the quality of his service. 





Ayres Made General Counsel 


DES MOINES, IA., July 22.—Former 
Judge W. S. Ayres was formally advanced 
from assistant general counsel of the 
Bankers Life to general counsel by the 
board of directors last week, succeeding 
the late I. M. Earl. Judge Ayres’ father 
was general counsel of the Bankers Life 
many years ago. The new counsel has 
been connected with the insurance com- 
pany for several months. 


Victims of Dirigible Covered 


Employes of the Illinois Trust & Sav- 
ings Bank of Chicago, upon the roof of 
whose building an experimental airship 
exploded Monday evening, killing a num- 
ber of occupants in the building and 
seriously injuring others, are covered 
under a group policy in the Equitable 
Life, and all claims filed thereunder will 
be given speedy attention. 


President Michael Morrison of the Cath- 
olic Assurance Association of America 
and officially identified with Philadelphia 
financial interests, who has been seriously 











ill, is regaining his health at Atlantic 
City. 
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Central States 


Life Insurance Company 
St. Louis, Mo. 








Insurance in force - ° 


$40,000,000.00 





JAMES A. McVOY 


Vice-President and General Manager 











The Reinsurance Life Company 
of America 


Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive 
Life Reinsurance business. 


REINSURANCE ONLY 


Correspondence Solicited 


H. B. HAWLEY, President F. D. HARSH, Secretary 




















The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 

















Once an 
Illinois Life 
Man 


GREATEST ] GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COM PANY COMPANY 


WANTS GOOD MEN S GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 













































































































































14 LIFE THE NATIONAL 





UNDERWRITER 


July 24, 1919 











HE Farmers National Life In- 


surance Company of America 
has openings for general and local 
agents in lowa. Address the 
company, Farmers National Life 


Building, Chicago, Illinois. 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 











F. J. Uehling, Secretary 





Frans Nelson, President 











Southland Life Insurance Co. 
DALLAS, TEXAS 


The Progressive Company of the South 





HARRY L. SEAY, President 





We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 








STRONG PROGRAM FOR 
AMERICAN CONVENTION 


(CONTINUED FROM PAGE 5) 


Plan—Allen Hollis, general counsel, 
United Life & Acicdent of Concord, N. H. 
Address by William J. Tully, Metropoli- 
tan Life. 

Address, James C. Jones, American Na- 
tional of St. Louis. 

Report from the Legal Bureau—T. W. 
Blackburn, secretary, American Life con- 
vention. 

Election of new officers. 


AMERICAN CENTRAL MEETING 





Annual Convention of the $100,000 
Club Is Being Held at 
Niagara Falls 





The $100,000 Club of the American 
Central Life is being held at Niagara 
Falls this week. Walter D. McWil- 
liams is president of the club; R. J. 
Shannon, first vice-president; Walter 
L. Bell, second vice-president, and 
Thomas G. King, third vice-president. 
The program of the meeting is as fol- 
FIRST DAY—JULY 23 
Morning Session 

Meeting called to order. 

Presentation of Club Buttons; includ- 
ing introduction of members of the Two 
Hundred and Fifty Thousand Dollar 
Club, the officers and members of the 
One Hundred Thousand Dollar Club. 
General announcements. 


Afternoon Session 
Tour of Niagara Falls parks and trip 
on the “Maid of the Mist.” 
Evening Session 
Informal gatherings in Victoria Park. 
SECOND DAY—JULY 24 
Morning Session 


Value of a Habit Talk and a Sales 
Method, Roy A. Hunt, Agency Secretary. 


“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (B-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 











A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 





Demonstration of Practical Selling. 
Prizes to be awarded to the best sales- 
man and to the best prospect. Winners 
to be determined by ballot of members. 
“The Triple Paid-Up.” Sold by F. C. 
Pryor to W. J. Shorten. 
“The P. U. A.” Sold by E. B. Burnham 
to F. E. Edwards. 
Te Oo. i. CH” 
to A. D. Brodie. 
Afternoon Session 
Trip through the Gorge. 
Evening Session 
Informal dinner. 
Old fashioned songs. 
Carr, Leader. 

What the President’s Trophy Means to 
Me. W. D. McWilliams. 

More songs. 

Some Actuarial Matters Which Should 
Be Familiar to All Field Men. H. W. 
Buttolph, Actuary. 

A Few Words About Our Company. H. 
M. Woollen, President. 

Reminder of other meetings. 


THIRD DAY—JULY 25 
Morning Session 
Keeping in Touch with Our Clients.” 


Sold by L. A. Simons 


Mrs. Carroll B. 





Carroll B. Carr, Secretary. 





MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Addrese 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 








Equitable Agents at Utica 


General discussion. 

Organizing Oneself for Field Work. 
Fred E. Wood. 

Discussion by W. F. Dean. 

Some Problems in Building an Agency 
Managership. J. E. Flurry. 

Discussion. By J. J. Barber. 

Some Waste in Life Insurance. 
Lowrey. 


Judd 


Afternoon Session 


General discussion of matters of inter- 
est to the agency and the company. 








EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 





UTICA, N. Y.—July 22.—Members of the 
Central New York Equitable Life Agents 
Association held their quarterly meeting 
‘at Utica yesterday. 
Agencies L. C. York, was present from 


talk. 


President Frank H. Stratton and the of- 
ficers and leading members of the Boston 
Life Underwriters Association gave a fare- 
well luncheon on Thursday at the Ex- 
change Club to Oliver M. Thurman, who 
leaves Boston to become agency manager 





and Values Increased to Full 3% Reserve. 





Superintendent of 


the head office and made an inspiring 








ACTUARIES 
— F. CAMPBELL 


CONSULTING 
ACTUARY 





976 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
—_— J. HAIGHT 


CONSULTING 
ACTUAR ¥ 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 


_— C. HARVEY 
Consulting Actuary 


ST. LOUIS, MO 








hemical Building 


T J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calet: 
lated. Valuations and Examinations made. 
Policies and all life Insurance a. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J. H. NITCHIE 








ACTUARY 
Telephone 1223 Assuctation Buildiné 
Central 19 S. LaSalle St., CHICAGO 





ARRIS E. VINEBERG 


Feflow Actuarial Society of America 
Fellow American Institute of Actuari 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
804-806 Security Building 

















of the Mutual Benefit Life at Newark. 








DES MOINES, IOWA 
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Founded 1865 


The Provident Life 
and Trust Company 


of. Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent's canvass 
for long endowment. 





Northwest corner Fourth and 
Chestnut Streets 




















“SOMETHING 
NEW FOR 
AGENT. 9° 








National 
American 
Life 
Insurance 
Company 








Burlington, lowa 








HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
253 BROADWAY, NEW YORK 











MO GEORGE E. IDE, President 
The 59th Annual Report of the Home ie 
Insurance Company shows over we ° 
lion Dollars pad is poteyhetdere is oe 
of which over en 
cales: was in dividends. The giecos i 
epidemic caused an abnormal mortality, 
red greater than any experienced in the Com- 
. pany’s history, but notwithstanding this 
the assets show an increase of more thas 
a are now over Thirty Six Million 
rs. 
oe The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A._R. BRUEHL & SONS, 
nilding Central and Southern Ohfo and 
CAGO Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OF OHIO 
HOYT W. Manager 
es v, GALE, General why 
ment Leader-N. Building 
INER CLEVELAND, ‘ OHIO 
uilding 
INSURANCE STOCKS 
Ter" BOUGHT AND SOLD 
lea z tations Furnis 





SMITH- MARTIN COMPANY 


208 So. La Salle St. Harrison 4050 
CHICAGO 









SHOWS BIG INCREASE 


NEW BUSINESS OF EQUITABLE 





Totals $169,242,960 for First Six Months 
of 1919, William E. Taylor 
Announces 


NEW YORK, July 23—In his first 
official communication to the man- 
agerial staff of the Equitable Life, since 
the realignment of home office duties 
occasioned by the death of J. B. 
Lunger, vice-president, William E. Tay- 
lor advises that the society’s business 
for the first six months of 1919 totals 
$169,242,960. An increase of over $85,- 
534,000, compared with the same pe- 
riod of last year. 

On July 1 the total outstanding busi- 
ness was in excess of $2,000,000,000. 
Mr. Taylor further tells of the suspen- 
sion by the New York insurance de- 
partment of the law, limiting the 
amount of new business the society 
may write in any one year, thus per- 
mitting it to continue writing at its 
present rate of progress. In securing 
this concession, the society agreed, as 
all other companies similarly favored 
by the department must, to conduct 
operations as economically in the fu- 
ture as in the past, to grant no addi- 
tional allowance to agents, supervisors, 
medical examiners or others without 
the approval of the superintendent of 
insurance, nor to appoint agents under 
contract with competing offices. 











NEWS OF COMPANIES 




















Connecticut General—It will hold its 
agency convention the latter part of Sep- 
tember of next year. Its last convention 
was held in September, 1917. Its new 
business the first six months of this year 
amounted to $62,033,454, cancellations 
amounting to $14,877,235, making a net 
gain of $47,176,215. Group insurance 
amounting to $17,991,307 was included 
in this amount. This makes total insur- 
ance in force of $227,537,924 as compared 
with $153,134,070 the year previous. The 
proportion of stock insurance being writ- 
ten by agents is increasing. During 
June out of an agency issue of $4,045,320 
not including group insurance which is 
always on the nonparticipating plan only 
$473,342 was on the mutual plan. 

The Connecticut General says that it 
Knows of several companies that figure 
that one applicant in nine is uninsurable. 
Some figure one in seven. It says that 
it speaks well for its own field men that 
during last year the percentage of rejec- 
tions to applications was 6.8 percent. 
The Connecticut General shows accident 
and health premiums for the first six 
months of $119,800. 


* * * 

People’s Life, Indiana—During the 
first six month of 1919 the com- 
pany wrote $2,438,373 new business, or 
$170,000 more than |the entire year’s 
production for 1918, which showed a 
total of $2,267,549. June showed the 
largest volume of business for any month 
with a production of $680,000; also the 
greatest number of policies issued, and 
the company at the close of the first six 
months had $13,000,000 insurance in force 
or a net gain of more than $2,000,000. 
From present indications the People’s 
Life will close the year with more than 
$14,000,000 insurance in force. 


* * * 

Northwestern Mutual Life—Its new 
business the first six months amounted 
to $158,453,180. June business was $26,- 
800,880, an increase of $15,928,940 when 
compared with June, 1918. This gave the 
company the largest June and the larg- 
est six months in its history. The writ- 
ten business for the first six months is 
more than double that of the similar 
period last year. 


Life Notes 


The Lincoln National Life of Indiana 
has been licensed in California. 


A license has been granted the new 
State Life Insurance Company of Iowa 
by Commissioner Savage. The capital is 
$1, 000,000, of which $500, 000 is paid up. 
J. Jp ‘O'Malley is president and William 
Koch, prominent in the fraternal field for 














“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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General and Local Agents 


Contracts With Vety Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 
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years, is secretary and general manager. 





Stock Salesmen Attention! 
THE GARY NATIONAL ASSOCIATES | 








COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 














Can use a few high-grade stock salesmen who can 
furnish references. 











ADDRESS OR CALL- 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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DID YOU LEAVE. 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, PAID WITHIN 24 HOURS 
WITHOUT DEDUCTION FOR DISABILITY PAYMENTS, 


WRITE US TODAY—We have territory open in Ohio and Pennsylvania 


Insurance Company 


R e S e r V e L. O an Lif e INDIANAPOLIS, INDIANA 
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OLD COLONY 


INSURANCE CO. 

















Your patron will be pleased with a policy in this 
company. The name has FOURTEEN selling POINTS, 


(Write us if the FOURTEEN POINTS are not apparent to you.) 


High grade management, reputation for prompt 
adjustments, soundness and strength, are all expressed 
by the name itself—a distinct asset in getting business. 


BOSTON 


INSURANCE CO. 


The Paris Peace Party has taken months for 
their task—the Boston Tea Party accomplished theirs 
in one night. 


The same promptness and absence of red tape 
distinguishes the BOSTON service as marked the 


famous informal tea party. 


WESTERN DEPARTMENT 
Lansing, Mich. 


RALPH RAWLINGS 


B. L. HEWETT \ Co-Managers 
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PHILIP BREITMEYER, 
President 

A. A. TEMPLETON, 
Vice-President 

F. J. HAYNES, 

Vice-President 

GEORGE K. MARCH, 
Sec’y & Gen’l Mer. 

JAMES M. TEAHEN, 
Treasurer 


F. C. COOK, 
Counsel 


























Detroit National 
Fire Insurance Co. 


41-43 JOHN R STREET 
DETROIT, MICHIGAN 








DIRECTORS 
PHILIP BREITMEYER 
F. C. COOK 
ADOLPHUS FIXEL 
F. J. HAYNES 
T. FRED LEE 
GEORGE K. MARCH 
A. L. MCMEANS 
JOHN A. MERCIER 
F. J. SULLIVAN 
JAMES M. TEAHEN 
A. A. TEMPLETON 














Under New Management. Reorganized and to be materially enlarged. 
Agencies wanted in every desirable place in Michigan. Facilities for 
and now ready to write good sized lines on good business. 


IRVING McKAY, Special Agent 





Surplus To Policy-holders . . ..... . $410,855 














ESTABLISHED 


1865 








STATE AGENTS 


INCORPORATED 


1915 


CAPITAL FIRE INSURANCE CO. OF CALIFORNIA 


A Progressive Agents’ Company, wishing Representation in every Village, Town and City in Michigan. Correspondence solicited 


Standard, Trenton; Marquette National, Chicago; People’s National, Phila.; Farmers’, York; Industrial, O.; Buckeye National, O. 


for direct lines or re-insurance on mercantiles where not already represented. 


WAYNE COUNTY MANAGERS 


DETROIT CITY AGENTS 


Royal; Norwich Union; Sea; General Accident ; Metropolitan Casualty ; Travelers Indemnity. 
Fire, Tornado, Automobile, Plate Glass, Bonds, Burglary, Accident, Compensation, and all Casualty lines. 
We respectfully solicit Writing Agencies and Brokerage Connections at the highest rate of commission paid, 


219-220-221 Hammond Bldg., Detroit, Michigan 


Telephone Cherry 5154 





























ROBERT K. ORR, President 
H. B. MARTIN, Secretary 


Michigan Employers Casualty Company 


353 Capital National Bank Bldg. 
LANSING, MICHIGAN 


GUY B. SAMPSON, Safety Engineer 
THURLOW POPE, Mgr. Automobile Dept. 





A Stock Company Writing General Casualty Lines 
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MICHIGAN AGENTS’ NUMBER 











AGENTS IN MICHIGAN 
HOLD ANNUAL MEETING 


23.—The Michigan Association of 

Insurance Agents closed its annual 
meeting here today in a round of enthu- 
siasm. W. A. Eldridge of Detroit, the 
old time secretary and treasurer of the 
association, affectionately known as 
“Pop Eldridge,” who for many years 
was the dynamo, the stimulator and the 
whoop-her-up artist of the organization, 
was snatched from retirement in his 
honored place of president emeritus 
and once more placed on the firing line 
as president. The Michigan association 
owes much to the grand old man of 
Detroit, who has sung his city’s praises, 
has lauded his state all over the coun- 
try. Many of the old standbys were 
recognized in the election. Leo K. 


S ‘21 STE. MARIE, MICH., July 


Hennes of Detroit was chosen secre-- 


tary and treasurer again. Mr. Hennes 
is a splendid organizer and a man 
who has done much for the insurance 
business in Detroit and Michigan. He 
is one of the leaders in the new De- 
troit Insurance Club and has stood 
for the very best in fire insurance. 
George W. Carter of Detroit has be- 
come chairman of the legislative com- 
mittee. Fred Gunther of Detroit is 
chairman of the conference commit- 
tee. Zelin C. Goodell of Lansing is 
chairman of the membership commit- 
tee. Associated with Mr. Gunther on 
the conference committee are Corbin 
Douglas of Houghton and Edmond S. 
Rankin of Kalamazoo. 


T HE annual banquet was given un- 
der the auspices of the Soo Fire Un- 
derwriters Club. Walter W. Case, as- 
sistant treasurer of the Northwestern 
Leather Company, acted as toastmas- 
ter. Talks were made by James V. 
Barry of the Metropolitan Life, W. A. 
Eldridge of Detroit, Fred Guenther of 
Detroit and Robert Nimmo, the poet 
laureate of the Soo. 

Owing to the failure of a number of 
speakers to put in an appearance, it 
was possible to wind up the meeting 
Wednesday noon. 


HAUNCEY S. S. MILLER, secre- 

tary of the National Association, 
was the first speaker at the closing 
session. Mr. Miller, in his enthusiastic 
and earnest manner, outlined just what 
the National Association is accomplish- 
ing and what it can and is doing for 
the local agent, no matter how hum- 
ble, through his affiliation with the 
state organization. Mr. Miller is just 
completing a swing around the circle, 
having traveled extensively during the 
last few months. He reported that in 
every section of the country the work 
of the National Association is being 
carried forward, that its circle of in- 
fluence is widening and that even the 
smallest agents are beginning to realize 
that they cannot isolate themselves and 
refuse to become interested in the 
great cooperative work that is being 
— by state and national organiza- 
ions. 


R. MILLER, said that although it 

is not a difficult matter to interest 
the local agents in the large cities, very 
often the non-member in a smaller lo- 
cality is actually more influential from 
an association standpoint. Mr. Miller 
Showed that the man in the small com- 
munity is often the close personal 
friend of legislators, can put before 
them the case of the insurance com- 
Panies and agents and have a much 
Stronger and more powerful interest 
than the man living in the large city, 
but rather out of touch with what is 
going on at the state capitol and the 
men that are framing the state laws. 


NEW OFFICERS ELECTED 


President—W. A. Eldridge, Detroit. 


Vice-Presidents—C. M. Thatcher, Escanaba; Gilbert C. Chad- 
dock, Muskegon; A. J. Beach, Flint; J. A. Grow, Detroit; W. G. 


McCune, Petoskey. 


Secretary-Treasurer—Leo K. Hennes, Detroit. 


Executive Committee—Charles G. Watkins, Grand Rapids; 
J. Blinn Stone, Detroit; Otis A. Leonard, Albion. 


Chairman Legislative Committee—George W. Carter, Detroit. 
Chairman Membership Committee—Zelin C. Goodell, Lansing. 
Chairman Conference Committee—Fred Guenther—Detroit. 


Place of 1920 Meeting—Detroit. 








W. A. ELDRIDGE, Detroit 
Newly Elected President 


Mr. Miller will go to Minnesota this 
week to complete a membership cam- 
paign in that state. 


OHN H. CARR, western general 
agent of the Hartford, who seldom 

is listed among the speakers at an in- 
surance gathering, was given close at- 
tention when he delivered his address 
on cooperation. Mr. Carr’s remarks 
were evidently the result of consid- 
erable thought and he brought a real 
message to the meeting. 

Detroit was selected as the next 
meeting place with no objections. In 
view of the election of W. A. (“Pop”) 
Eldridge as president, Detroit was the 
logical city for the next convention. 
Undoubtedly, the attendance at the Soo 
was lowered somewhat by reason of 
its remote location, and next year will 
undoubtedly see a larger number on 
hand. 


UNQUESTIONABLY, Mr. Eldridge 
will render the association faithful 
service as president. He was for nine- 
teen years secretary of the association, 
and since the Muskegon meeting has 
been acting as president emeritus. The 
Michigan Association is his pet. The 


work is close to his heart, and he will. 


leave no stone unturned in the effort 
to broaden the work of the organiza- 
tion and strengthen it in every respect. 


[|X open discussion, sentiment devel- 
oped in favor of putting the associa- 
tion on a self graded dues basis, such 
as is used in West Virginia, Texas and 
some other states. Under the plan, 
the membership dues are dependent 
upon the amount of business written 
and thus the cost of operating the 
association is equitably divided and 





JOHN P. OLD, Sault Ste. Marie 
Retiring President 


the larger assessments go to those who 
are fully able to pay them. This ques- 
tion was referred to the executive com- 
mittee with power to act, and very 
likely before another year this plan of 
collecting dues will be adopted by the 
Michigan Association. It was also de- 
cided to have the association pay the 
expenses of the president and secretary 
at the national meeting each year. 


PRESIDENT JOHN P. OLD had 
prepared an attractive program and 
the business sessions moved along in 
a pleasing manner. For the first time 
in the history of the organization the 
annual meeting was held north of the 
Straits of Mackinaw. It did not, how- 
ever, bring out a particularly large 
delegation from the Upper Peninsula. 
About fifty were on hand when the 
first session opened, but they consisted 
chiefly of the old guard, the regulars 
who have always been the wheel horses 
of the association. 

Scheduled to begin at 2:30 Tuesday 
afternoon, the first. day’s business ses- 
sion did not get under way until 3:30, 
awaiting the arrival of the contingent 
from Detroit. Leo K. Hennes, secre- 
tary, read the minutes of last year’s 
meeting. This has become a regular 
custom with the Michigan association, 
as there is no meeting in mid-year, and 
those attending the annual meetings 
are always interested in what occurred 
at the last meeting, which many who 
are on hand this year were not able 
to attend in 1918. 


N his annual address, President Old 
provided a novelty in the discussion 
of “Physical Fitness.” Mr. Old said 
that he has been impressed with the 
fact that many between the ages of 


35 and 45 allow themselves to become 
inefficient physically by reason of not 
taking enough physical exercise. He 
pointed out the importance of being fit 
for the day’s work physically as well 
as mentally. 

The secretary’s report showed that 
the Michigan association now has a 
membership of 245, which is just about 
double the number of paid members 
reported last year. A membership cam- 
paign was put on in Michigan during 
the year by Karl Riekie, field repre- 
sentative of the National Association, 
who toured the state. It is felt that 
the Michigan association is now on a 
solid foundation and has permanently 
increased its membership. The treas- 
urer’s report showed that the organiza- 
tion is in good condition financially, 
with a fair balance to its credit. : 


JOHN J. THOMAS, secretary of the 

Lloyd-Thomas Company of Chicago, 
pointed out some “Dangers That 
Menace the Fire Insurance Agent.” 
Mr. Thomas, whose principal contact 
is with business executives, is in a po- 
sition to furnish insurance men with 
ideas of what business men generally 
think of the insurance agent. Mr. 
Thomas recited some of the chief criti- 
cisms that business men offer of the 
insurance business, and suggested a few 
steps that local agents may take to 
correct the erroneous impressions that 
now prevail in the minds of some. Mr. 
Thomas also discussed the relation of 
appraisals to firé insurance. He showed 
that a good appraisal company is in rp 
way in conflict with the insurance 
business, but actually is working hand 
in hand to attain the same objects that 
local agents strive for. At the conclu- 
sion of his address Mr. Thomas an- 
swered several questions concerning the 
manner in which appraisals are made 
and how they apply to fire insurance. 


6¢¢*%OOPERATION and What the 

Michigan Inspection Bureau Can 
Do to Help” was the subject of the ad- 
dress by George W. Cleveland, man- 
ager of the Michigan Inspection Bureau 
of Detroit. Although his remarks were 
rather brief, Mr. Cleveland made it quite 
evident that the Michigan Inspection 
Bureau is at all times ready to extend 
assistance to local agents feeling the 
need’ of cooperation. Mr. Cleveland 
said that the help that the bureau ren- 
ders when called upon is of the most 
practical nature. When an assured, 
through the agents, makes a request for 
information or enlightenment, he re- 
ceives direct from the bureau an answer 
that serves to clear up any doubt that 
exists. 


ONE of the features of the first day’s 
work was the talk by J. Blinn Stone, 
of the Reilly, Brooks & Stone agency 
of Detroit, on “Agency Office System.” 
Mr. Stone prefaced his remarks by say- 
ing that both he and President John P. 
Old had the reputation of being “sys- 
tem nuts.” Mr. Stone came armed with 
a scrap book containing the principal 
features of the system used in his own 
office. He said that those installing 
systems must guard against carrying 
the system too far. However, the in- 
surance man has no tangible com- 
modity for sale. He has to offer to 
the insuring public only service or an 
improved method of taking care of 
business. The agent’s contact with his 
business clients determines his fate, and 
the proper sort of system aids in creat- 
ing a favorable impression. Any sys- 
tem should be simple enough so that 
it can be understood by any office em- 
(CONTINUED ON PAGE 9) 
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Problems of A 


agent had to.exercise a great deal 

of judgment and make careful in- 
vestigation before he would accept the 
agency of an insurance company. 
Those were the days before the state 
took a hand and demanded certain re- 
quisites and qualifications of the in- 
surance companies before admitting 
them the right to deal with its citi- 
zens. Thanks to the co-operation of the 
reliable insurance companies and the 
state legislators the crop of “wild-cat” 
insurance companies was weeded out. 
They died a starvation death! 

Closely related to insurance is the 
question of values. And associated 
with the making of values we find a 
number of appraisal companies. 


r | ‘HE time was, when the insurance 


TUDENTS of the appraisal business 
recognize that it is no exaggeration 
to say that the appraisal business to- 
day is in the same condition of having 





LEO K. HENNES, Detroit 
Secretary-Treasurer 


good, bad and indifferent companies, 
as was in the frenzied days of “wild- 
cat” insurance companies. 

Any individual can start an appraisal 
company whether competent or not 
and sell business to the citizens of 
this state. 

Now in order to separate the wheat 
from the appraisal chaff, it is necessary 
to see the general principles under- 
lying the making of appraisals. 


PPRAISALS have been made by 

using as a basis of valuation, the 
past costs. This is merely an account- 
ing proposition and has no value for in- 
surance purposes. 

Appraisals have been made by getting 
from the owner his ideas of values so 
as to make certain that the owner is 
pleased and the bill collected. 

Appraisals have been made on the 
principle of sending men to the plant 
who have excellent judgment in regard 
to values. They list the items and de- 
clare the values. While this is better 
than the other two yet it does not 
measure up to the standard of the 
insurance contract in regard to ascer- 
taining the “actual cash value.” 


[N order to show what sort of ap- 
praisal system is best, let me cite you 
to what the insurance adjuster must do 
in order to get the data on which he 
will feel justified in passing the claim 
and paying the insurance money. The 
adjuster must get his values from the 
authorities who know the values. In 
this connection, who knows better than 
the manufacturer of a machine what it 
cost new to replace that machine to- 





day? Who knows better than the local 
building supply men what the prices of 
materials are today? And who knows 
better than the labor unions what the 
scale of wages is? 

In my judgment, the proper function 
of an appraisal company is to assemble 
values. The company should know who 
and where the authorities are. Its staff 
of appraisers should know how to cor- 
rectly list the property. 


[-N passing it is well to scan the work, 
methods and plans upon which some 
appraisal companies are operating. 
Almost with no exception, the com- 
panies are getting values on many 
items from catalogues and office lists 
of values compiled on cards from past 
cost prices. Some add an arbitrary per- 
centage for labor and installation on 
the value of the material. This, to say 
the least is crude! Some are making 
appraisals of buildings without giving 
any building quantities. Some have 
large unwieldy summaries. I have 


ents Discussed 


BY JOHN J. THOMAS 


that done by one large company in re- 
gard to a so-called continuous service. 
By way of explanation it should be 
stated that the owners of property have 
found that it is best to have an ap- 
praisal made every year. The only way 
that I know of is to send the appraisers 
to the plant each year at a fixed time 
and by actually checking the property 
bring it up-to-date. 

This naturally is an expensive prop- 
osition to do the work as it should be 
done and to solve the expense and in- 
cidentally to increase the profit, they 
have found an easier way. The owner, 
perhaps a thousand miles away, sends 
the company a report on changes in 
the Plant. A very simple solution is it 
not: 


LET me quote from their contract a 
description of their continuous ser- 
vice: 

“We will render you our continuous 
service in keeping the appraised values 
up-to-date (xxxx) and will maintain 





John J. Thomas is secretary of the Lloyd-Thomas Company of Chicago, 
appraisers and engineers. He has had wide experience in the insurance 
business and is regarded as an authority in that line as well as on the 


subject of appraisals. 


Mr. Thomas briefly, outlined that one of the dangers to the local in- 
surance agent was the attitude that the average business man took in regard 


to the function of the agent. He said 


too many business men consider that 


the agent is selling a commodity instead of a service. Insurance is too broad 


a business to end with the delivering 
Mr. Thomas also pointed out tha 


of the policy. 
t the agent is skating on thin ice and 


is liable at any time to meet with disaster, both for his client and himself, 
in not warning his clients that property values have greatly increased in 


the past three years and that the pre- 


war values do not stand as a basis of 


insurance placing and collecting. He stated the agent should not be satisfied 
with the book values of the property and showed why this is true. 





seen a sheet 3 feet x 7 feet. Some have 
a desire to make their reports as com- 
plicated as possible, dividing the prop- 


erty into many classifications which 
naturally confuses both you and_ the 
owner. : 


— go on the principle that the 
insurance must be changed to con- 
form with an _ unscientific arbitrary 
form of appraisal, while the proper 
way is to fit the appraisal report to 
the insurance. 

Some companies employ the cheap- 
est class of appraisers, hiring men who 
have no experience in lines of ap- 
praisal. 


NE company makes a list of what 
it calls “unburnable” items. I sup- 


pose a cement floor on the fourth story . 


of a factory could be called “unburn- 
able’—but if I owned it I would have 
it insured! All of these foolish divi- 
sions make trouble for the agent, 
who if he selected just the parts of a 
plant that would in the opinion of this 
appraisal company burn, would find he 
could not place the line. 

One company makes the practice of 
having. its men price the buildings on 
the job and submitting the figures to 
the owner for his approval. Some of 
these practices seem unbelievable, but 
they are the facts. 


W HERE the appraisal does not fol- 
low the rider form in the matter 
of exclusions and inclusions, great 
harm is liable to happen in the opera- 
tion of the co-insurance clause. I 
know of a case of a loss in my state 
where the owner lost $50,000 because 
he insured on the basis of an appraisal 
whose own arbitrary “exclusions” did 
not coincide with the exclusions of the 
rider form. 


] think the most heinous practice that 
any appraisal company can follow is 


the cost of reproduction new and the 
sound value of the properties appraised 
up-to-date. Furnish you regularly, as 
your plant reports are received, -sum- 
maries of revised cost of reproduction, 
new, sound values and depreciation re- 
serves in accordance with our analysis 
of your reports and normal deprecia- 
tion and maintenance charges.” 


Now gentlemen, what do you think 
the opinion of the adjusters for the 
insurance companies would be of the 
work of any appraisal company who 
will take the report of the owner as 
to his changes and in return give him 
over their signature revised summaries 
without ever having one of their repre- 
sentatives view the changes. 

What can any sane man think of a 
concern which pretends to be able to 
tell without viewing the property how 
much wear and tear, obsolescence and 
other kinds of depreciation has taken 
place? 

Absent treatment does not go in ap- 
praisal matters. 

I do not believe that this company 
takes even a serious view of its con- 
tinuous service. 


IN selecting an appraisal company to 
work for your client, first choose one 
that does not interfere with existing 
lines, criticise form or in any way, 
shape, or manner encroach upon the 
province of the insurance companies or 
the insurance agents. 

Second. Avoid those companies who 
charge for their work on a per diem 
basis. For by so doing, your client 
will not be asked to pay for slow or 
incompetent men or for men who are 
practically “greenhorns” and are learn- 
ing the business at the client’s expense. 
The chief fault of the per diem system 
is “That the more inexperienced their 
men the bigger the bill.” It is a sad 
fact that there are appraisal companies 
that will tell a man that the tota? 


made appraisals. 





charge will be about so much (although, 
of course, they do not guarantee it) 
and after the work is done will send 
him a bill for four or five times that 
amount. 

Third. Select people who know how 
to make appraisals and have established 
a reputation for doing good work. An 
inaccurate appraisal is worse than use- 
less because it is misleading. Every 
calculation you or the owner makes 
upon such an appraisal is a false calcu- 
lation and is sure to’ entail a_ loss 
sooner or later. 


FOURTH. Avoid the employment of 
an appraisal company whose ap- 
praisals are “tailor-made,” or appraisals 
made to suit the owner. The adjusters 
for the insurance companies naturally 
will look with suspicion on any report 
made by an appraisal company that has 
a reputation for turning out tailor- 
The selection of a 





JOHN J. THOMAS, Chicago 
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good appraisal company .is limited to 
those who show the facts and nothing 
but the facts, independent of whether 
the owner is pleased or not. Few com- 
panies have the moral courage to do 
that! 

Fifth. Too low a price for appraisals 
is a danger signal. Appraisers com- 
mand good salaries. The making of ap- 
praisals is a profession and any con- 
cern who treats it in an other light is 
not worthy of the business of your 
clients. I know of one company whose 
charge to the customer on a per diem 
basis is less than the daily salary that 
any competent appraiser can command. 


THESE are times in which we must 
all watch our step and view with 
careful consideration any of the ele- 
ments that endanger the business of 
insurance as it is rightfully adminis- 
tered. And the focal insurance agent 
is in the best position to keep the ship 
of public opinion steered in the right 
course for you come in close contact 
with the assured. 

Many of you act as advisers of in- 
surance and things relating to the busi- 
ness and it is upon your recommenda- 
tions that the business man depends. 

Sometime ago, I saw in a street car, 
an advertisement carrying a_ slogan, 
“Milk from Contented Cows.” I do not 
know how much truth there is in that 
slogan, but I do know that there 1s 
much truth back of the thought, In- 
surance from Contented Business Men. 

It is up to the Insurance Agents to 
lead the business man in ways that will 
make him satisfied and contented. 
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Big Opportunity for Field Men 


surance business some _ twenty 

years ago, by being appointed a 
sub or survey agent, I have been an 
advocate of uniformity and coopera- 
tion, yet we must use care or this uni- 
formity will cause us to lose our 
initiative and make of us nothing more 
than collectors or messengers. It is 
therefore up to us to equip ourselves 
with a thorough knowledge of our busi- 
ness, even to the smallest detail, in 
order to meet the changing conditions, 
for insurance is a progressive science, 


G ‘suran my introduction to the in- 





FRED GUENTHER, Detroit 
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and unless we progress with the need 
of the world we shall be classed as 
failures. 


WE must recognize the fact that the 
insurance interests have narrowly 
escaped the government ownership 
octopus, and while I feel that the pen- 
dulum is swinging in the opposite di- 
rection today, we are not entirely free 
of its claws. Autocratic Germany of 
yesterday is surely an example of gov- 
ernment ownership in its fullest sense. 
Legitimate business—and our business 
is legitimate—will not suffer from 
proper government supervision. The 
injection of politics, however, into any 
business invites disaster. I am _ sure 
there is not a field man in Michigan 
who would not have cheerfully and 
willingly done anything within his 
power to aid our government in the 
war against autocracy; and we are to- 


By W. N. ACHENBACH 


usurpation of authority and power to 
the extent of disregard of the rights 
of private enterprises. Attacks on pri- 
vate enterprises serving the public have 
been and are today the popular vehicle 
for ambitious political misfits to ride 
into public office. 


UR business is essentially service 

and protection, and to render effi- 
cient service it must be guided by the 
intellectual. The field man being the 
intermediary between the company and 
the local agent and public, he must be 
a wide-awake, intelligent, true Ameri- 
can citizen in order to place the great 
business of fire insurance in the proper 
light before the public; and when I say 
“great business” I mean great in the 
full measure of the word, for were it 


$100,000,000 in 1890 to over $317,000,000 
in 1918, to say nothing about the in- 
creased cost of doing business, we cer- 
tainly are in a position to convince 
the public that we are justified in col- 
lecting the premium charged today. 


F I am not mistaken, the original 

idea of insurance taxation was to 
collect a sufficient amount of money to 
maintain the department of insurance 
on a self-supporting basis. The Jour- 
nal of Commerce and Commercial Bul- 
letin of May 16, prints a table of receipts 
and disbursements for all states for the 
year 1917. This table shows that Mich- 
igan received $1,042,690.50, disbursing 
$40,303.59, leaving a profit of $1,002,- 
386.91. The question may be an imperti- 
nent one, but what becomes of this 
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subject of his address was “The Field Man,’ and he pointed out the big 
opportunities which there are for insurance men along that line. 





not for the protection afforded by the 
fire insurance companies, I. can see 
only one result, and that is the col- 
lapse of the entire business fabric of 
the world. How many people today, 
outside of those engaged in fire insur- 
ance, banking, and credit associations, 
realize that fire insurance protection is 
the foundation of all business from the 
mammoth manufacturing plant down to 
the crossroads store? Discuss this sub- 
ject individually with the next dozen 
men you meet, and you will be con- 
vinced that an extremely small percent 
appreciate the importance of fire insur- 
ance. The student of fire insurance 
knows what this protection means to 
America, as a safeguard and a source 
of new strength and courage, in such 
crises as the San Francisco, Chicago, 
and other conflagrations, when the 
profits of a half century’s underwriting 
were wiped out in a few hours. 

Are we awake to the importance of 
defending our business as other people 
are defending theirs? I sometimes 
doubt it. With the cost of building 
material for replacement showing an 
advance of fully 50 percent over three 
years ago, and the annual fire losses in 
this country steadily growing from 


excess, for we well know that when 
our. good commissioner of insurance 
asks for an appropriation for his de- 
partment, to be used in a reduction of 
the fire waste, he rarely receives any- 
where near what he asks for and should 
have. How many of the people who are 
clamoring for a reduction in insurance 
rates realize how constantly the busi- 
ness is mulcted by the governments of 
the various states? The field men can 
and must disseminate this information 
to the public. 


WE have recently been informed as 
to the importance of co-operation 
with the inspection bureau, which 
makes it needless for me to dwell on 
this phase of the subject. I do, how- 
ever, want to say, while not assuming 
to be an authority on the Dean sched- 
ule of rating, I do assume that it is 
as nearly a correct measurement of the 
hazard and cost of fire insurance pro- 
tection as it is possible to arrive at, 
and that it is possible to measure the 
hazard by the proper application of 
this schedule as accurately as measur- 
ing a yard of cloth or the weighing of 
merchandise. Both being done by hu- 
mans, and to err is but human, we can 
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and must expect errors. It is therefore 
our duty to explain to interested par- 
ties the reason for the cost of fire in- 
surance, and to cooperate with the in- 
spection bureau in bringing about cor- 
rection where errors occur, rather than 
to criticize their work and add to the 
tendency of dissatisfaction with the 
cost of fire insurance. 

The tendency of the public has been 
a willingness to lend their support to 
a reduction of rates by means of statu- 
tory measures, rather than to support 








Cc. S. S. MILLER, New York 
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ance Agents 


fire prevention movements and thereby 
reduce our shameful fire waste. In my 
judgment we can perform no greater 
duty, and no better result can be ob- 
tained from the same amount of effort 
expended, than to educate the public 
that it is unwise to weaken the ‘con- 
struction of the vehicle which they ex- 
pect to carry them through conflagra- 
tions such as this country has expe- 
rienced and will more than likely ex- 
perience again, by laws which do not 
permit the charging of adequate rates 
in order to accumulate proper reserve 
funds. 


ODERN scientific investigators 

have placed on man a valuation of 
about $2.50 per day from the shoulders 
down. What he is worth above his 
neck is determined by his mental capac- 
ity. An executive of one of the leading 
companies has said that it costs $30,000 
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field man I am immediately convinced 
that he is worth all he costs. 

There is no man, however, but what 
has masterful influence over certain 
people, and even if we are not in the 
$30,000 class, we must exercise this in- 
fluence to the best of our ability. Fail- 
ing to do so, we are losing an oppor- 
tunity to bring to the public a realiza- 
tion that the fire insurance business is 
an honest enterprise, just as most peo- 
ple are honest, and that the impractical 
and visionary laws, rather than regu- 
late, strangle progress, and are used by 
political disturbers as stepping stones 
for the attainment of their selfish ambi- 
tions. 


ET us make ourselves missionaries 
of the fire insurance business, by 
spreading knowledge of our business, 
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rather than messengers for companies 
who seem inclined to use the “catalog 
house” method of operation. We 
should ourselves affiliate with business 
and civic organizations, so far as it is 
practicable for us to do so, and when 
this is not possible, we still have a 
wonderful opportunity for missionary 
work with our local agents. For we 
must recognize the fact that regardless 
of the number of brainy men in the 
local business, there is yet a great army 
of local agents engaged in the business 
as a side line or secondary matter, who 
do not have the time or inclination to 
study the reason for the application of 
a scientific rate making schedule or the 
law of averages. 


NFORMATION which came to me 

only a few days ago, while visiting 
one of our so-called “side line” agents, 
to the effect that he had appealed to a 
field man now traveling in this state 
for assistance in combatting the in- 
roads being made on his automobile 
business, and was told that he (the 
field man) did not care to be quoted, 
but advised this agent to secure an 
agency for an automobile mutual, 
prompts me to sound a warning against 
a fungus growth which has attached 
itself to the legitimate insurance busi- 
ness—namely the so-called reciprocals 
and interinsurers. It is to be regretted 
that the agent in question followed 
the advice given by the field man, but 
soon learned that the first claim for 
loss produced a dissatisfied claimant. 
The natural result is that this field man 
not only materially depreciated him- 
self in the estimation of this agent, but 
has proven himself unfaithful to his 
employers as well as to his associates. 
I do not assume to say that this ma- 
lignant growth will develop to such an 
extent that it will destroy or even 













surance accncy || WA ELDRIDGE 


LEO K. HENNES ALL KINDS OF 
PHONE MAIN 887 INSUR ANCE 


GENERAL INSURANCE 


621-23 Hammond Bldg., Detroit — ey id. DETROIT 























H. R. Vernor 


VERNOR BROTHERS 


General Insurance 
Phone Main 435 


33 W. Congress, Detroit, Mich. 








FRED. GUENTHER 


GENERAL INSURANCE 
208-210 Hammond Building 


Phone Main 1533 


Detroit - - - Michigan 




















Walter B. Cary 


President 















“Service Counts” 
















DETR OTIT 








MICHIGAN INS 


TEN YEA 
Net Pret 


19908... . . . . . $ 19,654 
We... . ste. 
eer st. 


_, eee 
ee 
ene 


THERE’ 



















=I i= 











I 








o 
r-RO 
Writ 
14 ' 
15, 
6 
7 
18 ; 


REA 





































July 25, 1919 


MICHIGAN AGENTS’ NUMBER 




















GEORGE J. GNAU, President 








Dime Savings Bank Building 


GEORGE W. CARTER, Vice-President 


DETROIT INSURANCE AGENCY 


Underwriters of All Branches of Insurance 
DETROIT, 





LOUIS J. LEPPER, Secretary-Treasurer 


Phone Main 3203 


MICHIGAN 











weaken the present sound methods of 
the business, but I do say that we field 
men should on no occasion overlook 
an opportunity to apply a treatment to 
retard its growth. 

The terrible world war has passed, 
and I trust we will now have peace for 
a time which knows no measure, never- 
theless we cannot deny the fact that 
we are still in the rough waves and 
have responsibilities which must not be 
trifled with. I will not attempt to 
enumerate these responsibilities any 
more than to say that we need no 
“isms” in this country but “American- 
ism.” 


WE should lose no opportunity to 
wage our influence against radical 
Socialism and Bolshevism, and I might 
safely add that “After Cash” Townley’s 
Non-Partisan League is not far re- 
moved from the two last named “isms.” 

Let us also not forget our associates 
who have been in the service and come 
back to us—they had to make sacri- 
fices for us—some of them may not 
have secured positions equal to those 
they gave up—if so, let us all “boost” 
for them and show that we really ap- 
preciate their part in the defeat of 
autocracy. I am sure we have all ren- 
dered service to local agents who were 
in the service in an effort to hold their 
business intact. There is still work to. 
do along this line—so let us not fail 
now. 

In conclusion I want to say that I 
have no sympathy for the able-bodied 
man who is lamenting the lack of op- 
portunities. Opportunities are all about 
us—greater today than yesterday. 


A FEW MEN DOING THE WORK 


It is characteristic of the meetings 
of the Michigan Association of Insur- 
ance Agents that a few of the men in 
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the organization seem to be doing the 
great bulk of the work. Every year 
at.the meetings of the Michigan asso- 
ciation the same faces are to be seen, 
It can almost be accurately predicted 
in advance just about who will attend. 
If there is any work to be done, those 
who will do it, and do it cheerfully, are 
known in advance. While the Michigan 
association is, comparatively speaking, 
in good condition, there is the need of 
the injection of some new blood. The 
younger men in the business should be 
interested. Those who are now on the 
job and carrying on the work of the 
organization are splendid men, well 
equipped to handle the affairs of the 
association, but they need some under- 
studies. 

The new men, the young, energetic 
men who have come into the business 
in recent years and brought with them 
new ideas and a fresh outlook, should 
be brought into the ranks of the asso- 
ciation. If there is any criticism of the 
Michigan association, it is that during 
recent years an insufficient number of 
progressive new members, who will at- 
tend meetings and really do things, 
kave been brought into the ranks. 
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N July 15th, 1919, this company celebrated 

its fifth anniversary, having commenced 
doing business and issued its first policy on July 
15th, 1914. The company celebrated its 
“Wooden” anniversary on that day in its new 
and commodious offices in the Northern Assur- 
ance Company's handsome building. Agents, 
customers and visitors are cordially invited to 








call in and see us whenever in Detroit. 
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Need of Cooperation 
Emphasized 


of the Hartford Fire, brought a 

very thoughtful message to the 
meeting at the Soo in his address on 
“Cooperation of Agents and Compa- 
nies.” It was the first time Mr. Carr 
had appeared before a state agents’ 
association in many years and his pa- 
per was the product of a great deal of 
thought. Mr. Carr said that every 
great accomplishment is the result of 
cooperation. The great world was 
won by cooperation, not by the indi- 
vidual nor by any one particular army. 


Me: CARR dwelt at some length 
upon the part played by big man- 


J OHN H. CARR, western manager 


HE fire insurance business is not a 

dice rolling game. On a compara- 
tive basis, the American people are 
very advantageously situated as far as 
fire insurance is concerned. Schedule 
rating is used only in the United States 
and Canada. America is the only coun- 
try in which a man may have a voice 
in making of his rate and by installing 
improvements in his risk and removing 
defects he may by his own action re- 
duce his own rate. America is the 
only country maintaining a great lab- 
oratory (the Underwriters Laboratories 
of Chicago) in which tests are con- 
ducted and scientific work is constantly 
carried on. All that is done in the 





John H. Carr, of Dugan & Carr, 


western general agents of the Hart- 


ford Fire, is one of the fire insurance stalwarts. His mind is centered on 
his business. Mr. Carr is in the thick of the battle. He is keen mentally, 


an indefatigable worker, and alert in 


his perceptions. Mr. Carr in the or- 


ganized life of fire insurance is a prominent leader. He is president of the 


Oil Insurance Association. Mr. Carr 
local agents and their problems. 


is in close touch and sympathy with 





ufacturers of the United States during 
the war. He outlined how big fac- 
tories had been almost turned upside 
down in adjusting themselves to new 
conditions, how their owners had sac- 
rificed personal interests in order to 
render every possible assistance to the 
government. Many manufacturers sus- 
tained losses running into hundreds of 
thousands of dollars in order to devote 
themselves entirely to work that meant 
a more successful prosecution of the 
war. 


THE events of recent years, Mr. Carr 
said, have brought home clearly to 
agents the fact that those activities 
which do not render a real service to 
the community will have a rocky road 
to travel in the future. Today, a busi- 
ness must serve something besides a 
selfish interest. Any man or set of 
men who are in business for profit and 
who are engaged in carrying on work 
that does not in some way benefit the 
public at large cannot survive and 
should not receive the support and 
confidence of the people. 


MB: CARR outlined briefly the big 
work that the fire insurance com- 
panies did during the war. He said 
that in spite of all the sacrifices that 
were made by the fire insurance com- 
panies the insurance business is easily 
the most maligned of the big busi- 
nesses of the country at the present 
time. He said that few premiums are 
paid without expressed or a mental 
protest. Some people nurse a grievance 
to the extent that they claim that they 
have been paying fire insurance ‘pre- 
miums for twenty years and have never 
had a fire. They actually feel, Mr. 
Carr said, as if they had been cheated 
out of something. This attitude, which 
is wholly wrong, must be removed and 
the agents of the country will have a 
large part in seeing that it is elim- 
inated. 


THE insuring public must be made to 
see that the fire insurance business is 
not a great graft game in which the 
people are holding the bag, but rather 
that fire insurance is the great shock 
absorber of the business world, the 
one thing that comes to the assistance 
of a stunned and dazed community 
when a conflagration occurs. The sub- 
ject of fire insurance must be presented 
to the insuring public in such a way 
that owners of buildings will finally 
see that they cannot hope to carry fire 
insurance_and make money on the 
transaction, but can only expect to be 
compensated for the acttial loss that 


occurs. 





laboratory ultimately results in the 
benefit of the public in general. 


THE fire insurance business, Mr. Carr 
said, has been entirely too slow to 
take the public into its confidence. 
The men in the business have been too 
absorbed in their own problems to stop 
to consider how what they were do- 
ing was affecting the people in gen- 
eral, They have apparently not been 
interested in what people thought 
about the fire insurance business. The 
fire business, Mr. Carr said, cannot 
exist for itself alone and without re- 
gard to the public welfare. The new 
attitude that it is now proposed to as- 
sume must be reflected principally by 
the local agents, the men who have 
contact with the buyers of insurance. 
It will mean a step toward better con- 
ditions. A local agency must become 
much more than a mere collection 
agency. 


THE work of first prevention must 
be removed by an educational proc- 
ess. At the present time the avearge 
man in the street seems to be imbued 
with the idea that if a property burns 
but is covered by insurance there is 
actually no loss to the community. In 
no other country in the world except 
the United States does this view ob- 
tain. In Europe, property owners have 
been made to understand that when a 
loss occurs, so much wealth has been 
irretrievably wiped out and that the 
payment of the loss by the insurance 
money from one part of the country 
to the other, does not bring back 
the property that has been burned up, 
but it is lost to the community per- 
manently. The idea must be enlarged 
upon by local agents at every oppor- 
tunity until every layman understands 
that an wumnnecessary fire loss, even 
though fully covered by insurance is 
utterly uneconomical and not to be 
tolerated. 


IRE insurance must be shown as 

rendering the broad helpful service 
that it does, the cloud of mystery in 
which the business has been shrouded 
in the past must be pulled aside and 
the operations of insurance companies 
allowed to stand under the full glare of 
the most critical examination. The lo- 
cal agent, Mr. Carr said, is the moulder 
of thought. Insurance buyers judge 
the insurance business by the men they 
see in it and no marked improvement 
can take place unless the local agents 
realize their responsibility and deter- 
mine to do their full share in improv- 
ing the many undesirable conditions 
that now exist in the business. 
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Inspection Bureau Offers 


Its Aid 


By GEORGE W. CLEVELAND 


received much attention during 

the last two or three months. 
Several meetings have been held. The 
company side of the subject has been 
freely handled, without gloves, and I 
can confidently assure you that we are 
on the road to secure better team 
work, and a closer knowledge of needs 
of the business. 


Bevo subject of fire insurance is a 
very progressive one. It is one of 
anticipation. Judging the future by 
what has happened in the past calls 
for the closest of application and maxi- 


T HIS subject is a live one and has 


ences of opinion occur when rate re- 
ductions can be brought about by the 
decreasing of fire conditions only? 

We, on the rating side of the busi- 
ness, can well give more study to the 
selling end of the business. The un- 
derstanding of your trials and tribula- 
tions better fits us to assist. 


] STRONGLY favor taking up many 

additional activities—special confer- 
ences with local agents in towns when 
new rate books are published explain- 
ing classifications and schedules, writ- 
ing assured of all defects found, furn- 
ishing the assured or his accredited 





Geo. W. Cleveland, of Detroit, manager of the Michigan Inspection 
Bureau, is one of the well-balanced, splendidly equipped “Bureau” men of 


the west. He did such excellent work 


as manager of the Cincinnati bureau 


that he was promoted to Michigan. He has a public viewpoint of his duties. 
He is forceful, yet diplomatic. He believes in a real rating service. 





mum concerted effort. In consequence 
any working at cross purposes brings 
confusion and is easily discerned. 

The company, the field, the local 
agent and the bureau have each their 
angles to work out, and I am here to 
say that the Michigan Inspection Bu- 
reau is planning ways and means for 
promotion of maximum effort. 

It is not that the Michigan Bureau 
in the past has not done much so-called 
missionary work—more undoubtedly 
has been accomplished than many of 
you have knowledge of. The prob- 
lem today is how much more can be 
done, and I personally believe we can 
do infinitey more and we propose to 
try. 


PrRE insurance business as a whole 
took a rapid stride with the advent 
of schedule rating. In the old days, 
when the fire underwriters made the 
rates, it was easy for the sharp, close 
buyer to get the rating committee to 
make all compromises. Today, the as- 
sured makes his own rate, the bureau 
inspector merely applies his measuring 
stick, and is it not logical that differ- 


representative a letter containing all 
the remediable items under the sched- 
ule and the credit in dollars and cents, 
for each item, instead of the present 
copy schedule that takes a past master 
to interpret. Closer contact with city 
and town officials, boards of commerce 
and other civic organizations, and last, 
and by no means the least important, 
an active open campaign for fire pre- 
vention. The conservation of the na- 
tion’s created resources should go hand 
in hand with the preservation of the 
nation’s natural resources, a subject 
that is receiving so much congressional 
attention. 


THE profit side of the ledger can 
never be reached by rate advances 
only. No rate will compensate for 
undue carelessness. It is a campaign 
of education that calls for all hands— 
earnestly — actively—conscientiously— 
sacrificing our own individual gains— 
striving for the good of all. Kipling 
so aptly expresses it, “It is not the 
individual or the army as a whole, but 
the everlasting team work of every 
bloomin’ soul.” 








MICHIGAN AGENTS’ MEETING 
(CONTINUED FROM PAGE 3) 
ploye and satisfactorily operated in the 

absence of the owner of the agency. 


F OR the larger agency, Mr. Stone said 
that he did not believe in a stenog- 
rapher taking dictation if a form letter 
can be made to fit the case. Some tact 
must be exercised in the use of form 
letters, but they can often be made to 
fill the bill and thus save the time of 
both the agent and the stenographer. 
Mr. Stone said that even with form let- 
ters it is never wise to send out simply 
“cold renewals.” Although the form 
letter is used, it is always best to make 
a little red ink notation at the bottom 
of the letter—some personal remark or 
greeting of some sort that adds a per- 
sonal touch to the missive. 

Mr. Stone has also made good use 
of a binder that is provided where ex- 
change business comes into the office 
and a binder that is sent to the assured 
where the business comes in over the 
telephone. Mr. Stone said that he has 
found that where a customer receives a 
binder in the mail the morning follow- 
ing a telephone order this gives an 
impression of business like methods and 
leaves a good taste in the mouth of a 
customer. However, such binder is not 
used where the policy itself is to follow 
within twenty-four hours, but only 
where there is a necessity of some 
delay in issuance of the policy. 


S OME study may be given to the use 
_ of renewal form letters. Mr. Stone 
said that under no circumstances 


should a renewal policy alone be sent to 
an assured. The policy should always 
be accompanied by a letter, if only the 
stiffest sort of a form letter. Mr. Stone 
said that form lettérs are particularly 
useful with renewal business, and often 
serve the purpose much better than a 
personal letter. The assured receiving 
a form letter concerning the payment 
of a renewal premium does not feel 
that he has been singled out for abuse, 
but simply recognizes the form letter 
as a part of an office system and very 
often responds much more cheerfully 
and quickly than he would were a per- 
sonal note attached. 

Mr. Stone has also used with good 
effect correspondence acknowledment 
post cards which simply bear the mes- 
sage that “your letter of —————_—_—_ 
has been received and same will receive 
cur prompt attention.” He also uses 
post cards reminding a customer that 
a letter on a certain subject has been 
sent and asking for a reply. 


M R. STONE believes in the generous 
use of letter enclosures and stick- 
ers. He says that a printed form of 
this kind often makes an appeal that is 
not in the ordinary dictated letter. Fur- 
thermore, there is not the personal 
sting that might otherwise be felt. He 
explained various stickers and letter en- 
closures used in collecting premiums. 
He said that while many of these forms 
were not essential to the conduct of 
the business that nevertheless they 
served to demonstrate to customers 
that the insurance man is conducting 
his business in a systematic manner. 








Where is the Prosperity? 


we is the greatest insurance prosperity today? 
When we ask that question, don’t think about Cali- 
fornia, or New York City, or Florida, or Western Canada, 
or Timbuctoo. We mean what line of insurance is growing 
most rapidly. 


URING the war, marine insurance probably enjoyed 
the greatest growth of any particular line. But the war 

is over and marine insurance has slumped a bit. Today 
it is life insurance. Nearly every life company in the coun- 
try has issued as much new business in the first six months of 
1919 as it did in the whole year of 1918. Never were life 


insurance men making as much as now. 


Are you enjoying any of this prosperity ? 


E could tell you a lot of reasons why life insurance is 

prospering, such as the government endorsement of life 
insurance, such as the general prosperity of the country and 
such as the fear of another influenza epidemic, and possibly 
a typhus epidemic. 


HY go into these reasons? Why not just accept the 

fact that twice as much life insurance is being written 
now as ever before in the history of the United States 
and twice as much in commissions is being earned by the men 
who produce it. 


HY not also recognize the fact that insurance men, 

whether they be fire insurance men, life insurance men, 
accident insurance men, or compensation insurance men, are 
looked upon by the public as insurance men, and they can 
approach the public on any kind of insurance that they wish 
to. There’s the rub right there. Not enough insurance men 
take advantage of all of their opportunities. Take the oppor- 
tunities of today, in the whole insurance business. A man 
doesn’t have to give up his fire insurance business, nor his 
casualty business in order to write life insurance. He can 
make life insurance an integral part of the general insurance 
business. If he does right now, he will find it the most profit- 
able part. A good many agencies are doing this. 


HY don’t you? Why don’t you embrace this oppor- 

tunity and do it with a company that is organized to 
handle business of a general insurance agency; a company 
that wants to build up an even larger force than its already 
well established agency organization; one that will give you 
the right kind of a contract, not just a mere commission of 
authority, but an actual contract; one that will pay you lib- 
erally for your work; one that will give you the right sort of 
policies, policies that are selling more rapidly than other 
kinds; and the company that is noted for solidity; a company 
that has a farm mortgage behind every policy. 


Why not drop a line right now to— 


EMMET C. MAY, President, 


PEORIA LIFE 


INSURANCE COMPANY 


Peoria, I]linois 


“A Farm Mortgage Behind Every Policy” 
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The Dyer-Jenison-Barry Company 


The Lansing Insurance Agency 
General Insurance Agents 


We write every known kind of INSURANCE 
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LANSING, MICHIGAN 


Surplus Lines solicited 
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BAY CITY AGENCIES 





Spear & Lewis 








GENERAL 
INSURANCE 








230 Shearer Office Bldg. 
Bay City - - Michigan 











Long Distance Telephone 283 


G. W. AMES’ 
REAL ESTATE EXCHANGE 


Stocks, Bonds, Abstracts, Insurance 


MONEY TO LOAN _ ON 
REAL ESTATE SECURITY 


707 Washington Avenue 
BAYCITY - - MICH. 











W. O. Clift & Co. 


Fire, Life and 
Accident 
Insurance 


306-307 Crapo Block 
Bay City - - Michigan 














Port Huron Agencies 





HAYDEN & CO. 


SURETY BONDS 
PLATE GLASS 
AN D ACCIDENT 


Port Huron, Michigan 
White Block Phone 402-J 





GENERAL 
INSURANCE 

















Irene M. ATKINS 


L. Atkins & Co. 


| General Insurance } 


211 Huron Avenue 
Phone 630-J 





Port Huron, Mich. 











JOHN H. SMITH 
GENERAL INSURANCE 


‘‘Travelers’’ Lines and 
Surety Bonds 


529-31 Water Street 


Port Huron - - Mich. 
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Urges Physical Fitness 


John P. Old in presenting his ad- 
dress as president of the Michigan 
Association, departed from the beaten 
track by not discussing any insurance 
question. He took as his subject 
“Physical Fitness.” He said that many 
in the insurance business—a strictly 
commission business — underestimate 
the importance of being physically fit 
for their work. It has been his ob- 
servation that men between the ages 
of 35 and 45 who have built up a good 
business, and with whom the future 
seems fairly secure, are liable to rest 
on their laurels and take life easy. 

He said that in a short time men in 
this stage of life become actually lazy. 
They do not get out into the open 
enough, spend too much time poring 
over the desk in the office, and become 


inactive and unequipped to present 
what they have to sell in a snappy 
business-like, pleasing manner. The 
lack of out-door recreation and suffi- 
cient physical exercise dulls the brain, 
reduces energy and vitality and places 
a man’s efficiency considerably below 


par. 

Mr. Old showed that the only man 
who takes a deep enthusiasm in his 
work is the man who is sound in body 
as well as in mind. He was very 
earnest in the presentation of his re- 
marks and made a distinct impression 
not only because of the value of what 
he had to say, but also because his 
presidential address was a decided de- 
parture from the stereotyped remarks 
baw so often characterize a talk of this 

ind. 








‘DELIGHTFUL PLACE TO MEET 


Sault Ste. Marie proved to be a de- 
lightful spot for the holding of the 
annual meeting of the Michigan as- 
sociation. While the city is not large, 
it has a population of about 15,000 
and there is much of interest in the 
Soo and its environs. One of the great- 
est engineering accomplishments of 
the country, the Soo Locks, was the 
chief point of interest to those at- 
tending the meeting. The commerce 
to and from Lake Superior during the 
eight months in 1916 amounted to about 
92,000 tons, or three times the traffic 
through the Suez Canal and twelve 
times the traffic of the Panama Canal 
in its best year. The cost of operating 
the canals and locks has grown from 
$25,000 in 1882 to over $120,000 in 1918, 
but this cost amounts to less than two 
mills per ton of freight. A ship passes 
through the Locks on the average of 
once in every twelve minutes. 

The Soo is one of the oldest towns in 
western America. An early explorer 
found natives to the number of over 
2,000 domiciled at the Soo as early as 
1634. In 1668 the first attempt was 
made to establish a permanent white 
settlement at the Falls of the St. Mary, 
and in the 17th and 18th centuries this 
small beginning became commercially 
important through the activities of the 
American Fur Company on the Amer- 
ican side of the river and the Hudson 
Bay Company on the Canadian side. 


OLD ONE OF STRONG FIGURES 


President John P. Old is one of the 
strong figures in local agents’ circles 
in the Upper Peninsula. Mr. Old is 
the type of agent that E. M. Allen, 
president of the National Association, 
so often holds up as the ideal man to 


. be in the insurance business. Mr. Old’s 


horizon extends beyond the realm of 
insurance. He has seen the importance 
of interesting himself in any and every 
movement that has as its objective the 
improvement of conditions in the com- 
munity. Mr. Old is president of the 
Rotary Club of Sault Ste. Marie and is 
prominent in every local activity. 

In the Upper Peninsula, the local 
agency conditions are much different 
from those prevailing in the Lower Pe- 
ninsula of Michigan. In the north 
country there are comparatively few 
local agents in each town. It is not 
uncommon to discover a town of 15,000 


‘without a local agent. The business is 


concentrated into a few hands. Mr. 


Old has the leading agency in the Soo. 


There are only six agents in the town, 
so that his office does a large volume of 
business annually. Mr. Old has an in- 
terest in the work of the National asso- 
ciation as well as the Michigan organ- 
ization. He provided the Michigan as- 
sociation with the right kind of 
administration and will continue to be 
one of the strong men who can be re- 
lied upon to do his full share in associa- 
tion work. 











Some Who Registered 








. M. Thatcher, Escanaba. 
. M. Beggs, Escanaba. 
. F. Irish, Saginaw. 
. D. Andrus, Detroit. 
ohn J. Thomas, Chicago. 
. B. Ross, Chicago. 
F. Powrie, Detroit. 
. H. Wright, Port Huron. 
F. C. Barnes, Manistee. 
F. A. Benson, Bay City. 
W. Corbin Douglas, Houghton. 
F. I. Guck, Calumet. 
G. L. Hobbs, Grand Rapids. 
Clyde B. Smith, Lansing. 
L. R. Hanawalt, Chicago. 
H. J. Burridge, Chicago. 
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Walter W. Russell, Mt. Pleasant. 
Fred W. Andrews, Detroit. 
George W. Cleveland, Detroit. 
Chauncey S. S. Miller, New York. 
Mrs. L. C. Fletcher, Detroit. 
W. T. Benallack, Detroit. 
George B. Oehm, Detroit. 

E. Hall Maukin, Lansing. 
Earl J. Christmas, Lansing. 

E. C. Blom, Munising. 

W. G. McCune, Petosky. 

S. S. Post, Petosky. 

O. A. Leonard, Albion. 

P. T. Dudley, Cheboygan. 

P. J. Braun, Jackson. 

Miss E. M. Laycock, Jackson. 
Winfield Pearsall, Bay City. 
Miss A. B. Gantz, Chicago. 
Miss B. J. Dodds, Flint. 
Miss J. P. McLachlan, Flint. 
Miss Ruth Millard, Flint. 

Miss Neva Spaulding, Flint. 


H. G. Galster, Petosky. 
Mike Hoban, St. Ignace. 
C. G. Whipple, Chicago. 

J. C. Parker, Chicago. 
James M. Crosby, Grand Rapids. 
J. Blinn Stone, Detroit. 
C. A. Fagg, Detroit. 

A. G. Crandall, Detroit. 
Fred Guenther, Detroit. 
W. A. Eldridge, Detroit. 
J. A. Grow, Detroit. 

T. J. Hennes, Detroit. 
Leo K. Hennes, Detroit. 
John L. Dickinson, Detroit. 
E. E. Marion, Detroit. 





Guaranty Title and 
Mortgage Company 


Guaranteed Abstracts, Mortgages 


Bonds and All Kinds of Insurance 


“If it is insurable 
we can insure it’’ 


122 W. Kearsley St. Flint, Mich. 








JOHN W. NEWALL 
Insurance 


IN ALL ITS BRANCHES 
Fidelity and Surety Bonds 
909 Flint P. Smith Bldg. Flint, Mich. 














JACKSON AGENCIES 


SURETY BONDS 


RAY L. HEWLETT 


REAL ESTATE AND 
INSURANCE 


Dwight Building, JACKSON, MICH, 











City and Farm Mortgage Loans 


Properties 


HALL & KENNEDY 


INSURANCE 


Dwight Building, JACKSON, MICH. 











Insurance Agency for 
48 Continuous Years 


W. B. Webb Company 


JACKSON, MICH. 
HOWARD L. TRUMBO, Mgr. Ins. Dept- 


Now conducted by the third generation 















































903 Sixth Wright, Hoyt & Co. 


Street 








Incorporated 


Insurance Underwriters 





Port Huron 
Michigan 























THE NATIONAL UNDERWRITER July 25, 1919 














“38 YEARS OF CONTINUOUS HONORABLE SERVICE” 


O.M. FERRY, JR. President. 
E.J. BOOTH, Vice President. 
A.SCHULTE, Treasurer. 
H.E.EVERETT, Secretary. 
. WEBB, AsstSecretary. 


" 1 il, a 
Se 


Assets $1,950, 00.05 
Losses Paid $9,414,889.24 
Policy Holders’ Surplus $829,562.45 


The “Michigan” has faithfully carried out every obligation and successfully 
weathered the conflagrations of the past thirty-eight years with honor to 
the company and credit to its local agents. 


Cordial greetings are extended to the Michigan Association of Insurance 
Agents, and best wishes for a pleasant and profitable meeting. 


OSBORN A. CAMPBELL CHARLES W. HUTCHINSON WILLIAM T. BENALLACK 
State Agent, L. P., Detroit State Agent, U. P., Menominee General Agent, 208-23 Penobscot Bldg., Detroit 


“TRADE AT HOME AND REPRESENT A MICHIGAN COMPANY” 














Michigan’s Largest Casualty Company 


The 


Standard Accident Insurance Company 


of Detroit 
STRENGTH SERVICE STABILITY 


All forms of PERSONAL ACCIDENT and HEALTH Insurance. 
Workmen’s Compensation Insurance. All forms of Public and General 
Liability Lines. Teams and Elevator Insurance. 


COMPLETE AUTOMOBILE INSURANCE 


The Joint Automobile Policy written by the Home Insurance Co. of 
New York and The Standard Accident Insurance Co. of Detroit, gives 
complete automobile protection, all UNDER ONE POLICY FORM 


For Agency in any city or town in Michigan write 


E. H. RHINES, State Agent 35 Fort St., West, DETROIT 























